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— Tragedy Ends Life of Great Lumberman 


The offices of the AMERICAN LUMBERMAN were saddened on ing for several years before continuing his education at Rock 


Wednesday morning of this week when telegraphic advices arrived College in Baltimore. Before he was twenty-one he held an im- 








of the tragic death of John L. Kaul at Atlantic City the day be- portant position in the office of Kaul & Hall, which was the name 
fore. Mr. Kaul was one of the industry’s leaders and one of this of the firm with which Andrew Kaul was identified. In 1888 his 
journal’s warmest friends. He father placed him in charge of 
was beloved throughout the lum- 





| 
the logging operations of a hard- | 
wood mill near St. Mary’s, and | 
| 
| 











ber world, but in the South his 
death brings deep grief to the when he proved his ability in 
that position, he was sent the 
following year to make a tour of 
the southern timber lands with 
a view to preparing for future 
operations there. In 1890 John 
Kaul purchased a fourth inter- 
est in the Sample Lumber Co., | 
at Hollins, Ala., and was made 


entire pine industry. He was an 
oustanding figure in that industry 
for more than a quarter of a 





century, and the son of a father 





who for full half a century was 
also one of the conspicuous and 
successful lumber operators of 
the East and South. Though he 





| 

} ; : 
had retired from active business 

{| ; : 

|| a short time ago, John L. Kaul 

still held a leader’s position in 


secretary and treasurer of that | 
company. A little later the hold- 
ings of Blanchard, Humber & 
southern pine activities and his Co., of Columbus, Ga., were pur- 
clear-sighted judgment and con- chased by him in association with 
servative, yet progressive, guid- A. Truman, the latter’s share be- 
ence will be aveatly minced, @- ing bought shortly afterwards 
by Andrew Kaul and the firm 
name changed to Kaul Lumber 
Co. That was the origin of the 
company which today is still op- 


pecially in the work of the 
Southern Pine Association with 








which he had been so long asso- 
ciated and for which he had for 
| many years been a faithful erating on a large scale, with 
mills at Camp Hugh and Tusca- 
loosa, and wholesale offices in 
3irmingham, Ala., where Mr | 
Kaul had made his home for the 


| worker. 








According to incomplete re- 
ports of the tragedy, Mr. Kaul 
fell from the fourteenth floor of 
] the hotel in Atlantic City where last thirty-five years. He became 
|| he had gone for a rest, shortly president and treasurer of that 
| after noon on Tuesday, Sept. 8. company and continued active 
| He had been in ill health for the head of its operations until his | 

| 


last year, suffering from heart retirement from business about a 





| trouble, and it is understood that year ago. A few years later the || 
a seizure of some kind caused Kaul Land & Timber Co. was 
| his fall. organized with John L. Kaul as 


John L. Kaul was born Oct. %, president, operating along the 


Warrior River in Bib, Perry and 





1866, near St. Mary’s at the 








| 
| 


| headwaters of the Allegheny maga Tuscaloosa counties, Alabama. 
| River and near the summit of THE LATE JOHN L. KAUL, BIRMINGHAM, ALA, The pioneers in the southern | 
the Allegheny Mountains. His pine industry found that the in- 
father, Andrew Kaul, was a lumberman in that section since be- troduction of their product in the northern field was a matter of 
fore the Civil War, and had already made his mark in the lumber considerable difficulty and early in his career John L. Kaul took 
| world as one of the larger operators when his son began to play the leadership in a campaign of education throughout the con- 
|| about the lumber yard and sawmill. From his earliest recollec- suming territory with a view of establishing yellow pine in the 

tions John L. Kaul began to learn about lumbering and logging, North and removing the prejudices of users by marketing bright, 

and when only fifteen years old entered his father’s plant, work- clean lumber. Thus the Yellow Pine Manu- [Turn to page 63] 
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A Comprehensive Service 
To the Forest Industries 








Forest Engineering. 
Timber Estimating. 
Timber Appraising. 





s| m y = 
Forest Mapping. CELOTEX : WHO 
Aerial Forest Surveying. _— 
Timber Financing. The! 
Management of Lumbering Operations. + ; — 
Management of Timberland Estates. 
Purchase or Sale of Timberlands. 


For every Celotex dealer—new sales opportunities plus — ' 
faster turnover plus added profits . ; 


6 new products added to the Celotex line . . . 6 materials 


Explorations and Timber Prospecting. 
Consulting Work. 


pa | 


of the highest quality—priced to sell in today’s market. | c¢.w 
Send for Illustrated Booklet describing I. OZITE BUILDING BLANKET 


> 
7 


nature of our services. A flexible all-hair felted blanket of re- 


markably high insulating efficiency. Stitched 
between rough, heavy waterproof paper. 
Resists fire and moisture. Repellent to ro- 


® E Y os and vermin. Great resiliency and dur- TER 
ability. IN ' 
James D. A A & Co. .. 


¢-X LANITE INSULATING QUILT 


An insulating blanket of animal hair 








and subsidiaries 














8 
Established 1880 and imported fibre—flexible and resilient. the 
Chemically treated to resist fire. Repellent to ‘ upo 
GECAGO New YORK SEATTLE NEW CLEANS rodents and vermin. Strongly stitched be- a 
JACKSONVILLE MEMPHIS VANCOUVER tween layers of heavy waterproof paper. r 
3. COMPO BOARD pen 
“The Board with the Redwood Core”— s 
durable, light, permanent. Does not warp, yo 
buckle or split. In constant demand for a pote 
wide variety of uses: panels, displays, cab- EN’ 
BANKRUPT SALE pap ore 
i. ¢-X ORANGE LABEL WALLBOARD nar 
The only 5-ply pulp board, a full 3/16” th 
OF LUMBER AWD thick. Absolutely uniform. A dead level, da 
smooth surface—varnish sized to take any ’ M) 


MILE WORK PLANT 
On October 10th, 1951 


decoration, especially water-color paints. 
2- €-X BLUE LABEL WALLBOARD 


A 4-ply pulp board, strong, durable and 
rigid—for partitions, panels and other uses. 


at 12:00 o’clock noon, at plant of 3/16” thick. Beater-sized on both surfaces 
’ 5 for all types of decoration. 
Guilford Lumber Manufacturing Co. G. (-X GREEN LABEL WALLBOARD 


Located at GREENSBORO, NORTH CAROLINA A 4-ply utility pulp board for many 


purposes—beater sized on both surfaces to 








I will sell at Public Auction to the highest bidder 
for cash this modern plant. 


(1) Said fireproof plant, equipped with Sprinkler 
System, and two tracts of land, with ample side- 
track facilities, (2) complete millwork machinery, 
dry kiln, boiler and engine, millwork, lumber, 
office furniture, supplies and equipment. Located 
in the best city in North Carolina. Business 


established 1884. 


Terms of Sale: 10% cash with high 


bid, balance to be 
paid in cash upon confirmation by the court. 


FOR FURTHER INFORMATION, 
APPLY TO UNDERSIGNED. 


R. H. STARR, Trustee in Bankruptcy 


Guilford Lumber Manufacturing Co. 
R. M. ROBINSON, BANKRUPT. 


Attorney for Trustee 








take decoration easily. 

° 
These products will be sold only by Celotex 
sales forces under the same policies that have 
guided The Celotex Company since its incep- 
tion 10 years ago. For specifications and 
prices see the Celotex representative. 

. 
The Celotex Company, 919 North Michigan 
Avenue, Chicago, Illinois. Sales distributors 
throughout the world. 


In Canada: Alexander Murray & Co., Ltd., Montreal. 


CELOTEX 


BRAND 
INSULATING CANE BOARD 


The word Celotex (Reg. U.S, Pat. Off.) is the trademark 
of and indicates manufacture by The Celotex Company. 
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Courageous and Con- 
fident Leadership 
Urgently Needed 


O SAY that the established indus- 
trial and social system is at pres- 


ent undergoing perhaps the most 
severe strain to which it ever has been 
subjected is but to voice a conviction 
already reached by many of the most 
competent and thoughtful Americans. 
The case is not one merely involving 
the success or the failure of one polit- 
ical party or administration or another. 
It is one in which thoughtful persons 
of the conservative as well as of the 
radical type are asking whether or not 
it may be worth while to test out some 
of the proposals of the so called en- 
thusiasts, idealists and impractical 
theorists. Men who at an advanced age 
are discharged after a lifetime of serv- 
ice are living arguments for unemploy- 
ment insurance, old age pensions or of 
government dole. Businesses that 
divert excess earnings into surpluses 
in times of prosperity and hold them 
as profits in times of adversity shake 
confidence in an industrial system that 
so obviously sacrifices the individual 
man for the dollar. 

Men in the humble walks of life are 
not turning revolutionists overnight, 
even under stress of terribly difficult 
conditions. They do not feel that as a 
group they could provide a wiser and 
more efficient management than they 
have been accustomed to in the past. 
They still want the door of opportunity 
left open to the highest executive in 
order that it may be kept open for the 
humblest workman. But they require 
of their leaders that they shall be com- 
petent and resourceful in times of ad- 
versity as well as in times of pros- 
perity. It is in business as it is in war: 
the rank and file are loyal to leaders in 
whom they have acquired confidence 
born of experience. 

It is a significant if not an ominous 
fact that apologists for the Russian 
experiment are being found in increas- 
ing numbers in rather high places in 
the United States. Britain’s experience 
with the dole and the failure of Aus- 
tralia’s social legislation have not alto- 
gether destroyed the belief among a 
large part of the people of the United 
States that laws may be made effective 
for social betterment. Politics aside, 
there is reason to believe that the con- 
viction is growing that there should 
be no obstacle to prevent Congress 
and legislature to make quick and 
effective response to the needs and 
wishes of the people. 

There is undoubtedly a strong bond 
of loyalty between executives and em- 
ployees generally. Instead of manifest- 
ing a spirit of revolt in a difficult situa- 
tion, workers, like soldiers in battle, 
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look to their commanders for inspira- 
tion, for courage and for confident 
leadership. If they discover competent 
leadership in their employers, they are 
in no danger of being misled by im- 


‘practical thearists and agitators. 


It is believed that at no recent time 
has so magnificent an opportunity 
been offered to industrial executives to 
demonstrate their claims upon the con- 
fidence and support of workers. But 
claims to leadership and loyalty must 
be manifested by activity. They can 
not be sustained by inactivity, for 
neither loyalty nor discipline can sur- 
vive inactivity and idleness. 





Allowances for Defects 
Developed in Dry- 
ing Dimension 


[ IS believed that the cutting-up of 

low grade logs, mill waste and reg- 

ular lumber into small dimension 
has become sufficiently established to 
prove its economy as a regular prac- 
tice. In this method of conversion, 
however, owing to the purposes for 
which the stock is to be used, the re- 
quirements with respect to size and 
some other qualities are more exacting 
than in the case of regular stock. 

Whether any individual manufac- 
turer shall engage in the production of 
small dimension is a matter for him to 
decide. If he decides to consider the 
matter at all he will do well to avail 
himself of all the information devel- 
oped by other manufacturers as well as 
in such investigations as have been 
made by the Forest Products Labora- 
tory. The laboratory has studied the 
production of small dimension from 
various angles and has made the re- 
sults available to those who are inter- 
ested. Several contributions of the 
laboratory on different aspects of di- 
mension manufacture have been pub- 
lished in the AMERICAN LUMBERMAN, the 
fifth of a series appearing on another 
page of this issue. 

The matters that are likely to cause 
trouble or loss to producers, quite 
naturally and wisely have been the 
subjects of the laboratory’s studies as 
well as of the articles referred to. The 
nature of these difficulties is suggested 
by the titles of the articles, the first, 
however, being of a general or intro- 
ductory character: “Dimension Stock 
from Hardwoods of the Lake States”; 
“Piling Dimension Stock for Air Sea- 
soning’; Dimension Stock Cost-Keep- 
ing”; “Dimension Stock Marketing” ; 
and, finally, “Warping of Dimension 
Stock.” 

Experimenting is costly, even when 
done by an adequately equipped and 
competently manned laboratoty; but 
it is infinitely more costly when per- 
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formed by scores of different individ- 
ual manufacturing concerns. It is a 
matter of real economy, therefore, for 
manufacturers contemplating the pro- 
duction of dimension stock to make the 
fullest possible use of the facts already 


developed. 4 


a a sl 


— a 





Influence of Economic 


a 





Forces Upon Do- | 
mestic Habits | 


IENSUS reports being released by 
the bureau of the census from 
time to time are offering material 

for study and comment by editors, 
economists, social workers and others 
who are alert to discover and find the 
reasons for significant trends and 


changes in the population of the coun- | 


try and in the habits and tastes of the 
people. In all the census facts and in 
much of the comment based upon or 
inspired by them there are implica- 
tions respecting the home. For this 
reason lumbermen and the lumber in- 
dustry are vitally interested and con- 
cerned. 

Without at all underestimating the 
economic forces that operate to in- 
fluence and determine the domestic 
habits of the people, the fact should 
not be overlooked that nowadays a 
wide range of choice is left open to a 
large percentage of the people, and 
their choice is largely determined by 
the arguments and appeals made to 
them by educators, newspapers, adver- 
tisers and salesmen. Notwithstanding 
the rather common conceit of the in- 
dividual that he makes his decision in- 
dependently of outside influences, the 
fact is quite the contrary. 

If, as the census apparently shows, 
there has been a drift away from the 
home, the explanation is to be found 
largely in the fact that the home as the 
basic institution of American life, and 
of civilization in fact, has been neg- 
lected by those in the most favorable 
situation for doing justice to it. Cer- 
tainly, a trend away from the home, 
which may be interpreted as a threat 
to domestic life, is of sufficient sig- 
nificance to engage the immediate, per- 
sistent and effective consideration of 
every intelligent citizen. 

Undoubtedly one of the most con- 
spicuous of modern developments in 
the labor world has been the increase 
in the number of women employed in 
gainful occupations. This movement 
from the household to the office and 
the factory has been not only coinci- 
dent with but in fact a part of the 
shifting of functions from the house- 
hold to the factory. Much of the sew- 
ing, washing, cooking, canning and 
preserving that formerly was done in 
the home is now done in the factory, 
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and that which still is done in the 
home is expedited by machinery. 
Placing in the hands of a large part 
of the population the means of self- 
support inevitably worked a revolution 
‘n habits of spending, inspired by in- 
genious sales appeal made to an un- 
trained, inexperienced group of buyers. 
There are, in fact, many reasons for 
calling the present a period of transi- 
a stage of unsettlement; when a 


tion, 
part of the population is experi- 


large 
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menting and drifting about. Much is 
done under the spur of impulse, and 
does not represent mature conviction 
or even mature consideration. 
Notwithstanding the so called trend 
away from the home, there are evi- 
dences everywhere of the fact that 
marriage, the bearing of children and 
the making of individual, self-con- 
tained homes are recognized as the 
normal, natural functions of woman- 
kind. Despite the supercilious and 
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cynical sneers sometimes directed 
upon housekeepers and housekeeping, 
many a woman eventually is convinced 
by office and factory experience that 
drudgery and routine in full measure 
are: found outside the home as well as 
inside it. They learned also that there 
is opportunity for the achievement of 
worthy ambitions in co-operation as 
well as in so called independence. 

If, as is here maintained, the home is 

(Continued on Page 51) 
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Suggested by Wallace J. Ferry, 


Kansas City, Mo. 
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Isn’t this what is happening in the country today? 


low demand can only result in waste represente 


reductions in inventory values, and materials and supplies left at the mills, 


















iN 





to waste without return. 
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Trying to pour a practically unlimited supply into 
d by losses through sales at less than cost, 
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QUERY AND COMMENT 


Preaching and Practicing Action 


little 
rolling; 
turn the 
which feeds 
house Jack 
The last 
stock low 
to falling 
who has 
dealer has 


One extra 


little 


wheels 
will 

water, 
for the 


start the 
breath of air 
pumps the 
which pays 


push will 
extra 
windmill which 
the stock, 
will build. 
year the dealer who has 
has saved an inventory 
prices. The wise dealer 
not overstocked. Yet 
had to do a lot of 
trucking and LCL buying, which 
him extra money. But more than 
run-down stock has lessened his own activi- 
ties, decreased his incentive to sell, helped 
reflect his more or less pessimistic attitude. 
Whether or not now is the time to enter 
the market is still anyone’s guess. None of 
us would care definitely to advise any dealer 


one 


kept 
loss 
is the one 
that same 
emergency 
have cost 
that his 


his 
due 


in that respect. But these dealers are in the 
lumber business. As such they should stock 
and handle lumber. The difference of a car 


or two would mean little to any one of them 


Its effect on the lumber market which in 
turn affects the steel market which affects 
the copper market etc. ete. is not to be 
measured. 

At a time like this everyone should preach 
and if possible practice the psychology of 
action You have sat in a train at the depot, 
looked out of the window, and thought you 
were moving. A little later you discovered 
it was the other train, and you were stand- 
ing still We want a little push on our own 
track. Isn’t it up to us to furnish a little of 
the momentum? Of course, if we sit tight 
and stay on the train, eventually we'll ar- 
rive. But why pick that kind of a train 
why not speed the schedule? Are we just 
passengers on this prosperity special—or 
partners? Saying it with orders is a sure 
way to help get up steam.—Wisconsin’s 


Transfer Yard, S. A 
kosh, Wis. 


Stavrum, Manager; Osh- 


[With the foregoing letter, addressed to the 
AMERICAN LUMBERMAN by a Wisconsin whole- 
saler, was enclosed a circular sent out to re- 
tail lumber dealers. In the letter sent to deal- 
ers, the wholesaler, commenting on the current 
situation and the outlook, said: 

“From every side we hear that the fir mar- 
ket is stiffening. That there is a tendency in 
that direction most lumbermen agree. Other 
woods are bound to feel the same tendency, 
and if not increasing in price are more apt to 
hold steady. Fall months are the best months 
in most retail lumber yards. Whether you 
look for big business, or just some _ business, 
there will be a steady trickle of demand which 
may find your stocks wanting. Most lumber- 
men will heartily endorse these efforts to stabi- 
lize the lumber market. This stabilization 
means added value to their own inventories and 
added confidence which can not help affecting 
their own sales efforts. It will also mean the 
salvation of many mills.” 

It is one of the discouraging aspects of a 
depression that it “casts its shadow before”; by 
which is meant that many persons not yet af- 
fected directly by the depression are neverthe- 
less frightened into a course of action that con- 
tributes to its severity. They refrain from 
buying as a means of anticipating reduction of 
income, and by so doing they spread and in- 
tensify the depression until they are themselves 
affected. The fear of loss of income checks 
expenditure in advance of the loss itself, and 
a depression grows by accretion, like a snow- 
ball. Like a snowball also it needs only the 
warming influence of returning confidence to 
be melted away and dissipated. If, as the 
wholesaler intimates, each dealer would buy the 
lumber needed to bring his stocks to normal 
and necessary completeness; if users of lumber 
would go ahead with needed repairing and 
building, the depression in the lumber indus- 
try soon would be ended. If each lumberman 
will contribute so much as “one little extra 
push” in the form of a lumber purchase the 
beginning of the end of the depression will be 


made. 


of the past.—Epiror.] 


Upkeep of Frame and Brick Houses 


Some months ago you 


and frame dwelling houses 


one constructed of brick. 

If you can conveniently supply this infor- National Lumber 
mation at this time, I wish you would do so. 

INQUIRY No. 2,688. 


[This request is made by a mill representa- 
a southern lumber concern. 
search of the index of the files of the AMERI- 
to disclose 
article answering the description given by this 
inguirer. It is known, of course, that from time 
to time general statements have been made re- 
garding the economy of one type of construc- 
tion or another viewed from the standpoint of 
annual upkeep or deterioration. 


tive of 


CAN LUMBERMAN has failed 


practicable, perhaps, to list 


try. 


As it is possible that estimates of this char- 
acter have been made, this inquiry is published 
to bring it to the attention of persons who may 
be able to supply some suggestive information 
The name of the inquirer will 


to the inquirer. 


be given on request.—EbITor. | 


As courage and confidence spread, the 
movement back to normal will gain momentum 
and the depression soon will be but a nightmare 


published, 
some data comparing the upkeep cost of brick 
and 
some of the advantages of a frame house over 


estimates of 
various cost items involved in upkeep on the 
respective types of construction. 
would differ, of course, in each community from 
those in another community and it would be 
impracticable to make an estimate that would 
have a general application throughout the coun- or 


Can you 
bundle of 
spected?- 


Illinois retail 


I believe, 
Bureau which 


also stating 


advise 
wood 
INQUIRY 


Inspection of Cedar Shingles 


us where 
shingles to 
No. 2,692. 


we could send a 
have them in- 


[This request for information comes from an 


lumber concern. Reference of 


the inquiry was made to the Red Cedar Shingle 


maintains an office in Chicago, 


A reply from that organization brought the in- 


formation that it maintains office space with the 


Manufacturers’ Association 


at 2017 Conway Building, Chicago, and has a 


shingle inspector located there who will inspect 


A careful 


an 


or where 
made to 
It would be it if you 
the 
vard manager. 
These figures 
own patent. 


not. It is 


an 


eight bundles shipped in to Chicago, or will go 
to the yard for the purpose of going over an 
entire shipment.—Ebpi!ror. | 


Source of Wood Brick Veneer 


Can you inform us who is the manufacturer 
we c 
imitate 


can do so. 


obtain a wood siding that is 
brick? We would appreciate 
INQUIRY No. 2,689. 


[This inquiry comes from an Indiana retail 


Some years ago a Florida con- 


cern manufactured wood brick veneer under its 
That concern, however, has gone 
out of business, and it is not known at this time 
whether the brick veneer is still manufactured 


understood that at one time a 


Texas concern was manufacturing a wood brick 


veneer either under license of the Florida con- 
cern or on its own account. 
published to bring the matter to the attention 
of persons who can give sources of wood brick 
veneer, if any, 


This inquiry is 


at this time. The name of the 


inquirer will be furnished on request.—EbIror. ] 
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The Arkansas 
Association 


Lumbermen’s 
proposes to erect 
a planing mill at St. Louis 
where it has recently estab- 
lished an office, for the purpose 
of dressing lumber for mill 
men and finding a market for 
» * * * 

The Calumet Lumber Co., of 
Riverdale, Ill., has been incor- 
porated; capital, $10,000. The 
incoporators are John J. Smith, 
William Darby and William J. 
Thompson. 

* 

An immense timber raft is 
floating down the Hudson past 
Troy, according to a paper of 
that city. It is the property of 
H. Pigeon & Sons, Boston, 
Mass., and is on the voyage to 
the Hub by way of the St. 
Lawrence, Lake Champlain, the 
Hudson and the sea. The tim- 
ber was cut in Ontario and was 
made into a raft on the Lake, 
towed to Oswego, where it was 
separated into two rafts of six 
“cribs” or sections each, and 
one of seven “cribs.” John 
Wells, of Oswego, towed the 
rafts from that city to Troy. 
The united rafts were 900 feet 
long and 34 feet wide. At 
New York they will be in- 








creased by 113 pieces from 
Clearfield County, Pennsyl- 
vania. The raft thus formed 
will be 1,300 feet long and 64 
feet wide. On the ocean the 
pieces will be united by six 
tons of cable chains, each piece 
being bound separately by the 
chains. The large tug boat 
“Charles Pearson” will tow the 
raft along the coast to Boston. 
The cost of towage from Can- 
ada to destination will approxi- 
mate $3,500. The raft will be 
worth $25,000 when it reaches 
Boston. The pieces in the raft 
were from 75 to 95 feet long 
and from 18 to 30 inches in di- 
ameter. They will be made 
into masts and spars of all 
sizes and descriptions and will 
speed the voyage of all kinds 
of vessels from fishing schoon- 
ers to the largest men-of-war. 
* * * 

M. Patten, writing from 
Cookeville, Tenn., says that 
this year’s operations will 
about use up the black walnut 
in that part of the country, but 
there are large quantities of 
white oak, ash, hickory and 
poplar which can be bought at 
reasonable figures. There is 
some thick walnut lumber at 
the mills yet unsold, as_ the 





Singer Manufacturing Co. 
which has been the principal 
purchaser, wants nothing over 
one inch thick. 

. +. * 

The tolls of the Sturgeon 
Bay ship canal this season will 
amount to $30,000 and it is 
stated that the company never 
expected more than $15,000 for 
any season. This _ favorable 
showing is made despite the 
fact that many masters go 
through the canal light and re- 
turn with their loads of lumber 
and other cargoes round by 
the bay and lake, fearing to 
pass through the canal on ac- 
count of the low ‘stage of 
water, which now has an aver- 
age depth of only twelve feet. 

* * * 


Cadillac, Mich., has five large 
sawmills, one extensive shingle 
mill and two planing mills, 
while there are eight other 
sawmills immediately tributary. 
From these mills 100,000,000 
feet of lumber will be shipped 
this year. This production is 
noteworthy when we consider 
that a few years ago the local- 
ity where Cadillac is situated 
was considered too far inland 
for lumber operations, 
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AMERICAN LUMBERMAN 


LUMBER MARKET REVIEW 


Southern Pine Bookings Exceed Output by 6 Percent; 
Scarce Items Are Stiffer 


Southern pine bookings in the week ended Sept. 5 
exceeded the cut by 26 percent. The mills are operating at 
appreciably less than half their 3-year average rate. Retail 
buying is more closely adjusted to current sales than it has 
been, and shipments from the mills are about offsetting 
present low consumption. Trade in southern territory is 
poor. In the East, southern pine has been encountering 
keen competition which has resulted in a softening of 
prices. Purchasing for public works is said to have 
declined, but improvement in industrial and railroad pur- 
chases has largely offset the loss. About the only items 
that show strength are 8- and 10-inch No. 2 boards, but 
scattered items of commons and shed stock are difficult to 
find for mixed-car loading and have been stiffer. 


Some High Grade Items of Carolina Pine Are Scarce; 
Roofer Demand and Supply Light 


Sales of North Carolina pine have recently been about 
equal to the production, and above the level of last year’s 
sales for the same period. The eastern mills are still suffer- 
ing from keen competition from western species coming in 
by cargo, which keeps prices at low levels. Retailers’ pur- 
chases from the Carolina mills are practically all of well 
mixed cars for quick delivery, and only the larger mills are 
in position to give the service now required. Upper grades 
and finish items are keeping their level, for production of 
these is light. As rains have interfered seriously with oper- 
ations at many of the smaller mills, and shipments of air 
dried have been restricted, the larger mills look for a pick-up 
in demand for kiln dried stock. Box demand in general is 
quiet, but there has been some demand from the canning 
factories. Competition for box business is keen and prices 
remain unremunerative. 


Demand for Georgia roofers is dull, but production has 
been small all summer and supplies at the mills are small, 
so that prices of good stock are holding steady. 


Increase in West Coast Bookings and Decline in Cut 
Bring Stronger Rail Prices 


Reports from the West Coast for the week ended Sept. 5 

more encouraging, in that a reduction in the output to 
Id¥2 percent of capacity has been accompanied by a firming 
in rail trade prices. New business reported by all mills, and 
by identical groups, was somewhat larger than in the pre- 
ceding week, and bookings exceeded the cut by 9% percent. 
General reports have indicated that the production was too 
large for the current needs of the market, so that those 
sellers with a surplus have offered concessions. Recently 
the prospective curtailment has been enabling them to take 
a firmer stand. 


are 
mae 
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Rail volume has been disappointingly light, for city trade 
has continued quiet, and farmers in most sections of the 
middle West are in adverse circumstances. Buying is still 
so close to current needs, however, that an increase in mixed 
car placements for quick delivery during the fall may he 
expected. In the period ended Sept. 9, sales prices of No. 1, 
2x4-inch dimension, No. 1 boards and flooring were all 30 
cents higher than in the preceding week. 


Lumber Statistics Appear on Pages 42 and 43 


-’ Market Prices and Reports on Pages 59 to 62 


Domestic cargo bookings have been large, despite the rise 
of 50 cents in the intercoastal freight rate. A number of 
Atlantic coast sellers report that they have been able to 
secure 50 cents additional, but keen competition keeps profit 
margins very narrow. Trading is handicapped by the fact 
that there are rumors that the rate for October will probably 
break to lower levels. General dullness prevails in the 
southern California market. 


Foreign business has not kept up to the level of the pre- 
ceding two weeks. There are few foreign countries in the 
market, but China has been doing emergency buying. There 
are some reports of sales at less than list, but most sellers 
are maintaining their prices. 


Hardwood Sellers Say Bargain Offers Find Ready 
Takers but Buying Is Hand to Mouth 


A report of slightly increased production is an unfavor- 
able factor in the hardwood market, which may have 
resulted from reports of exceedingly low mill stocks. It 
is believed, however, that the fall output will be even 
smaller than during the summer months. That prices are 
not far from bottom is indicated by the readiness with 
which offers of concessions are taken up. Few of these 
are coming from leading houses, but there are enough to 
cause a sagging trend in prices. On the other hand, pre- 
miums have been asked on scarce items. Automobile 
furniture and flooring manufacturers are all in the market 
for their small current needs, but there is an almost com- 
plete absence of advance buying. The canning season has 
brought an improved call for low grades. Export inquiry 
is better but orders are scarce. 


Western Pine Shop Grades Are in Improved Demand; 
California Stocks of Uppers Small 


Production in the Inland Empire has continued low, that 
for the week ended Sept. 6 having been 38. percent of 
normal, or about the same as in the preceding week. The 
week’s orders made 88 percent of the cut, which is about 
the recent average. Identical mill reports indicate a slight 
improvement in new business. The most encouraging news 
from the producing districts is that mills are unanimous 
that shop grades are in larger demand. There has been no 
decided advance in shop prices, but all of them were a little 
stronger in the period ended Sept. 9. A slight betterment 
in sales of Pondosa selects is also reported, and most items 
of both C and D were stronger. Most items of Pondosa 
inch Nos. 2 and 3 commons were off, following a general 
strengthening the preceding week. Idaho selects were in 
poor demand. Idaho No. 2 lost the gains of the preceding 
week, but Nos. 1 and 3 were a bit stronger. The mills have 
been able to keep down accumulations this year, and it is 
understood that seasonal shutdowns this fall will be earlier 
than usual, so a firmer situation may be counted on. 


California mills reported that their Aug. 1 total stocks 
were 13 percent smaller and their unfilled orders 2.6 percent 
larger than on that date last year. Inventories of No. 3 
shop and better were 29 percent lower. Total July output 
was only half that of last year. August sales prices of 
practically all items were lower than July, the main 
exceptions being a few items of No. 3 clear, which held 
steady or gained fractionally. 
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At left—Raising the largest truss in place in the new band shell in Grant Park, Chicago. 
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Band Shell of New Design Uses Wood 


In Grant Park, Chicago, is a new band shell. 
It was under construction when the circus vis- 
ited the city, and many thought it was a new 
and bizarre addition to the show, but the Big 
Top finally moved away, and the shell stayed 
and was completed in its wonderful setting of 
grandeur. 3ehind it (to the north) is the 
splendor of the Buckingham Fountain and at 
the east is the splendor of Lake Michigan. 
Southeast is the Shedd Aquarium and further 
away the Adler Planetarium. Straight south 
of it is the majesty of the Field Museum, and 
the west is dominated by the unparalleled sky- 
line which is Michigan Boulevard. It is a set- 


steel. But the band shell is none of those. It 
is wood. 
The accompanying illustrations show the 


unique design of the shell. In California’s famous 
Hollywood Bowl is a band shell similar to it 
in shape, but that one has a steel framework, 
and it does not possess the musical excellence 
of the Chicago structure, according to reports. 
The local shell can be dismantled quickly and 
moved to another locality, if necessary, a fea- 
ture that is essential because a permanent build- 
ing can not be erected on this site in Grant 
Park. The parts are bolted and screwed to- 
gether in sections to expedite such dismantling. 


factured the trusses 
shell, but when approached by the writer John L. 
McKeown hastened to say that “the real credit 
for this goes to the young man who designed 
it, E. V. Buchsbaum, architectural draftsman 
for the South Park Board. It was his idea, 
and it works, for if you sit on the steps of the 
Field Museum, 700 feet away, you can hear 
the band distinctly.” 

Several miles away, at the park board’s of- 
fices in Washington Park, Mr. Buchsbaum ex- 
plained why the shell was designed as it is, 
from the musical standpoint as well as the 
structural standpoint. At first a parabola shape 


and constructed the band 
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Floor plan of the unique structure designed by E. V. Buchsbaum for Chicago’s South Park Board. Note the stair-step arrangement of the sound- 
reflecting surfaces, which combine straight and curved lines in such a way as to require the minimum of bending stresses in the materials. The 
circular lines indicate the removable platforms for players. The rear arch is the shortest, and is narrower than the others 





At right—Here the Douglas fir arches are all in place) 
and most of the Transite panels have been screwed to the yellow pine stringers; it is as solid as it all looks, but it can be quickly dismantled | 
in sections, leaving no sign that there ever had been a band shell at this spot 
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structures built for like purposes, but this plan 
was abandoned because it would involve much 
bending of material, due to the fact that all 
lines in all directions would be curved. “When 
you bend material,’ said Mr. Buchsbaum, 
“you impose a strain on it, and that causes 
trouble with acoustics.” 

So the new plan was adopted. The reader 
will observe that although double-wall con- 
struction is employed throughout, only in the 
rear panel are the two faces of the double wall 
parallel. The inner face of the wall is not one 
unbroken surface, but consists of semi-circular 
bands set on the angles shown, forming a sort 
of “stair-step” arrangement. For those “stair 
steps,” however, there are no “risers,” except 
the necessary truss supports. At first it might 
seem that the sound would be caught in those 
open spaces between the “steps” and detract 
from the efficiency of the shell, but Mr. Buchs- 
baum explained that this structure does not 
project sound as a megaphone would, but re- 
flects and focuses it, very much as the pol- 
ished reflector in an automobile headlight 
catches the light rays from a tiny six-volt lamp 
and sends them forth as a powerful beam of 
light capable of illuminating the pavement for 
a long distance ahead and for a pre-determined 
distance on either side. 

In the same way this band shell acts, with 
the five “steps” serving as the reflector. The 
angle at which these were placed, 15 degrees 





= 





The arrangement of the two arches in the front 

truss, and of the stringers between the arches, 

are here shown. It is 50 feet to the top of 
the highest arch 


off the plane of the outer surface of the shell, 
was established with the utmost care, so that 
the music would be reflected and diffused in 
equal volume to all sections of the outdoor 
auditorium. The ground itself has a gentle 
slope from south to north, a slope amounting 
to one foot in the forty-foot depth of the shell, 
from front to rear, and this was a factor that 
entered into the determination of the angle of 
the 7-feet-wide reflecting surfaces. These sur- 
faces are Transite, a Johns-Manville product 
composed of 60 percent asbestos fiber and 40 
percent Portland cement, and the same mate- 
rial is used on the exterior of the shell, where 
its white surface resembles the appearance of 
the museum, aquarium and planetarium. 
Supporting the weight of the Transite, pro- 
viding the proper shape for the shell, and as- 
suring the sound resonance which wood alone 
possesses, are six arched McKeown trusses, the 
shape of which the illustrations show rather 
more clearly than words can describe. They 
are of the two-hinged type, Mr. McKeown ex- 
plained, which means (for the benefit of those 
not familiar with ar:hes) that they are sup- 
ported at two points, the two ends. The arch 
ribs are of glued-up construction fastened to- 
gether with waterproof glue in the McKeown 
company’s patented glue frames. In the heavi- 


est arch 180 pieces of glued-up structural Doug- 
chord 20 


las fir were used; the laminated 


AMERICAN 


inches deep, is over a foot thick, built up of 
four sections each 314 inches thick and each 
composed of many pieces of fir glued together. 
The quantity of structural fir shipped from 
Weyerhaeuser forests for this job may be esti- 
mated from the fact 
that it is 50 feet from 
the ground to the top of 
the top arch. The pan- 
els of Transite were 
screwed to longleaf 
southern pine 2x6s, 
21 inches on center. 
On the main floor of 
the shell, which is 2 
inches thick, may be 
placed four semi-circu- 
lar platforms for the 
players, as indicated in ~ 
the floor plan, and these 
are made in sections, so 
they can be removed; 
they may be used or 
not, as seems to fit the NY 
needs of’ the musicians. ey 
The platforms rise like 4 
steps, each 9 inches high. 
The new band shell 
it was placed in service —-— 
late in August—is = 
equipped with dressing ~ 
rooms in the wings, and : 
sunk within the “risers” - 
of the reflecting sur- 
faces are colored lights or 
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evening when the Chicago Concert Band plays. 
And whether the listeners sit near or remain in 
their parked cars hundreds of yards away, they 
can enjoy the full richness of the music, thanks 
to the excellence of wood as a sounding board. 


Cross-section view 
showing how the 
inner reflecting 
surfaces are pan- 
eled and fixed at 
the proper angle. 
The slope of the 
4 ground is also here 
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Insurance Companies Have Mil- 
lions for Realty Loans 


The fourth annual outline of the real estate 
loan policies of 131 insurance companies, just 
completed by the National Association of Real 
Estate Boards, indicates the continuing favor 
with which such companies regard realty in- 
vestment. The majority continue to loan up 
to 50 percent of the value of almost any type 
of property, including farms, and the table of 
maximum amounts loaned shows some larger 
totals than appeared on last year’s survey. 
The reports of the companies indicate that mil- 
lions of dollars are ready to be placed on well 
selected real estate. 

This survey, which is not made by anyone 
else, is prepared by the mortgage and finance 
and brokers’ divisions, of the real estate as- 
sociation. Twenty-three more companies re- 
ported this year than last. All but a few lend 
on all usual types of properties which include 
detached single family homes, duplex homes, 
two apartments, larger apartments, combination 
apartment and store buildings, office buildings, 
and farms. 

Of the 131 companies reporting, 118 will use 
their funds for loans on single family homes. 
The next most popular investment is the du- 
plex, or two-family dwelling. Ninety-two of 
the companies place loans on this kind of struc- 
ture. Seventy-nine of the companies take “two 
apartments”; 60 take larger apartments, 65 
handle combination apartments and stores; 87 
advance funds for commercial buildings, and 
69 take farm loans. 


Other Types of Loans 


Ten of the companies loan on churches. One 
of these companies lists sums up to $100,000 
being available for church building financing ; 
ten loan on industrial property; three take 
ranches and plantations; two take lodges; one 
takes country clubs; one takes unimproved 


city property, and one takes real estate bonds 
when guaranteed by a surety company. 

Some limit loans on certain types of prop- 
erty to 40 percent, two limit certain types to 
30 percent, but sixteen give 60 percent, and two 
loan 6624 percent. Two lend 66 percent on 
“larger” apartment buildings. 

The amounts loaned vary from $3,000 ac- 
cepted by one company on single family de- 
tached houses to the million dollar figure on 
office buildings listed by one company. Ten 


thousand dollars for single family detached 
homes is listed most often as the maximum 
advanced for this class of property. Several 


companies lend $15,000 on such homes, one 
company lends $75,000 on single family homes, 
and one company will loan $95,500 on one- 
family structures. 


Plenty of Money 


One company has half million loans for com- 
mercial buildings, another will lend $400,000; 
one company will lend a half million on a large 
apartment building, and another has $200,000 
loans for this purpose. Several companies state 
that there is no limit to the amount they will 
lend on any usual type of property. 

The length of the loans varies from one year, 
under which one company operates, to sixteen 
years, given by one company. Five-year loans 
are listed by the greatest number of the com- 
panies, seventy of them extending credit for 
that time. Thirty-four give ten years; three 
give twelve years and three give fifteen years. 








AMONG attic dust and soot Jerome F. Glea- 
son, of Belfast, N. Y., found an abandoned 
clock built in 1822. He cleaned out the wooden 
cogs, repaired the broken face, and now the 
clock “keeps railroad time,” he says. 
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Two Companies Adopt Relief Plan for 


Unemployed — 


At a recent meeting of members of the 
Northern Hemlock & Hardwood Manufac 
turers’ Association in Milwaukee, as reported 
in the AMERICAN LUMBERMAN at the time, an 
interesting discussion was had on the question 
of employee relief and C. E. Good, of the 
Oconto Co., outlined briefly a plan that had 
been used by his company at Oconte, Wis., dur- 
ing the winter of 1930 and 1931. Judge W. S. 
Bennet, vice president of Edward Hines Lum- 
ber Co., of Chicago, gave some information 
about a plan of employee relief used by the 
Gilchrist-Fordney Lumber Co., of Laurel, Miss., 
during the several months in which its plant 
was completely idle. So much interest was 
manifested in this subject that a committee was 
appointed to study these problems and to re- 
port to a later meeting of the association. 

Believing that lumbermen throughout the 
country would be interested in details of both 
of these plans, the AMERICAN LUMBERMAN is 
pleased to present them in some detail here 
with. The purpose of the Oconto Co.’s plan 
was to provide food and fuel for employees 
who required them and when necessary assist 
in taking care of clothing needs, illness ex- 
pense etc. In brief, this is a plan by which the 
employees, while earning, contribute to an em- 
ployees’ fund and a proportionate contribution 
is made by the company. A brief statement oi 
features of this plan has been outlined by R. G. 
Flanders, of the Oconto Co., as follows: 


No insistence was made that employees 
make contributions to the fund and several 
were denied permission to contribute because 
their condition would mean undue sacrifice. 
We found the spirit of helping our neighbor 
was commendable and most satisfactory. 

Forms used by applicants for relief were 
worded to meet various conditions of need. 
Relief contributions for the payment of rent, 
insurance or the purchase of clothing are to 
be returned 100 percent, not 60 percent. We 
found instances where we changed the per- 


centages of repayment 


such as employees 


for various reasons, 
taking care of others, and 


there was no obligation on the contributing 
employees of the company to help such other 
people We did in such instances change per- 
centage of return, making it read 70 percent 
or 80 percent or such percentage of return 
which meant that the employee received his 
personal benefit on a basis of 60 percent but 
returned to the fund approximately 100 per- 
cent of what he contributed to others where 
no company obligation existed. The above 
mentioned emphasizes the fact that no fixed 
rule can be laid down that will meet all cir- 
cumstances and any plan must be elastic. 
We found by regulating the food supply 
that employees with families got along nicely 
on a small amount of provisions. It was in- 
sisted that applicant when first applying 


make a list of the amount of needed provisions 


of various kinds for the period of one week, 
although in some cases provisions were pro- 
vided for two weeks. We gave an order on 


a store where the employees were accustomed 


to purchase or where they were owing an 
account usually issuing an order for an 
amount that would cover a week’s provisions, 
permitting the purchaser to buy what he 
thought he needed. It was found necessary 
in a number of instances to list to the store 
the provisions to be furnished because of 


judgment in 
quality of 
isisted on an 
least 
examined 
balanced 
quantity of 


lack of 
quantity or 
all instances we ir 
from the storekeeper at 
which bill 


purchaser's buying a 
ration, but in 
itemized bill 
week, 
carefully to be 
assured of a ration and proper 
and provisions furnished 
Average Amount Required Per Week 
The 
provisions 
mum not 
over $8, 


prope! 


once a 


was 


quality 


average 
was 


amount required per week for 
between $5 and $6, the mini- 
than $4 and the maximum not 
depending on size of family. For a 


less 


family of four or five, orders given were 
mostly for $6 a week to cover food supplies. 
The method mentioned akove helped the local 
storekeepers, all of whom had some credit 
accounts with the employees and giving them 
cash with which to carry on their 
We also insisted that the storekeeper supply 
wholesome food for the greatest value for the 
price paid. 

The above plan carried through the months 
of November, 1930, into March, 1931, following 
which time we started the sawmill, which 
gave employees work and the relief plan was 
abandoned. 

Upon steady 
those who received 
as they could, to 


business. 


work given we asked 
relief to make an effort, 
return as much as possible 
on their accounts. Having particulars of what 
they were owing storekeepers in the city we 
insisted that they pay something toward their 
personal store accounts, all of which was done 
willingly. And, although we gave employ- 
ment at the mill for only a period of three and 
one-half months, we found a number who paid 
up their percentage of return in full; others 
paid only partly. We expect and are satisfied 
that 90 percent of the obligation incurred by 
those to whom relief was given will make re- 
turns into the fund. 


being 


Accounts Simple to Handle 

The accounts were simple to take care of 
because they were not carried through the 
general books but as a separate account with 
each individual, the method pursued being that 
those that contributed were credited with the 
amount of their contribution and as money 
was returned into the fund it was returned to 


the contributors pro rata, according to the 
percentage of their contribution to the total, 


the company participating in returns the same 
as an individual. Employees that received re- 
lief were charged with the cost or bills were 
paid for their account. Upon the relief ceas- 
ing they were immediately credited with the 
percentage of allowance as agreed and were 
given further credit as they made repayment. 
All money contributed to the fund or handled 
was in a special bank account subject to the 
checking of the committee in charge. There- 
fore, the only records on the company books 
were the company’s contribution and the time- 
keeper’s record as the deductions were made 
which were then paid in cash into the fund 
and distributed to the contributors. The extra 
work of bookkeeping was a very small item. 
The interviewing and taking care of the dis- 
tribution took considerable time of one indi- 
vidual but was worth the effort. 

During the period of time the above plan 
was in operation no reductions were made in 
wages of salaried employees and but a slight 
reduction in wages of other employees who 
had more or less steady work; and the plan 
was based on that fact. However, since opera- 
tion of plan there has been made a 
general reduction of salaried employees, offi- 
cers ete., and a further reduction of wages for 
day working employees. Mention is made of 
the above because whatever plan may be 
used it should be subject to what the wages 
may be of those who contribute to the plan 
and the percentage which the company con- 
tributes should be based on this condition 
because in the final analysis, although this 
plan brings about a very good feeling of fel- 
lowship throughout the organization, still it 
is the operating company that benefits most 


ceased 


materially from the result. 
Bear in mind also that conditions may he 
different this coming winter than they were 


the last winter because the weather situation 
may be very much different and that fact may 
have a bearing on the needs which will be re- 


flected in the cost of relief. 
While plan was in operation last year and 
many men were idle we insisted on their cut- 


ting their own wood, providing many of them 
with wood lots where they could cut and giv- 
ing them free team use to haul their wood. 
The city also purchased at a low price some 
woodland and employed men to cut wood, part 


Families Given Adequate Supply of Wholesome 
Food + Repay 80 and 90 Percent of Advances 


of which they received for their labor and thp 
additional amount of wood made being used 
provide fuel for others in need. Fuel 
might be much greater this coming year 


Nature of Agreement Made 


The agreement entered into by the Ocont 
Co. and its employees is as follows: 

Inasmuch as the Oconto Co., of Oconto, Wigs 
and we, its officers and employees, are de. 
sirous of establishing a relief fund to assis: 


needs 


employees who have not had, and may not 
have during the next few months, sufficien 
work to maintain themselves and their fam. 
ilies during the present depression, we nowy 
agree as follows: 

1. We, the undersigned, officers and enm.- 


ployees of the company will contribute to such 
fund semi-monthly beginning with November. 
1930, provided that during any such monthly 





period We have worked for the company on 
the basis of 160 hours, or more, per month 
or are on a steady monthly wage or salary 
basis. 


2. This contribution is to be not more than 


6 percent of the amount of monthly wage or 
salary so earned by ourselves, depending upon 
the needs as they develop. The contribution 
for November is to be 5 percent of our earn- 
ings during October, 1930. 

3. The company hereby agrees to add as 
its share monthly a sum equal to one-half of 
the total amount so contributed by us. 

4. The fund is to be used to help employees 
of the Oconto Co. who are entirely or partly 
out of work and in need of assistance. 

5. A committee of five is to be appointed to 
administer this fund, this committee to con- 
sist of the manager of the Oconto Co. at 
Oconto, Wis., who shall be chairman, and four 
other employees or officers of the company, 
selected by him, who shall determine the per- 


centage to be contributed from month to 
month. 
6. We authorize the company to deduct 


from our weekly or monthly pay the sum due 
from us as our contribution and to promptly 
turn this deduction into the relief fund. 


7. Assistance from this fund to employees 
of the company shall be made with the under- 
standing that 60 percent shall be voluntarily 
repaid into the fund, one-half within one year, 
and the other one-half within two years from 
the date of such advance, without interest. 


Committee Determines Nature of Loans 

8. The committee is to determine whether 
said loans are to be made in cash or in goods 
and merchandise. The action of the commit- 
tee is to be final and binding on all who sign 
this agreement and said committee is to have 


full and complete power in all matters per- 
taining to the collection and distribution of 


such fund, including the investigation and de- 
cision on appeals for assistance. 

9. Our contributions to the fund shall cease 
as soon as, in the opinion of the committee, 
the need for assistance disappears. The com- 
mittee is to function for two years from the 
time contributions to this fund are discon- 
tinued and as repayments are made the 
moneys remaining in the fund and returned 
to the fund shall be distributed pro rata to 
the contributors. 


10. The company will pay all expense of 
administering this fund. 
Dated at Oconto, Wis., ........ eee 


Forms Used in Applying for Relief 


Three forms are used by the employees when 
applying for relief, depending upon just the 
type of relief required and the method of pay- 
ment. These forms are as follows: 

De ita a wat d we eae aiden ore a , an employee of 
the Oconto Co. and being desirous of securing 
aid from the Oconto Co. Relief Fund hereby 
affirm that in the last fifteen days’ period of 
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September 12, 1931 


I have not been employed in gainful 


jme that 
~< the Oconto Co. or other employer fifty 


labor by 


hours or more. 
State hours of labor employed............+- 
Barned..--+++++++> 
I agree when given aid or assistance Poe 
eaid fund with anything of value that I will 


within one year from this date return to said 
fund as repayment 30 percent or more of the 
price as paid for such articles of value and as 
evidenced by bills of purchase or account, and 
within two years from this date return to said 
fund the balance due to make a total of 60 
percent repayment. 

I agree after two years to pay interest at 
5 percent per annum on all unpaid accounts. 





Dated at Oconto, Wis., this.......... day of 
rer: Mere 
etic wa alan aoe oe 
Ne oie aiid e a8 0 ae we oie ees 
Appeal madeé t0......-.eeee seers 
Action of Committee.......-..+-+-- 
Amount Allowed ........eeeee-eeee: 
WHERE PURCHASED AMOUNT DATE 
PO ee ey er ST mr Tee er 
a ere Do dhe awe a wenn an 
SE ee ee Divhesacean’ aeeneouwan 
ce areata ore Dcikcganaak. tie ee aaees 
en ee ee pe rtenieee , an employee of 


the Oconto Co., and being desirous of securing 
aid from the Oconto Co. Relief Fund, hereby 
affirm that in the last fifteen days’ period of 
time that I have not been employed in gainful 
labor by the Oconto Co. or other employer fifty 
hours or more. 

State hours of labor employed.............. 
ere 

I agree when given aid or assistance from 
said fund that I will within one year from this 
date return to said fund as repayment the full 
amount of the price as paid or the advance as 
made; this refund to be deducted in small 
amounts per week from my pay check when I 
am working at gainful labor. 


I agree after one year to pay interest at 5 
percent per annum on all unpaid accounts. 
Dated at Oconto, Wis., this........ day of 
193 
CN 6 tev cetevenseedenes 
6 6th en Gevaten cue en 
Mepeet DME Wiocic.c cece dé sasconss 
Dees Ge COG. 68.0 626 cece danes 
SE, DEE Cit er enee eens owen 
WHERE PURCHASED AMOUNT DATE 
sa tara Sr aad a Yall aad rah Sp cnsteangal abwdewareny 
a EON a eT ae Dvacecbeaet. aewawneaen 
gabe co ar plan east heat Dtcce aa aed saute eae 
Satie ists Giibaars Sicachkiheme: aitecwwedkies 
heal wai Gace ve ha aaa , an employee of 
the Oconto Co., and being desirous of securing 
aid from the Oconto Co. Relief Fund, hereby 
affirm that in the last fifteen days’ period of 
time that I have not been employed in gainful 


labor by the Oconto Co. or other employer fifty 
hours or more. 

State hours of labor employed.............. 
eer 

I agree when given financial aid from fund 
by cash advances or cash payment of accounts 
now incurred or to be incurred, that I will within 
each six-month period following from this date 
return to said fund 15 percent or more of the 
cash advanced or loans as made and will within 
two years from this date return to said fund 
the balance due to make a total of 60 percent 
repayment. 

I agree after two years to pay interest at 5 
percent per annum on all unpaid accounts. 


Dated at Oconto, Wis., this........ day of 
sree tees 4 a 
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PO acvcti nce neR tneeeren 
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Aetion of Commibted.....scccccsicecas 
ee ee 
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eT rer ee Ey an ere oe ee 
Feature of Gilchrist-Fordney Plan 
The striking feature of the Gilchrist- 


Fordney plan was the food budget that was 
carefully worked out and which was rigidly 
adhered to during the five months in which 
the company’s plant was idle. 

Realizing the necessity of closing down for 


AMERICAN LUMBERMAN 


an extended period, the Gilchrist-Fordney Co. 
felt that some definite provision should be made 
to take care of employees during this period 
of idleness, and for this purpose a balanced 
food ration was worked out. To secure the 
essential information regarding each employee, 
a questionnaire was used and then the men 
were told that they could draw on the company 
for the supplies involved in the food ration each 
two weeks. It was made quite clear to the 
employees that this was not a form of charity 
but that the cost of the supplies would be 
charged to each employee and he would be ex- 
pected to pay for them when the mill reopened 
and the employee went back to work. Both 
white and colored labor participated in the plan, 
the same ration being used for each, and that 
the plan was successful and entirely satisfac- 
tory was shown in the fact that no complaint 
was made during the entire period by any em- 
ployee. In fact, so well satisfied were the em- 
ployees that some of them requested that they 
be permitted to continue on the ration after re- 
suming work, as they found that they could 
live more economically than had been the case 
in the past while employed. The cost per month 
per person of supplying this ration was as low 
as $2.35, based on current prices. 

The Gilchrist-Fordney mill was closed just 
before Christmas, 1930, and was idle for a 
period of five months. A striking feature of 
this rationing plan was that at the end of the 
five months’ period every employee with two 
exceptions returned to employment with the 
company; one of these did not return because 
he was in jail. Up to Aug. 1 more than 80 
percent of these food bills had been repaid by 
the employees. 

As stated, the supplies making up this food 
ration were issued every two weeks, and offi- 
cials of the company report that during the 
entire five months’ period only one person ap- 
plied ahead of time for the next allotment; in 
this case the employee reported that he had 
been visited by some relatives and his ration 
had been exhausted. 


Questionnaire Given Employee 


The questionnaire that the employee was re- 
quired to fill out before being entitled to this 
assistance was as follows: 


aS hank Oa Lae ee owe terd «bare ee 
a eee en a 

(1) How many in family, including self? 

(2) Do you own your home? 

(3) If paying for same, what are monthly pay- 
ments? 

(4) What are your taxes? 

(5) If rent, from whom? 

(6) Amount of rent paid? 

(7) Have you an automobile? 

(8) What are your monthly :payments on 
same”? 

(9) Have you any income besides wages? 

(10) How long have you worked for Gilchrist- 
Fordney Co.? 

(11) If company furnishes you food, will you 
pay for same when mill starts up? 

(12) Can you pay your taxes if food is fur- 
nished you? 

(13) Have you been able to get any work? 

(14) Are any payments on your home past due? 

(15) Any members in your family working? 


Copy of Order for Ration 


The order used for the ration for a family 
of four for two weeks was as follows: 


LAUREL, Miss., July 20, 1931. 
PIGGLY WIGGLY No. 3 
AMERICAN STORES 
WHITAKER & SMALLWOOD 
‘Please deliver to (John Doe) the number of 


items marked in green ink in the following list, 
and charge account Gilchrist-Fordney Co. : 


Quantity-Article Amount 


ee rr iitivad hike evaandoonewrae $0.35 
FS On eee ere re errr .30 
1S TC . bo eh eke ne eee ses .44 
SS es ia ede ea ew eee wn tae .30 
SS 8 ee eer ce. ene 25 
ee ee, ee ec ak no otic ecne kee er 12 
> SS, | Serres Terr ee .38 
ST, MS Peck ois anew ces evden awe mt 
2 OE HD. Sn cede ce actbvcscesimensepas .75 
Te ME: gigi" nilavon'y- a ott wince Ones ON 15 


oS: ee I akg vw ee op waisedawen a wad Se 10 
1 lb. a Oh be iae ods gine atlas asin .04 
1 Ib. OS Pern rr corr ee 08 
ES as a ated 5a bias Be a Thck ore a a ee 27 
ee ee eee re ee ee 3 
SO. CE kb oo biee Pe ne o's bas Wee es 04 
DES Scary a0 towne oe eee SD eee 04 
Se ED  bacislies Chics en cerweenes 21 
SO hike a Fee cinw a> 6 Pedal he etme merne 04 
eng a re er een eae Pee er .O8 
Re, Ea Gikrs s oerne sce oo ereieware .20 

OGG. weviwese (ie et ScACo hie AST oar a tone aie $4.67 


Received from store checked above, the goods 
designated in the list. 


O. K., GILCHRIST-FORDNEY Co. 
ORG ob aw abs G aa ooweted 


Monthly Rations Per Family 


The rations worked out for families of two, 
four and eight were as follows: 


Adequate Monthly Rest Ration for Family of 


Two 
12 lbs. Flour 1 lb. Coffee. 
12 lbs. Cream Meal 3 bars Soap 
4 lbs. Compound 1 bottle Snuff. 
3 lbs. Dry Salt Rib 2 pkg. Smoking To- 
Meat bacco 
5 Ibs. Dry Split 1 pkg. Salt 
Beans 20-30 Ibs. Leafy Vege- 


3 lbs. Blue Rose Rice tables (weight un- 


3 lbs. Evaporated cooked), Turnip 
Fruit Greens, Rape, Kale, 
3 lbs. Sugar etc. 


% gallon Syrup 


If no leafy vegetables are available, 
lbs. cabbage. 


Adequate Monthly Rest Ration for Family of 


add 20 


Pour 
24 lbs. Flour 1 gallon Syrup 
24 lbs. Cream Meal 2 lbs. Coffee 
8 lbs. Compound 6 bars Soap 
6 lbs. Dry Salt Rib 2 bottles Snuff 
Meat 4 pkg. Smoking To- 
10 lbs. Dried Split bacco 
Beans pkg. Salt 
5 lbs. Blue Rose Rice 40 lbs. Leafy Vege- 
5 lbs. Evaporated tables (weight un- 
Fruit cooked). 
5 lbs. Sugar 
If no Turnip Greens, Rape, or Kale, add 40 


lbs. Cabbage. 
If children in family, add: 2 lbs. Oatmeal; 16 
cans Milk (.05). 


Adequate Monthly Rest Ration for Family of 


Eight 
48 lbs. Flour 3 lbs. Coffee 
48 lbs. Meal 6 bars Soap 
16 lbs. Compound 2 bottles Snuff 
10 lbs. Dry Salt Rib 6 pkg. Tobacco 
Meat 3 pkg. Salt 
15 lbs. Split Beans 6 lbs. Oatmeal 
10 lbs. Blue Rose Rice 24 cans Milk (.05) 
10 lbs. Evaporated 60 lbs. Leafy Vege- 
Fruit tables (weight un- 
10 lbs. Sugar cooked). 
2 gallons Syrup 
If no Greens, Rape, Kale, etc. add 60 Ibs. 
Cabbage. 
If there are no children in family, oatmeal 


and milk may be omitted. 
For Hard Work Double the First Four Items 
Named on Each List 
It may be well to add to the ration suggested 
for a family of four: 
1 gallon Coal Oil 
2 packages Starch 
Bluing 
Baking Powder 
While these are not essentials, it may be ad- 
vantageous to add them. 


Soda 

Pepper 

Vinegar 

Chewing Tobacco 


In the case of the Oconto Co., a committee 
of five administered the relief funds for the 
benefit of employees of their company, who are 
entirely or practically out of work and in need 
of assistance. 

During the five months in which the Gil- 
christ-Fordney Co.’s plant in Laurel was idle, 
373 persons were fed by the company at a total 
cost of $4,300. Since the resumption of opera- 
tions, repayment has been made by the em- 
ployees, each according to his ability, the 
amount being taken out of the pay envelope, 
and, as previously mentioned, more than 80 per- 
cent of the advances have been repaid since the 
plant resumed in May. 
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What Is the Duty of 
the Wholesaler? 


[The following letter, inspired by some ed- 
itorial comment in 
AMERICAN 


the Aug. 29 issue of the 
LUMBERMAN, covers another inter- 
lumber distri- 
prices. In 
that the industry at large might have the ben- 
efit of this side of the question, permission 
was sought and received from the R. D. Hunt- 
ing Lumber Co. for this letter to be published. 
Epitor. | 


esting angle to this question of 


bution and stabilization of order 


CeparR Rapips, Iowa, Sept. 3, 1931. 


Editor, AMERICAN LUMBERMAN, 
Chicago, III. 
Dear Sir: 

Your article on page 16 of your 
issue, headed “Discrediting Producers’ 
to Stabilize Lumber Prices,” has been 
to our attention. 

We don’t know whether your correspondent 
sent in the circular in question, which was 
issued by us, but we are attaching a copy. 

If you will read all of this, and not just cer- 
tain portions, you will find that the situation 


Aug. 29 
Efforts 
called 


was not at all as outlined by your correspon 
dent. 
On Aug. 21 when we issued our circular 


we had no knowledge that the firm price list 
plan was then supposed to be in effect. To 
the best of our knowledge today, the firm price 
list plan was not in operation at that time, al- 
though two or three of the larger manufactur- 
ers (those that had been leading the market 
down for several months) had evidently decided 
they had had enough of it and had already ad- 
vanced prices at that time. 

Therefore, we can not understand how our 
circular could be construed as tending to create 
discord and distrust among the mills as brought 
out by your correspondent. A manufacturer 
could not very well be accused of not adhering 
to his firm price agreement before that agree- 
ment was in effect. 

We tried to point out to the trade reasons 
why we believed that the firm price list plan 
would work for the mills this time—what more 
could we do? 

At the time this circular was issued we had 
not had notice of any new prices or even ad- 
vance notice of the firm price list plan from 
a single one of the West Coast mills we rep- 
resent. The circular was issued from informa- 
tion we picked up from our trade, who had 
been advised of this new firm price plan by the 
salaried salesmen of some of the larger West 
Coast manufacturers, which representatives 
were urging the trade to buy at their low prices 
in anticipation of. the advance, and were out 
to the trade with this proposition a week or 
more before our circular of Aug. 21 was issued. 

Why ask the wholesaler to be the “hero” 
when he does nothing more than the mill’s 
own salaried representatives do? 

From an idealistic point of view, we suppose 
it would be very fine from the standpoint of 
the industry for the wholesaler to advance 
prices he is quoting the trade for his different 
mills the minute he finds out that some of 
his competitors are talking about advancing 
their prices. However, it isn’t done that way, 
and, as you point out in your article, it is com- 
mon practice in the lumber industry as well 
as many others to quote low prices in the face 
of an early advance. 

\ representative of a mill, whether he be a 
salaried salesman or a wholesaler ‘or a commis- 
sion man, is supposed to get the largest volume 
of business he can for the mills he is repre- 


senting at the prices those mills have placed 
in his hands. That goes without saying—it is 
for that that the wholesaler, the salaried sales- 
man, or the commission man is paid his differ- 
ential, salary or commission. 

We believe we are serving our mills to the 
best of our ability by doing all the business 
we can for them at the prices we have from 
them—even though they may be intending to 
advance prices next week, or even tomorrow— 
if they wanted us to secure next week’s prices 
today, they would so advise us. 

Even if the case were such as your corre- 
spondent intimates (that some of the mills were 
hiding behind the efforts of others and building 
up an order file at the low prices), it wouid 
still be our duty as their representative to do 
all the business we could for them. 

As we have tried to point out, we believe 
that with or without this circular we have 
given the mills we represent just as good rep- 
resentation as those mills have had that empioy 
salaried salesmen, and that is all any mill can 
expect. We know one of the large manufac- 
turers, selling through salaried salesmen (one 
of the mills that had joined the firm price plan) 
that was booking No. 1 fir dimension on the 
Chicago rate at $10.50 off rail B or 75 cents 
less than our circular price) as late as last 
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Another Angle to the 
Question of Lumber 
Marketing 


week, when that salaried representative already 
had in his hands his mill’s price list quoting 
$7.50 off. Another of the manufacturers with 
salaried salesmen agreed with certain lineyard; | 
to give them blanket protection at the old prices 
for one car for each of their yards—this 
without even a definite order—and the mill js 
still protecting the old prices on orders sent in 
now by these lineyards. We have no complaint 
to make of this, as that is the way it is done 
in the lumber business—or so it seems; but 
why ask the wholesaler and the mills he repre. 
sents to hold the sack while the mills with ! 
salaried representatives run in all the available 
business ? 

Your correspondent sarcastically referred to 
our organization as “some people who secure 
orders for lumber.” Any concern that can ob- 
tain its share of the business against the cut- 





throat competition that has prevailed in the fir 
market during the last six weeks, initiated 
mostly by the larger manufacturers with sal- 
aried salesmen, are not order takers, but a 
real sales organization—and we have booked 
our share of the business. 


Yours truly, 
R. D. Huntine Lumpser Co. 
(Signed) J. H. Maloney. 


Plugging Up the Leaks 


SEATTLE, WaASH., Sept. 5.—The current 
weekly letter sent to members by Roy A. Dai- 
ley, manager North Coast district, National- 
American Wholesale Lumber Association, deals 
with several important matters, among them 
that of effecting economies by plugging up the 


leaks. Mr. Dailey says: 

One of the outstanding developments of 
present conditions is the number of econo- 
mies being effected in the industry. Lumber- 
men are discovering, either through neces- 
sity or from experimentation that it is pos- 


sible to plug a lot of leaks in operating ex- 
penses that were heretofore either over- 
looked or merely tolerated. 

Example: One large distributing firm now 
requires each department head to compile 
each day a list of telephone calls and tele- 
grams with exact amounts charged. Each 
individual strives to cut these costs by the 
use of air-mail and last minute “lettergrams.” 
Result: A decrease in these expenses of 40 
percent monthly, which in this organization 
is a tremendous saving, with no apparent 
decrease in efficiency. 

Decreases in the per thousand cost of log- 
ging and manufacturing are really astonish- 
ing in some cases reported, and the full bene- 
fit of these savings will be felt when the in- 
dustry begins to sail out of the doldrums. 

The most unusual “saving method” we 
have noted was in Oregon last week. A 
sheepman was shearing his lambs before 
shipment to California. Was it to make 
some additional money on the wool? No. 
The wool barely returned the cost of shear- 


ing. The saving was effected in the 25 addi- 
tional lambs he could load in a car. The 
freight on “a carload” was the same regard- 
less of the number loaded. And, incidently, 
the lambs find the summer travel much more 
comfortable in their B. V. D's. 

A controversy in regard to an order for 
No. 1 spruce shop, which we are handling 
this morning, reminds us that at times ship- 
pers could be saved some trouble by more 
clearly explaining to customers just what 
they may expect to receive in such a ship- 
ment. While the provision in the list giving 


shippers the option in 14-inch and thicker, 


to include 25 percent factory selects and 20 
percent No. 2 shop at list difference, is under- 
stood by most buyers, we find some do not un- 
derstand it and when they order a car of No. 
1 shop, expect all No. 1 shop, or if factory 
selects are included; they will be invoiced at 


the same price as the No. 1 shop. It will 
pay to have this clearly understood at the 
time contract is made. 

Distributers handling outputs of the 
smaller mills could do themselves and their 
mills no greater service than to insist that 
the various items be properly loaded. While 
many of the smaller mills take pride in 


seeing that their shipments are loaded prop- 
erly, it seems that loaders at other mills 
(particularly ‘“‘contract loaders’) have no 
conception of the importance of this feature 


in lumber distribution. But the difference 
between a properly and improperly loaded 
shipment has often meant the difference be- 


tween a repeat order and an order for “no 
more shipments from that mill.” 

Another argument in favor of wooden box- 
ears is set forth in a recent bulletin sent to 
pine manufacturers by a wholesale member. 
It reads: “Have you considered the reasons 
for numerous claims on finished lumber ship- 
ments on account of cinder and moisture con- 
densation damage to lumber in transit? We 
believe 90 percent of the trouble comes from 
shipping in cars with metal sides, ends, doors 
ete. To insure delivery of your lumber in 
good condition demand and accept only cars 
with wood sides, ends, roofs, doors and floors. 


We will in the future insist on all of our 
long haul orders being loaded in cars com- 
ing within the above classifications.” 





A Correction 


In a story of the silver anniversary of the 


Meadow River Lumber Co., of Rainelle, 
W. Va., in the Sept. 5 issue of AMERICAN 
LUMBERMAN, an unfortunate typographical 


error occurred in connection with the statement 
as to the amount of stock carried. Instead of 
10,000,000 feet of kiln dried stock ready for 
milling,” the figure should have been 1,000,000. 
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Home of Your Own {8 











COLOR 


When you live in your own home 
you may choose your own color 
scheme. That is one of the charms of 
having a home of your own. There is 
no need to put up with a wall paper 
that jars on your sense of the beauti- 


ful, or a bathroom that looks like 
something just recovering from the 
jaundice. 


The charm of color is one of life’s 
little compensations—that is if it is 
the color you like. If not, there is 
nothing more destructive of peace and 
harmony. Human beings are _ ex- 
tremely sensitive to color and it is es- 
sential that ugliness be banished if 
health and happiness are to reign in 
your home. 

The beauty of fresh paint and calso- 
mine are more attractive to many peo- 
ple than the patina of age, and a fresh 
wall paper and a new color in the 
bathroom will do more to cheer up the 
family than most anything else at the 
price. And today you may have color 
even in your hardwood floors. 

There is also color in the housetops 
today, since many varieties of roofing 


the loveliness that satisfies the heart, 
even if it is hard on the pocketbook 
sometimes. After all it pays in the 
long run. For pleasing pays dividends 
—in all sorts of ways. Do not put up 
with ugliness, with a color that de- 
presses. 

The greatest joy about having your 
own is to do with it as you please. So 
do not neglect doing it. Enjoy today 
what you have been planning to enjoy 
some time in the future. Color costs 
very little in proportion to the pleasure 
it gives. For a few cents and a little 
labor you can have much of what you 
have been wishing for in the way of 
brightness and beauty, by doing your 
own coloring and it is a fascinating 
job, too, this making loveliness out of 
ugliness. 


447 
Cashing In On the Fruit Crop 


Nature has been unusually bounti- 
ful this year in the way of fruits. 
Such enormous crops have never been 
known before, they tell us, and the 
prices have accordingly tumbled down 
in the city and town markets. Par- 





Table Shows Buying Home 
Is Cheaper Than Renting 





ticularly cheap 
and more than 
usually luscious 
are the peaches. 
But alas, one can- 
not save those de- 





Only a short-sighted man thinks that paying rent is cheaper than licious f ruits, as 

owning a home, says George R. Thalman, manager of the Detroit they are. for a day 
branch of the Capitol Savings & Loan Co., of Lansing, and submits ‘| vd fs “tal ill 
as a proof of his contention the following tabulation showing how Wen Iruits’ wil 
rents accumulate at six per cent over a period during which the renter }b ec high and 
could be paying for a home. scarce. The an- 
Rent per aE . Brae 
Month 10 Years 15 Years 20 Years 25 Years Swer 1S preserv- 
SUP wscnce osc eee $ 5,586.19 $ 8,828.52 $13,157.43 ing. 

aD ivece sese Gee 6,982.73 11,035.55 16,450.28 This is the ti 

BD ncce cocce S50R0T 8,379.30 13,242.78 19,751.16 MS 1S the time 
Oe css aw. 5,435.92 9,775.85 15,449.91 23,040.92 for canning, pick- 
cca oxcce GEE 11,172.40 17,457.40 26,334.88 ling, preserving 
DH sevses coq Tana 12,568.95 19,664.17 29,726.74 1 vat lling.” a 
50 00 eecce 7,908.45 13,965.50 22,071.30 sneis.gg anc 8 jening, 

5B ..ccce ove 8,699.80 15,362.05 24,278.48 36,210.46 there is such a 

60 scccce oor 9,490.14 15,758.60 avaas porte verb used in that 

65 eereee see 10,280.99 18,155.15 2 ’ . ’ . ~ ~ . eae 

TP ccce ectoe MEET 19,551.70 30,899.82 46,086.04 Way. But what is 

TS scsete eee Se 20,948.25 33,106.95 49,377.90 the housewife who 

TP escs ‘eeree 13,444.28 23,741.28 pgp cana lives in a citv apart- 
BOP can ccoee, 27,930,92 44,142.6 837. re 

195 cccoce oc SR7T100 34,913.65 55,178.15 $2,287.40 wares 80 do about 
TD cscs ocses SE 41,896.42 66,213.90 97,855.72 it? Where can she 
wae store more than a 
and stained shingles have lovely, few jars for the coming winter days? 


foliage tints in them which add much 
to the attractiveness of a neighbor- 


hood. 


Even the window shades now 


bloom like the rose. 


This is the day of color. 


Both 


fabrics and finishes are such a delight 
that one can scarcely resist their allure- 


ments. 


Well, why resist? Let’s have 


There 


no 


room 


in her built-in 


cabinets, no place in the basement or 
attic, such as the woman who lives in 
a home of her own may easily acquire. 
Yet the city family has more need of 
those jars of preserved summer sun- 
shine than any country or small town 
family could possibly know. 


This page is written for the general public with the purpose of encouraging and spreading the idea of home 
owning and home improvement and to help create business. Show it to your editor. 


There are corners of even the small- 
est apartment that are unused. There 
is a storage space allotted to any ten- 
ant in the basement of the buildings. 
It may not be possible to put in the 
vast areas of shelves that are the pride 
of the country woman who considers 
canning the most important item in 
her summer routine. But a cabinet 
for fruit jars and jelly glasses can be 
made by any handy man, painted in 
bright colors, and placed on the porch, 
in the coolest corner of the kitchenette 
or hall or to hang on the kitchenette 


wall. One family has a_ hanging 
cabinet, consisting of three narrow 


shelves on a chain, on the wall of the 
back porch, a very convenient arrange- 
ment. The basement storage room is 
also a good place for such a cabinet, 
being cool, as a rule, and seldom full. 





THERE IS only one way to be happy, 
and that is to make somebody else so. 


, ¢ 


Fourteen Reasons for Owning 
a Home 

Here are some reasons for home 
ownership in answer to a recent ques- 
tionnaire sent out by Northwestern 
university : 

Payments to home ownership force 
me to save and “get ahead.” 

Owning a house is cheaper than 
renting. 

Land values will probably rise in 
the neighborhood. 

Children are better 
parents own the home. 

Owning a home gives me a sense 
of position and importance in civic 
and neighborhood affairs. 

Apartment districts lack sufficient 
parks and play places. 

I enjoy working around the house, 
making a garden, etc. 

Most of my friends own their homes. 

I believe that home ownership is a 
very safe investment. 

Installment payment arrangements 
on the house encouraged me to start 
purchasing. 

The home owner is protected; he 
“always has a roof over his head.” 

An owned home gives me a much 
more satisfactory place in which to en- 
tertain. 

Home 
credit. 

Apartment districts are too noisy 
and too congested for satisfactory 
living. 


off if their 


ownership ' improves my 
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ALM OF THE RETAILER 


An Experience With Excess Yards 


When the Building of New Plants Had Unfortunate Effects—Joint Respon- 
sibility for Excessive Distribution Facilities — Calls for Co-operation 


This department has often urged retail- 
ers to take their own medicine in regard to 
modernizing and building. The idea back 
of the suggestion was that example a 
powerful form of advertising. 

But here is a story that gives us pause. 
We'll leave it to you whether it proves any- 
thing; whether it takes the punch out of 
the building advice or whether it means 
something quite different. 

In a county seat town which shall be 
nameless, three line-yard companies had 
branch plants. They got along well enough. 
They didn’t bother each other, one way or 
another; each ran its own business, got 
fair prices and made a little money. No 
one of the plants was anything to collect 
a crowd interested in architecture or at- 
tractive appearances. In fact one of the 
executives said frankly they were the rat- 
tiest, frowsiest, most down-at-heel plants 
that could be found in a circuit of a hun- 
dred miles. But despite appearances, the 
yards handled high grade stuff, offered 
prompt and adequate services and supplied 
community needs fully. 


Building Model Yards 

Local managers didn’t like the run-down 
appearance of the places where they had 
to work; and for that matter the line ex- 
ecutives were not proud of them, either. 
All three local agents had the promise for 
a number of years that something would 
be done. 

In the course of time one line reached 
the point of action. It swept away the old 
plant and built a new one that reflected the 


is 


dignity and power of the company and 
that fitted the local volume done. This 
brought the situation to a focus. The sec- 


ond line, whose yard was a bit better than 
the others basically, spent a thousand dol- 
lars or more in repairs, paint, trellises and 
flowers. This brought the yard up into 
A rating. The third had long since 
fixed up plans for a new plant; and so it 
too pulled the old buildings down and built 
a show plant. It was a sound, workable 
group of buildings; not in the least in ex- 
of justifiable investment when meas- 
ured by local volume and profits. So 1n 
the course of a comparatively short time 
this town blossomed out with a full equip- 
ment of modern, attractive lumber plants. 
Everybody concerned, dealers and _ cus- 
tomers alike, were pleased and satisfied. 


Big Chief Scalp-Um on the Job 

But at this point trouble entered. The 
Realm has the story from the executives 
of one of the line companies. 

A fourth dealer showed up. In the course 
of many years there had been no move to 
increase the number of yards. There had 
been no increase in volume; and, if any- 
thing, volume was declining a little. This 


Class 


cess 


department does not pretend to know at 
first hand what the fourth dealer had in 
mind; but from the story told by the line- 
yard executive and from the stories circu- 
lated by the newcomer one can make a 
fair guess. 

In the first place, this fourth lumberman 
seemed to arrive at the conclusion that 
business at this point must be large and 
profitable. He didn’t check up on _ the 
number of houses built or try in any other 


way to measure sales volume. He could 
have gotten figures on volume only from 
the established yards, and doubtless he 


would not do that. Probably he would not 
have believed the stories they would have 





[Sales-o-gram No. 66] 


THE WAR ; 


made the cigarette respectable; 1931 made 
economy smart. The president has been 
hobnobbing with the secretary of the navy 
and all the other secretaries, trying to 
find where they can cut off a few million 
dollars from the budgets. If you haven't 
already done it, Mr. Salesman, give some 
thought as to how the budget of the lum- 
ber yard might be cut down. You know, 
sometimes if the budget-cutting were 
thought through by the salesmen rather 
than by the bookkeepers and the bankers, 
there might be just as real reductions, with- 
out quite so much publicity about it, and 
quite so much loss of front, and quite so 
much possibility of a hard job getting 
momentum back. Think it over, Mr. Sales- 
man. 





told him. He judged solely by the exten- 
sive investment made by the established 
companies. Surely practical lumbermen 
would not add to their overhead unless 
sales were strong enough to carry it or 
more than carry it. 

But in the second place there were signs 
that this newcomer did not count solely on 
getting a cut of straight sales volume. He 
seems to have circulated the story about 
town that the three yards had approached 
him with an offer of money not to open a 
yard; and if he did tell this story it was 
a pure fabrication. The three companies 
are powerful and straight-shooting corpora- 
tions with no intention of buying off com- 
petitors. They have no traffic with any 
variety of racketeers, mild or aggravated. 
So whether the fourth yard was a bona 
fide business venture or whether it was a 
project intended to be bought off, the result 
was the same. The three yards offered no 
protection money, and the yard was built. 
It involved a fairly large investment; and 


this may be evidence that the promoter 
really thought he could attract lumber sales 
enough to justify the venture as a busi- 
ness proposition. 

Profits Take Flight 

The to-be-expected Not | 
one of the four yards a dime 
since. 

The improvements in the original three 
yards added something to overhead and 
called for more sales to justify the invest- 
ment. The fourth yard naturally collected 
some sales; for no matter how many yards | 
there are in a town, each one will make at 
least a few sales. Local trade had to carry 
four investments instead of three; and 
since net profits come from the final sales, 
and since these final sales were diverted 
to the fourth yard, profits disappeared. 

Powerful lines have an advantage in a 
contest of this kind, for they do not de / 
pend solely upon one community. The 
three original yards will stay. According 
to reports the fourth is near the end of 
its resources. But what will happen when 
and if it goes bankrupt? There will be 
the plant; useful for no purpose but for 
the handling of lumber. If the usual thing 
happens it will be sold at forced sale for a 
small amount, and some one else will try 
the hopeless task of making a fourth yard | 


profitable in a town that at best can | 


has followed. 
has made 


port but three. If the three yards buy it, 
this is likely to be due notice to some foot- 
loose squatter to try again the job of start- 
ing to be bought out. 

What should the yards do? What should 
they have done in the first place; continue 
to run in the plants they themselves called 
“ratty”? This in itself might have encour- 
aged a fourth plant to start, in the hope 
and belief that an attractive plant, connot- 
ing building knowledge and brisk service, 
would divert quality trade. 


Problem of Excess Yards 


It is part of the problem of excess yards; 
of the pressure to create profitable business 
and additional outlets for lumber. Whether 
actual mill stocks are large or small, the 
potential of mill production is large. 
Pressure for distribution makes it too easy 
for floaters to get credit with which to put 
in stocks. The old and rough working 
principle that demand would govern supply 
has slipped a cog. During the last couple 
of years markets for every commodity have 
become jaded; and the pressure of supply 
is seeking all sorts of stimulants to speed 
up buying. 

It is also part of the problem of the 
racket, long known, of establishing yards 
for the purpose of being bought off. At the 
moment this racket is not doing so well. 
Established dealers who during the last two 





years have seen their profits dwindle are 
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jn no mood to pay money to protect a mar- 
ket that is not profitable. The racketeers 
are seeing themselves caught in their own 
pit. 

But what about this matter when sales 
pegin to curve upward sharply? Unless all 
signs fail that process has made a start. 
When markets are again active and profit- 
able, the racketeer, with the experience of 
several years of disorder and sharp practice 
in all lines of merchandising, is likely to 
ply his trade again in the retail lumber 
field. With yards already too numerous, 
established dealers will be sorely tempted 
to buy protection; a fatal remedy but one 
whose immediate temptation is clear. 

Retailers are considering ‘this problem 
and all its ramifications very seriously. 
Various kinds of local and partial remedies 


are tried. There is the old one of skill- 
fully diverting to the floater yard the 
floater sales with their bad credits. The 


newcomer, hungry for business and under 
enormous pressure to move his stock, does 
not scrutinize credits carefully. He takes 
a chance; and by the law of averages he 


AMERICAN 





yards, taking losses on investments in doing 
it, if every floater of a Tom, Dick and Harry 
can get credit from manufacturers to start 
new plants where old ones were absorbed? 

This department read recently a Chinese 
story; a personal incident that happened 
under the eye of an American social worker. 
A coolie laborer attracted her attention, 
and she succeeded in helping him to steady 
work. News of his modest prosperity 
brought one after another of his relatives 
to live with him. Soon he was supporting 
six adults, and his distress in his increased 
prosperity became greater than in his earl- 
ier poverty. Eventually he gave up his job 
for one that paid less money. He went 
back to his earlier poverty until the hang- 
ers-on became discouraged and_ drifted 
away. 

Something of the sort confronts estab- 
lished dealers in their efforts to create bet- 
ter distributing conditions. The more they 
strive to better themselves and to regularize 
distribution, the more they are harassed by 
floater yards. 

“We can’t 


do this without manufacturer 








Rustic effect secured through the 
in Liberal, Kan. 











use of catalpa posts, some sawed in half, in the Bar-b-que cafe 
Chatrs, counter, a radio loud speaker, fireplace, hat racks, door panels, and even 


the hood above the gas stove are trimmed or made entirely of catalpa, presenting a rustic effect 


everywhere 


in the cafe 





gets stuck oftener. But this is a poor 
method at best; for once the yard is estab- 
lished where it can’t possibly succeed it is 
a disorganizing factor. It is like the mail- 
order catalog; and while it may not make 
big sales, its prices will give customers a 
tough talking point. 


Needed Manufacturer Co-operation 


A good many retailers are saying that 
While they are willing to go a long way in 
solving the problem of excess yards, even 
to the point of selling out to each other at 
distressed prices—and this is especially 
true of lines—they can’t do the thing 
alone. They must have the co-operation of 
manufacturers and wholesalers. What does 
it profit established retailers if they trade 
back and forth among themselves to reduce 


co-operation,” one prominent retail execu- 
tive said. “This company has never failed 
in its generation of existence to take a dis- 
count. We can continue to take our dis- 
counts for a good many years to come, even 
under present deplorable conditions. But 
in every place where we have a yard we’re 
constantly subject to the probability that a 
sawmill big or little that doesn’t happen 
to sell to us or to our established competi- 
tors will finance a floater yard. They may 
not furnish the actual working capital as 
such, but they ship the fellow lumber on 
long credits; and then local sales are in a 
mess. Everything goes on price, standards 
of service are demoralized, grades are jug- 
gled and the quality of building goes down. 
Lumber is moved, but neither wholesaler 
nor retailer makes anything for his efforts. 
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“T’m quite well aware that manufacturers 
and wholesalers don’t and can’t represent 
pooled interests so far as actual sales are 
concerned. If we buy*of one mill, that 
means that that sale is lost to all other 
mills. I know well enough that manufac- 
turers are in a situation in which they feel 
obliged to move their stock. If they move 
it at a loss, it may mean nevertheless that 
they do get some cash that they have to 
have in order to keep afloat at all. 


A Matter of Joint Interest 


“But it’s a destructive process that has 
to be stopped some time if the lumber busi- 
ness isn’t to go to pieces. If distribution 
could be accomplished through established 
and well financed yards, the total of that 
distribution would be just as large. It 
might in the course of time grow to be 
larger; for the kind of houses that are pro- 
duced by this mad scramble are of such 
poor quality that careful buyers are being 
discouraged about home ownership. There’s 
no question about it; the scramble we are 
in is hurting the public as well as the in- 
dustry, for the factor which adds value to 
a house through the years is not the sav- 
ing of a few dollars on materials. It comes 
from intelligent advisory service, sound 
workmanship, adequate architecture and 
supervision. How can any yard perfect it- 
self in these things when every factor of 
the situation points feverishly to the com- 
paratively insignificant matter of saving 
$50 on the original lumber Dill? Naturally 
people don’t want to pay more than they 
must; but when that apparent saving is 
taken out, twenty times over, in lasting 
values, then the public is paying too much 
for what it gets. . 

“A person can see to what extremes some 
manufacturers are going. I know one by 
reputation but not personally who accord- 
ing to all the stories I hear has long worked 
hard to establish orderly channels of dis- 
tribution. He has been recognized as a 
leader in these lines. They tell me, and I 
hope it isn’t true, that of late and in cer- 
tain specialized fields he has thrown ethics 
to the winds and is selling direct. If this 
should be true I imagine he has despaired 
at this time over getting any fair and 
united action and has determined to give 
his competitors a taste of their own medi- 
cine and to wait until the storm blows over 
to try once more to bring order into the 
picture. It’s too bad; for such things sim- 
ply make the chaos worse. 


Short-Sighted Advertising Ideas 


“Retailers have to carry their own share 


of discredit for the mess they’re in. But 
they don’t have to carry it all.. In the past 
some of the manufacturers’ associations 


have done foolish and short-sighted things. 
There was a time not so long ago when a 
good many manufacturers, to quote the old 
mountaineer, ‘didn’t know B from a bull’s 
foot’ about retailing. When it became clear 
that they’d have to pay more attention to 


that great branch of the industry they 
looked for advice. Unfortunately they 
looked for it among professional advertis- 
ing men who went them one better by 


knowing nothing about the manufacture of 
lumber, not to mention retail distribution 
about which they knew less than nothing. 
Some of the product of this effort of the 
blind to find leadership at the hands of the 
blind and dumb was unfortunate. Appeal- 
ing to the public over the heads of retailers 
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and offering this public a protection against 
the retailers who had been fighting for 
years to protect public interests was a case 
in point. F 

“But manufacturers have learned that 
they were off on the wrong tack. I hold 
no grudges because of earlier mistakes. We 
have to work together; for the situation is 
entirely too serious for any part of the 
industry or any individual to stick his own 
prejudices or his own little immediate in- 
terests ahead of the big question in which 
we all have vital interests. 

“I know that line-yard executives are 
ready as a class to make a move, even at 
the cost of immediate personal sacrifices. 
I believe independent retailers are ready 
to do the same thing, though their problem 
is naturally somewhat different. I hope 
that a good many manufacturers can see 
the point of such a move for the good of the 
whole industry and of the public which is 
the third partner. Some of the major trou- 
bles of the industry came from frenzied 
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financing of producers in their own field, 
at a time when easy sales deceived them 
about the future. Still others are due to 
frenzied financing by manufacturers of dis- 
tributing units that never had any basic 
reason for existence. Retailers are ready 
to take losses in absorbing excess yards; 
but that is going to be a useless sacrifice 
unless manufacturers and wholesalers will 
co-operate. There’s no good in our trying 
to save at the spigot if our manufacturing 
friends are going to waste at the bung.” 





Impressions of Lumbering in 
Russia 


GRAND Rapips, Micu., Sept. 7.—That the 
menace of Russian lumber shipments to the 
United States is not an idle dream is indicated 
in a letter recently received by the wife of a 
Grand Rapids citizen, written by a lady friend 
who, in the course of a Raymond-Whitcomb 
North Cape-Russia cruise on the Cunard 
steamship Corinthia, visited Russia. While the 
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ship was docked at Leningrad, she wrote ap 
interesting letter, giving her impressions of 
Russia gained on a trip to Moscow and returp, 
Among other things, the letter, which was 
— on board the Corinthia, dated July 29 
said: 


It seems a hopeless task to try to tell yoy 
my impressions of Russia. I was thrilleg 
and depressed. ° 

We docked about six in the evening at one 
of the huge wharves which the U. S. S. RB 
has just built for their lumber exporting 
trade. I counted some seventy ships being 
loaded with lumber. A man told me ap 
officer told him that over a hundred were 
being loaded. Most of the ships were Ger. 
man, but the boat nearest us was a Moore é 
McCormick boat from San Francisco. 

I never dreamed there was so much lumber 
in the world. Five long wharves run ou 
like the fingers on a hand, trains are bring. 


ing in lumber all the time, and the speed 
with which it is loaded into the ships is 
amazing. The workers work seven hours a 


day for four days, I was told, and then rest 


on the fifth. They do not have Sunday orga 
general rest day. Some are working and 
some are resting, and in that way the work 


always goes on.... 





Long Experienced Lum- 
erman Operates 


Model Yard : ’ a 


MILWAUKEE, Wis., Sept. 8.—Just getting into 
its stride, having every advantage of a brand 
new plant in a new residential section, with four 
officials whose combined experience in the lum- 
ber business amounts to the impressive total of 
137 years, is the Mid-City Lumber Co., recently 
established at 60th and State streets, on the line 
dividing Wauwatosa and Milwaukee. 

The company is headed by Charles H. Muel- 
ler, well known Milwaukee lumberman, who 
started in the lumber business over fifty years 
ago with the late Michael Hilty, and was for 
many years vice president and treasurer of the 
M. Hilty Lumber Co. Vice president and treas- 
urer of the Mid-City Lumber Co. is Richard 
H. Walrath, former secretary of the Hilty com- 
pany, with which he was connected for thirty- 
six years. Also associated with the Hilty com- 
pany were Raymond F. Krausey and Otto L. 
Lundgren, secretary and assistant treasurer, re- 
spectively, of the new company. Mr. Krausey’s 
experience covered twenty-six years, mostly 
sales work, and that of Mr. Lundgren six years, 
although for twenty-one years before this he 
had been engaged in the woodworking indus- 
tries as an accounting specialist. 

Without a fixed title or any experience, but 
full of youth and willing enthusiasm, Mr. 
Mueller’s son Addison does his bit in the organ- 
ization also. He has recently graduated from 
the University of Wisconsin with high honors 





Attractive office of the Mid-City Lumber Co., Wauwatosa, Wis., a new 
enterprise headed by old-timers in the retail business 






ID- 


One of the company’s 
smart 2\4-ton Ford 
multi- wheel trucks. 
Black lettering on can- 
ary yellow makes full 
use of the trucks as a 
mobile advertising me- 
dium 


in anatomy and philosophy, and doubtless finds 
his studies in the latter standing him in good 
stead in his duties as combination truck driver, 
yard handyman and junior clerk. 

If Addison Mueller decides to fill his father’s 
shoes, it would be hard to find a better oppor- 
tunity for success in the retail lumber business 
than exists at the Mid-City Lumber Co., situ- 
ated as it is in a rapidly developing restricted 
residence section that will fill Milwaukee’s 
need for expansion for many years to come, 
and being replete with all the features of eco- 
nomical and up-to-date operation that represent 
the ideals moulded by its organizers’ long ex- 
perience. 

The field of the company’s business is mainly 
new home construction, its trade being drawn 
from the contractors who have known and dealt 
with its officials for many years. A stock of 
approximately two and a quarter million feet 
of lumber is carried at present, with millwork, 
sash, moldings, roofing, shingles, insulation, 
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wallboard and similar items. The company has 
two closed sheds for storing dry lumber, floor- 
ing etc., a commodious garage for its two 2%- 
ton Ford multi-wheel trucks and employees’ 
cars, and another shed housing a ripsaw and 
bandsaw. Railroad tracks run through both 
alleyways of the yard, making it possible for 
two men to unload directly from car to pile 
with the aid of the wooden horses shown in 
one of the accompanying pictures. 

The office stands separate from the yard, and 
no pains have been spared to make this as sub- 
stantial and pleasing to the eye as a modern 
high class home. It is set off by a carefully 
kept lawn, with flowers and shrubs doing their 
part to present an impression of quality and 
beauty. The general office runs across the rear 
of the building, facing the door, with beauti- 
fully finished private offices along each side. 
Display room is in the basement. Exterior is 
painted white, with windows trimmed in light 
green. 











Showing the horses which, when equipped with rollers at the top, cut 
time and labor in unloading direct from cars 
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Displays Many Specialty Lines 


AnpersoNn, Inp., Sept. 8—“We are selling 
more insulation than we used to, because of 
the general promotion given to it,” F. C. Cline, 
head of the F. C. Cline Lumber Co., told a 
visiting representative of the AMERICAN LuM- 
BERMAN. 

The Anderson retailer has taken on several 
other new items in the last few years, as the 
accompanying illustrations will show. In the 
ofice lobby, near the entrance and opposite the 
counter, is a glass-inclosed case which effec- 
tively displays builders’ hardware. In an ad- 
joining room, which tables and chairs judi- 
ciously placed have converted into a comfort- 


able reading room, is a large assortment of 
literature on practically every subject which 
pertains to the building of a home, including 
several different kinds of plan books. Prom- 
inently placed among this literature are two 
AMERICAN LUMBERMAN plan booklets, “Cozy 
Homes” and “Summer Cottages.” 

Elsewhere in this room are numerous actual 
samples of the products themselves, as for ex- 
ample the Long-Bell Airtite frame, seen in 
the center of the picture, and beside it the un- 
derground garbage container made by the Ma- 
jestic Co. The Cline company also sells the 
Verti-Seal overhead garage door. As one can 

see in the picture, the 











west wall is entirely 
occupied by cabinets full 
of builders’ hardware. 
Parallel to the cabinets 
is a counter, on the 
front of which are dis- 
played dozens of differ- 


ent types of molding. 
“The customers,” said 
Mr. Cline, “may not 
know the name of what 
they want, but when 
they see it displayed 


here they can point it 
out to us.” 

The top of the coun- 
ter is utilized to display 
numerous specialties, 
such as casement win- 
dow hardware for wood 








Further back is this larger display of other builders’ specialties which 
the company finds profitable 


sash; a hinge, or rather 
a swivel, which allows 
a door to swing either 
way and lock open in 
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The F. C. Cline Lumber Co., of Anderson, Ind., 

displays several different items of builders’ 

hardware in this attractive cabinet, which is 
located in the main lobby of the office 


either direction; sandpaper; and U. S. Gypsum 
“Sheetrock.” The company also sells,and displays 
elsewhere in office or yard, Curtis woodwork, 
Weyerhaeuser 4-Square lumber, Upson tile, 
Iowa Brand stained shingles, Rex Flintkote 
composition shingles, Sisalkraft building paper, 
and Balsam-Wool and Celotex insulation. 


Personal Contact Increases Roofing Volume 


LittLE Rock, ArK., Sept. 8.—Personal con- 
tact is the magic that is bringing in an increas- 
ingly larger volume of business to the J. R. 
Grobmyer Lumber Co. of this city. J. R. Grob- 
myer, who gives the business his enthusiastic 
personal attention, tells how he puts person- 
ality into all his activities. He said: 

When I took over this business five years 
ago we kept one carload of roofing on hand. 
Today, we stock ten carloads of roofing at all 
times, 

Highest quality merchandise, plus good 
service and personal contact accomplished this 
increase. 

I send scouts out all over the city, spotting 
roofs that need repairing. Later, these pros- 
pects are contacted by salesmen. 

The policy of these salesmen is to create 
the utmost confidence in customers, making 
them feel that the very best attention and 
service will be extended to them, and our com- 
Pany never allows a customer to be disap- 
pointed along this score. 


This company recently adopted a time-pay- 
ment policy that is a big inducement to pros- 
pects. Although it has been in effect only a 
short time, it has already shown remarkable 
results. 

Not long ago, Mr. Grobmyer contracted with 
Johns-Manville Co., for the exclusive agency 
for Home Insulation and Celite for concrete. 
He also contracted with the Wheeling Corru- 
gated Co. for the exclusive agency for Channel 
Drain galvanized iron roofing. 

Mr. Grobmyer believes it a good policy to 
handle nationally advertised products, and he 
attributes a great deal of his success to the 
fact that he features this policy. He said: 

I cut my overhead by discontinuing rental 
of a lumber yard, and not long ago, I bought 
an $18,000 warehouse outright. This has 


proved to be a very wise investment as it 
saves quite a lot of money. 

Before the purchase of this warehouse, I 
stacked my lumber in the yard,-and naturally 
constantly suffered a loss on deterioration. 
Mine is one of the finest lumber warehouses 
in the State. 


The warehouse covers a block and adjoins a 
yard that is 100 feet wide and 150 feet deep. 
There are also two sheds, one being 40x100 
feet and the other, a double-decker, 40x72 feet. 

Mr. Grobmyer purchased this business in 
1926, succeeding the A. B. Beeler Lumber Co. 
At that time there were only six employees. 
Today, there are seventeen people on the pay 
roll, and where there was originally one truck, 
four trucks are now operated. The trucks are 
kept in excellent condition and are repainted 
twice annually. 

Billboard, newspaper display and direct ad- 
vertising are featured. For a period of six 
months of every year, personal letters accom- 
panied by house organ magazines on paints and 
varnishes are mailed out. This company sends 
its mailing list to the manufacturer, who in 


turn, mails the magazines and letters to the 
people whose names appear on the list. 


Dealer Helps Supplied by Manufacturers 


I consider dealer helps a great boon to the 
dealer, stated Mr. Grobmyer. Dealer helps 
are not always appreciated by dealers, per- 
haps because they cost them nothing. I have 
seen handsomely printed advertising matter 
wasted in the dealer’s store, matter that would 
have cost him hundreds of dollars to have 
printed, even if he could have secured the 
good printing service locally. 

Since taking advantage of dealer helps, our 
paint business has increased three times in 
volume in the last five years and I find that 
this method of direct advertising brings very 
excellent results. 

pt 

DistRIBUTION of forest seedlings from the 
North Carolina forest nursery near Clayton in 
Johnston County at the end of the season of 
1930-31 passed the 1,000,000-mark since its 
establishment about five years ago, F. H. 
Claridge, assistant forester of the department 
of conservation and development in charge of 
reforestation announced. 


















Plant of the J. R. Grobmyer Lumber Co. at Little Rock, Ark., whose business has continued to 
grow through personal contact and service 
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Retailers Idea Exchange 











How Shall the Dealer Meet Mail 
Order Competition? 


Des Mornes, Iowa, Sept. 8.—For some time 
the officials of the Iowa Lumber & Material 
Dealers’ Association, of which C. D. Marckres 
is secretary, with headquarters in this city, has 
been investigating the question cf co-operative 
buying. Dealers also have been giving much 
consideration to the question of how best to 
combat mail order competition. .A development 
of this investigation is indicated in an article 
under the heading “What Had We Better Do?” 
that was published in the current issue of the 
association bulletin. This article was written 
by Robert Connor, secretary of the Stokely 
Lumber Co., Perry, Iowa. Mr. Connor gives 
this: as. a suggestion of- what the retail lumber 
dealers of Iowa may do, and has invited con- 
structive criticism of his suggestion. In his 
article, Mr. Connor said: 

There is so much being said to the effect 
that retail lumber dealers are not good mer- 
chants that it to me that 
structive suggestion accompany 
ism there is a possibility of 
inferiority complex, 
benefit will be the result. 

With the idea constantly before me that I 
will suppress that natural desire to criticize 
without offering something constructive, I 
am passing on some thoughts which have 
been running through my mind for some 
time. I do not feel that I have found the 
complete solution of our problems, but hope 
that I may start an argument, and “out of 
agument comes the truth.” 

Some business philosopher has said, “When 


seems unless con- 
such critic- 
developing an 
and that more harm than 


you can not get along with a fellow, join 
him.” To me this bit of philosophy means 
that when someone is whipping you, his 


method of fighting must be better than yours 
and therefore you should consider his method 


or a better one If the proposed new com 
petition of the big mail order houses is to 
become such a menace to the retail lumber 
business as the “scare” articles in the trade 
papers indicate, then they must have the 


correct methods and their 
ones should be adopted. 
My suggestion is for the 
Iowa to form @ corporation whose business 
it should be to work out new merchandising 
methods for the retail lumberman. It would 
be independent of any and would 


methods or better 


lumbermen of 


association 


be organized for profit. I say this in order 
to avoid giving the “Is it legal?” boys the 
shakes. 

The organization would maintain a fac- 


tory, a warehouse, a 
contracting and plan 
financing department. 

In the factory, the material for six or eight 
standard designs of houses, barns, corn cribs, 
garages, hog houses and poultry houses 
would be ready cut so they could be shipped 
out ready to erect. 

The warehouse 


sales organization, a 


department also a 
, 


would carry all of the 
items which go into the house, in addition 
to lines now generally carried by the retail 
lumber yards, such as furnaces, plumbing 
supplies, electrical fixtures, steel posts, steel 
joist, steel sash and everything to complete 
the building 

The business of the organization would be 
to sell completed buildings, not just one-half 
the material necessary to complete a struc- 
ture, as. we do now. 

The plan department would prepare the 
plans of the most standard designs of various 
kinds of buildings to be published in book 
form. These would be distributed to the re- 
tail lumberman with a completed price of 
each building attached, so that the lumber- 
man could say to his customer that this type 
of building could be erected on his farm or 
lot complete for so much money. All the 


customer would furnish would be the ground 
for the erection of the building. 

The sales organization would go out and 
work with the retail lumberman in an effort 
to educate him on how to sell the completed 
buildings. When the sale of a building was 
completed, the material would be hauled, by 
truck, directly to the building site from the 
factory or warehouse. Local contractors 
would always be used when they were capa- 
ble and willing to do the work at a price 
figured in the contract. 

The financing department would work out 
a Plan whereby a building could be sold on 
a basis of 75 percent of its cost in deferred 
payments. The local lumberman would en- 
dorse the paper and make the collections. 


All of the completed buildings would be 
sold through the retail lumberman and the 
selling prices would include as much profit 


as he now makes. 
This is a rough idea of a new merchandis- 
ing plan for retailers. There is nothing pro- 


found or original about this plan, but at 
least it may start a discussion. Every one 
agrees that we must change or pass out. 
These ideas may bring forth a discussion, 
and out of the discussion may come some- 
thing entirely different, but at least some- 
thing. 

I hope if this calls forth any comments 
they will be in the form of better ideas. 





Specially Designed Closet Aids 
Paint Sales 


A “closed display” is the successful paint 
sales method of the Mawson-Bradfield Lumber 
Co., of Boulder, Colo. It is a paint closet, 
about 8 to 10 feet wide, and 10 feet high, 
Placed up front, just inside the main driveway, 
it is at the strategic point for closing paint 
sales. 

Swinging open the door of the closet, the 
customer has an easy choice. The closet is 
made of wood, and is divided into four com- 
partments. At the top of each compartment is 
a sign on white cardboard, the lettering in black 
paint. Signs are approximately 134 feet wide 
by 2% feet high. Below the signs the differ- 
ent kinds and sizes of paint are stacked. 

The first compartment, beginning on the left 
as one faces the paint closet contains wall 
paint. Then there are compartments with floor 
paint, house paint, and finally, enamel. 

3ringing the customer in front of the door 
and then opening the closet without a word, 
the “visual salesman” begins to function. The 
wall paint prices are given for gallons, half- 
gallons and quarts. For floor paint and house 





This Week’s Timely Tip 


Window Model Prevents Mistakes 


Persons buying glass or other parts of windows often have their 
own ideas as to the proper measurements to take, and Sidney C. 
Masser, of the Ashland Lumber Co., Chicago retailer, often found it 
difficult to get definite information as to how each of the customer’s 


measurements had been 


























taken. So he rigged up this 
small window—complete with 
sash, glass, pulleys, cord— 
everything, in fact, but the 
weights—and fastened it to 
the wall of the office, hinging 
it by means of hooks and 
screw eyes so that it swings 
freely. Now, when a cus- 
tomer says, “I want a pane 
of glass, and here are the 
measurements,” the lumber- 
man or one of his associates 
takes the buyer to the dem- 
onstration window and asks, 
“Did you measure from here 
to here, or from here to 
here?” So the dealer quickly 
finds out exactly where the 
measurements were taken, 
and so saves much time, not 
to mention re-cuts on glass, 
mistakes on sash, and other 
similar annoyances. 
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paint the prices are also given for pints. For 
enamel, prices are given from gallons to half- 
pints. : . . 

These prices are all on the signs, while below 
each sign the actual cans are placed for ob- 
servation and handling. This company finds it 
good practice to call attention to the specific 
directions for use that appear on the cans. With 
the sales material in direct view of the cus- 
tomer, all sales talk can be directed at closing 
the sale, since the usual question and reply 
time-wasters are eliminated. It is worth noting 
that actual delivery of paint sold is made from 
stock, thus making the matter of keeping up 
the paint closet a simple one. 





Lumberman Extends Practical 
Aid to Farmers 


The Toronto (Ontario) Mail and Empire 
recently printed an editorial article in which 
it said : 

The farmer is given much free advice these 


days, but seldom have we heard of an adviser 
willing to share in the expenditure involved 
in adopting his advice. Such a rarity has been 
discovered in Port Arthur, Ont. Martin J. 
McDonald, of the Thunder Bay Lumber Co. 
(Ltd.), president of the Chamber of Com- 
merece, and the Lakehead Exhibition, may 
fairly be described as a city man. But his 
business sense abhorred the spectacle of good 
men abandoning’ farms on fine soil in the 
Thunder Bay district, after years of effort. 
On investigation he found that these men 
would prefer to remain on the land if they 
had more capital. The scheme devised by 
Mr. McDonald to keep them there is described 
by the Sault Ste. Marie Daily Star, as follows: 


“He offers a farmer a Guernsey cow for 
nothing. The farmer has to keep it accord- 
ing to the directions of an expert. All that 
Mr. McDonald gets cut of it is half the in- 
crease in the cow’s family—the farmer gets 
the first calf, Mr. McDonald, the second, the 


third, and so on. At present, Mr. 
McDonald’s share numbers 73. Everybody is 
satisfied. The market for high-grade cattle 
can never be filled, and here is Mr. McDon- 
ald’s chief aim—the struggling farmer is an- 
chored to his farm by becoming gradually a 
man of means. The Government helps out by 
furnishing first-class bulls as required. 

“As to pigs, these are given to farm boys. 
Not one in ten of these fails to make 
good, and through them parents become 
interested. 

“Farm 
district 


farmer the 


boys 


the 


Thunder Bay 
Mr. Mc- 
went to 


and girls of the 
much interested in 
that 350 of them 
the Exhibition to see him. We concur in the 
praise of the citizen who gets a good idea 
and pushes it to a workable conclusion.” 


boys 
are SO 
Donald’s scheme 


Another of this progressive lumberman’s good 
ideas is an annual banquet to the contractors 
and architects of Fort William and Port Ar- 
thur, which has become so popular that it has 
to be divided into two banquets given on suc- 
cessive nights. 





Planning and Preparing for Bet- 
ter Business 


3oston, Mass., Sept. 8.—Even a cursory 
survey of the current activities of lumber re- 
tailers in this section shows that they are 
planning and preparing for the better business 
that is bound to “break” soon. The following 
paragraphs tell but a small part of the story. 

Charles E. Dodge, head of the Norfolk 
Lumber Co., Stoughton, and a former presi- 
dent of the Massachusetts Retail Lumber Deal- 
ers’ Association, has added a paint department 
to his business and is calling his new venture 
to the attention of the building trade with a 
series of especially attractive and interesting 
mailing pieces. 

The Larkin Lumber Co. has opened at its 
yard in Hudson a display and stock room 
which contains in its construction specimens of 
practically every item carried in stock. The 
paneled ceiling shows four different materials ; 
there are seven varieties of flooring built in, 
and unpainted furniture, ironing boards and 
numerous built-in fixtures are similarly dis- 
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played to the best advantage. 


Ben F. Howe, of the Acushnet Sawmills 
Co., New Bedford, has arranged one of the 


most elaborate and complete demonstration ex- 
hibits of building materials to be found in this 
country. For this purpose he has utilized an 
old, six-room house that has cluttered up the 
company’s property, and which it had been pro- 
posed to demolish. 

The Framingham Lumber Co. is observing 
its sixty-first business anniversary in Framing- 
ham by offering special inducements to encour- 
age the construction of new homes, and mod- 
ernization and improvement of old homes. 

The Barney & Carey Co., operating a re- 
tail yard, mill and “lumber store” in Milton, 
has succeeded in developing business to such an 
extent that it has been found convenient to 
open a branch office in the Jamaica Plains dis- 
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standing merit, and shown him what he is 
getting for his money, the sales resistance is 
cut in half.” 

The feature that makes everyone want the 
“Edge-Lite” cabinet is the adjustable lights, 
which at a touch of the finger, slide up and 
down in slots on either side of the mirror, and 
remain fixed in any desired position, thus pro- 
viding shadowless shaving for men and a real 
“movie star’s make-up mirror” for women. 





Shows Knotty Pine Paneling 


SPRINGFIELD, OHIO, Sept. 8.— The accom- 
panying photograph shows the new demonstra- 
tion room recently completed by the Clark 
County Lumber Co., of this city. This room 
was fixed up, according to statement of Homer 

W. Ballinger, treasurer 











and manager of the 
company, in order to 





The handsome desk 
seen in the illustration, 
used by Mr. Ballinger, 
was made up from an 
ordinary desk, by ap- 
plying the panel work 
and the new top, leav- 
ing the balance of the 
desk as it was before. 
The design was chosen 
from a picture of a 
l6th-century desk, and 
reproduced as closely 
as possible 








properly display knotty 
pine paneling, as well as 
Uplyco flooring, which 








trict of Boston, where the company has con- 
structed an office building and two lumber sheds 
on Amory street. James L. Barney, former 
president of the Lumber Trade Club of Bos- 
ton, is an ardent horseman, and continues to 
find time for a daily morning canter along the 
bridle paths of Chestnut Hills despite his in- 
creasing business responsibilities. 





Itself 


“We believe it to be a quality product, and 
an ornament to any good home,” said J. F. 
Reilly, of the A. G. Sharp Lumber Co., Youngs- 
town, Ohio, referring to the “Edge-Lite” bath- 
room mirror cabinet, made by the Henkel Edge- 
Lite Corporation, 906 North Franklin Street, 
Chicago. 

This retail lumber concern has one of the 
“Edge-Lite” cabinets on display, mounted in 
its office salesroom, and finds this a good way 
of attracting attention to it. “Once we have 
interested a customer in this cabinet,” said Mr. 
Reilly, “we either see to it that he comes to 
our office to examine it, or else have our sales- 
man take it out and demonstrate it to him at 
his home or on the job. In this way we make 
sure that the customer sees the cabinet, whether 
he buys one or not. 

“As a matter of fact, we have fairly good 
success in merchandising these cabinets, al- 
though of late we have not moved very many 
of them because of the fact that people simply 
will not spend any more on the construction of 
a house than is absolutely necessary, due per- 
haps to the unsettled business conditions. How- 
ever, we have every reason to think that with 
the return of normal times, we shall again be 
able to get our share of this business. 

“We believe the ‘Edge-Lite’ to be a quality 
product, also an ornament to any good home. 
Like any other quality product, a certain amount 
of sales effort is required to move it, but once 
we have convinced a prospect as to its out- 


the company distributes. 

“We feel that the present trend toward wood 
paneling should encourage all lumber dealers 
to put forth every effort to interest people in 
this material,” said Mr. Ballinger. 

The plank oak flooring of the room is one of 
the new products now available. The boards 
run from 4 to 12 inches in width. 

Floors, walls, ceilings and built-up fixtures 
are finished with colonial stain, a color that 
matches the early American tints and gives an 
atmosphere of time and a background such as 
is sought in the finest of homes. 

The plank oak flooring comes in a new ply 
and is ready to lay, so that it constitutes 
a strong and easily worked flooring with 
natural grain effects. 

Hung over the door of the room is one of 
the old muzzle-loading rifles of the percussion 
cap type, such as was generally found over the 
entrance of the frontier home. The bullet 
pouch and powder horn complete the ensemble, 
which is hung on forked sticks cut from a tree. 

Old-time prints such as decorated the homes 
of a hundred years ago are on the walls. Mr. 
Ballinger’s desk, shown in the illustration, has 
been placed in the room, and the whole effect 
tends to convey a conception of the old-time 
interior finish and atmosphere. 


Roswell (S. D,) Yard Is Closed 


Temporarily 


Stioux Fats, S. D., Sept. 8—Announcement 
is made by H. Loonan, president of the Loonan 
Lumber Co., that on account of a total crop 
failure at Roswell, S. D., the company’s yard at 
that point has been temporarily closed, the entire 
stock having been transferred by truck to one 
of the adjoining towns. Mr. Loonan states that 
as soon as business warrants the Roswell yard 
will be reopened with a new stock. 

In the interim, wholesalers and others should 
note that all correspondence pertaining to the 
Roswell yard should be addressed to the com- 
pany’s general office, this city. 
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Window Display Presents Timely Appeal to Buy 


FREEPORT, ILL., Sept. 8.—Because 
a recent window display of the 
J. H. Patterson Co., lumber and 
building material dealer in this 
city, embodied some splendid fea- 
tures that could be adopted by 
almost any dealer, and because the 
window presented an exceptionally 
striking and attractive appearance, 
an AMERICAN LUMBERMAN repre- 
sentative took special pains to 
secure details and _ specifications, 
which, in connection with the ac- 
companying photograph, should 
enable anyone desiring to do so to 
plan something similar. 

The central scheme of the win- 
dow, it will be observed, is a big 
clock, in connection with a gigantic 
telephone, over which appears the 
legend: “Time to Phone”—for 
whatever commodity or article is 





idea can be used in many ways— 
building around that slogan attrac- 
tive seasonal displays. 

The jumbo telephone was sup- 
plied by the local office of the Illi- 
nois Telephone Co. In nearly all 
cities the telephone exchange has 
been supplied with one or more of 
these big phone instruments, which 
are loaned by the telephone com- 
pany. In small towns, the exchange 
can secure these instruments by 
making request of the promotional 
departments of the telephone com- 
pany. In case a jumbo phone for 
display purposes can not be ob- 
tained through these channels, it 
can readily be cut out from ply- 
wood or wallboard and painted 
black, thus making a sufficiently 
realistic reproduction. 


The following are detailed speci- 
fications of the window display as 
shown in accompanying photo- 
graph: 

Platform, 4 by 12 feet. 

End walls, 4 feet high, 4 feet 
base, wallboard, painted white. 

3ack walls, 4 feet high, 6 feet 
base, wallboard, painted white. 

48 square feet white paper or 
bunting for floor covering. 

2 coal buckets, enameled white, 
filled with coal or coke. 

1 clock, 4 feet in diameter. 


1 telephone instrument, 4 feet 
high. 
1 sign 2 feet high by 12 feet 


long, painted on sign cloth. 

1 miniature house. 

1 toy truck, lettered with deal- 
er’s name. 

4 trade-mark stickers. 


The clock was made by cutting 
a circular piece 4 feet in diameter 
from wallboard, the finished job 
being painted by the local sign 
painter. 

This striking display attracted 
the attention of a local newspaper 
editor, who stopped and went in 
to compliment the company on the 
attractiveness of the window. He 
was so impressed by it as to be 
inspired to write a news article 
concerning same for his daily 
paper. 

The display is changed every 
two weeks, always being planned 
to be appropriate to the season, or 
to some special occasion. For in- 
stance, in the late spring, screens 
are featured, and in the fall, storm 
sash are shown. For holidays, 
such as Labor Day, Fourth of 





being featured at the time. 

For example, at the time the ac- 
companying picture was_ taken, 
coal was being featured, with the 


legend: “Time to Phone Your 
Order for Certified Fuel.” This 


idea was further emphasized by the 
appearance of scuttles filled with 
coal, one at either side of the dis- 
play, and a heap of the same ma- 
terial on the floor thereof, while 
the miniature home, which is used 
in most of the Patterson displays, 
serves further to give an appropri- 
ate setting. 

At different times and seasons 
the window display features differ- 
ent products. In the fall the 
legend may read, “Take Time to 
Phone for Estimate on Storm 
Sash.” In such display, a storm 
door would form the centerpiece, 
with storm sash at the end. Or, 
in the spring, “Take Time to 
Phone for Screens,” would ap- 
propriately be used, screens being 
displayed in place of the storm 
sash. Thus the clock and phone 





Window display of the J. H. Patterson Co., Freeport, Ill., embodying 
the clock and telephone idea set forth in accompanying story 


July, Decoration Day, Christmas, 
Thanksgiving etc., the displays are 
appropriately planned. 

Employees of the company take 
a keen interest in the displays and 
not only assist in arranging the 
windows, but often furnish good 
ideas for use therein. 

It is a feature of the company’s 
sales policy to present the coal 
business as a clean business. The 
trucks used for delivering coal are 
painted white, and are kept clean 
by having the night man wash 
them each night. Correspondingly, 
the miniature truck shown in the 
window is likewise painted snow 
white. 

The company has been so pleased 
with the publicity secured through 
the medium of its displays in the 
show windows, and appreciates so 
keenly the value of such publicity, 
that it is preparing to install un- 
divided plate glass windows in 
order that an unobstructed view of 
the displays may be had by pas- 
sers-by. 


Breaking Down Sales Apathy With Facts 


HAVERHILL, Mass., Sept. 8—The D. D. 
Chase Lumber Co., of Haverhill, is one of a 
number of powerful retailing concerns that 
have departed from the earlier New England 
tradition of waiting until customers decide on 
their own initiative to build or remodel. 

There was some reason for this tradition of 
watchful waiting in earlier days, for New Eng- 
land customers are notably cautious and con- 
servative and like to follow the policies to 
which they have been long accustomed. They 
looked with doubt and even some suspicion 
upon efforts to hurry them into decisions. 

Sut two things became clear to Henry L. 
Stone, manager of the company. In the first 
place he discovered that instead of the old 
conservatism it was a kind of apathy, a paraly- 
sis of will, that was keeping many people well 
able to build, and needing new or better homes, 
from going ahead with their projects. He sus- 
pected, and later proved, that careful and cour- 
teous statements of fact would in part at least 
overcome this apathy. In the second place he 
found that certain of the village and rural or 
semi-rural communities near Haverhill were 
rather removed from the influence of active 
retail lumber service. They were not far re- 
moved in point of distance, but during the years 
they had fallen into the habit of getting along 
with the buildings they had and with doing the 


very minimum of needed repair. Many of these 
communities are quite without lumber yards of 
any kind; for in relation to population New 
England gets along with fewer yards than does 
the middle West. 

The D. D. Chase Lumber Co. felt the need 
of additional volume, as practically all yards 
have done. Mr. Stone also looked to the future 
and desired to create in these communities a 
real knowledge of the economic usefulness of 
adequate buildings. He felt that good will and 
a knowledge of service could be created that 
would permanently increase the future range 
of his sales, and that at least some immediate 
sales could be created. 

His first effort was to collect lists of names. 
He wanted only genuine prospects; and by this 
he meant householders of good credit rather 
than merely those persons who might be per- 
suaded to buy at once with little ability to pay 
their bills. In collecting these names he ap- 
plied, among others, to officials of assessment 
boards; and he paid a reasonable sum to get 
these names. He then had the lists rechecked 
by a local credit rating bureau. 

With the lists in hand he began sending out 
personal letters. These letters are dignified 
and are filled with facts and figures. They 
have nothing in common with the great broad- 
sides of strong-arm “literature” which have 


cluttered every person’s mail these last few 
years. Following is a letter comparing prices 
of this year with those of 1929: 

BUILD NOW AND SAVE MONEY 


Many kinds of lumber and building mate- 
rial are selling at prices which are lower than 
they have been at any time in the last fifteen 
years. Much of this decline has taken place 
in the last two years. 

Here are the figures on the cost of the ma- 
terial for a 24x30 Dutch Colonial house with 


six rooms, bath and large sun parlor: 
1929 1931 

Frame and boards......... $ 769.61 613.29 
Shingles, siding, outside 

ee he eee 590.48 495.53 
Masons’ supplies ......... 163.84 154.24 
Interior finish, flooring, 

doors, windows and 

. Sicdecak seer ars eun 786.73 626.37 


$2,310.66 $1,889.43 
Saving Four Hundred Twenty-One Dollars 
and Twenty-Three Cents. 
These figures are from 
are accurate. 
Prices will not always decline. 
This seems to be the right time to build, 
modernize or repair. 


THE D. D. CHASE LUMBER CoO. 
Some of the letters have to do with general 
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(Continued from Page 38) 
statements about the real thrift of keeping 
houses in repair. Others list well-known brands 
regularly carried in stock. One announces a 
frank bargain sale of odd items; all good stock, 
but patterns which the company desired to 
move. Still another contains a coupon entitling 
he recipient to purchase a combination storm 

id screen door at a special price. The let- 

rs cover the whole list of the yard’s stock and 
ervices, at least touching upon representative 
items in each department. 

“Tt js hard to check up results exactly,” Mr. 
Stone said, “but we know that our outlying 
sales have increased. We expected that it would 
take some little time to get returns from the 
effort and that these returns for a time would 
cost quite a bit in advertising investment. But 
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I believe we are breaking through the apathy 
which is one of the difficult features of the 
present period, and I feel quite sure that in 
addition to keeping the yard force busy at the 
present time we are building up good will and 
an interest in proper building that will con- 
tinue to bring in results for a long time to come. 
Naturally we keep steadily at work with this 
promotion, and I feel satisfied that it fits the 
particular needs of this general community.” 





Retail Secretary Optimistic as 
to Future 


_ Cuartorte, N. C., Sept. 8—An encourag- 
ing outlook for business in the fall months is 
voiced by Victor W. Wheeler, executive secre- 
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tary of the Carolina Retail Lumber & Building 
Material Dealers’ Association. Mr. Wheeler 
has just received a letter from one of the Pied- 
mont, S. C., dealers which said in part: “Things 
look brighter here and we hope for better busi- 
ness this fall.” He has also interviewed several 
wholesalers who have reported improvement. 
One of these said that July was the best busi- 
ness month he had had in twelve months. 

Mr. Wheeler has recently made a visit to 
western North Carolina where he found sev- 
eral dealers doing: more business than they have 
done in the last several months. Mr. Wheeler 
has also talked with a great many manufactur- 
ers in the Northwest in the last few weeks and 
he declared that he found them conservatively 
optimistic. In his opinion the change for the 
better began about tae middle of July. 


Offers Lumber for Corn Cribs on Liberal Terms 


Matroon, ILL., Sept. 8.—The 


F. Kent, “was that in talking to 
our farmer customers about build- 
ing this fall, the big obstacle to 


their going ahead seemed to be the of crib and barn materials. 
present price of corn. Also, we “A good many of the land own- 


have on hand a pretty good stock ers in the two trade territories to 


Kent Lumber Co., with headquar- 
ters in this city, announces that it 











will, at two of its yards, furnish 
material for corn cribs to custom- 
ers of approved credit, and carry 
the accounts on its books without 
interest until such time, after 1931, 
as corn shall sell at 50 cents a 
bushel at the local elevator. 

This proposition also applies to 
any farm repairs, where the ma- 
terial supplied by the company 
amounts to $200 or more. 

This plan is being tried out in 
the two trade territories surround- 
ing the company’s yards at Grid- 
ley and Flanagan, Ill., both of 
which are small towns, of less than 
1,000 population each, but centers 
of good farming sections, Gridley 
being located on the north edge 
of McLean County, and Flanagan 
in the southern part of Livingston 
County. 

This proposition was first an- 
nounced two weeks ago in the local 
newspapers of these towns, also by 
circular letters sent out in the last 
few days. One of the newspaper 
advertisements outlining the prop- 
osition is reproduced herewith. 

“The reason which prompted us 
to make this offer,” said Everett 


ou 
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A CORN CRIB 
PROPOSITION 


We will be glad to furnish the material to build 
a new corn crib to our customers of approved 
credit—and carry the account on our books with- 
out interest until such time, after the 1931 crop is 
harvested, as corn shall sell for fifty cents a bushel 
at the local elevators. 


This proposition shall also hold good for any 
farm repairs where the material furnished by us 
shall amount to $200.00 or more. 


This is strictly an emergency measure. 


“WE BELIEVE IN THE FUTURE” 


E. F. Kent & Co. 


e which this offer applies are either 
= Amish Germans or German Lu- 
therans, both of which pay their 
bills when they promise to. These 
two towns are the only ones where 
we have made this offer.” 

Mr. Kent says that while it is 
too early to say what the results 
will be, he is in hopes that the 
offer will stir up some fall farm 
business. 

Luck consists 25 percent in 
knowing where the berries grow 
the thickest, and 75 percent in go- 
ing there and picking. It is a 
matter of luck, perhaps, when a 
dealer seems to get most of the 
big new building contracts, if one 
is willing to admit that luck is 
25 percent in knowing where to 
go, and 75 percent in the initiative 
and resourcefulness and persistence 
to go there and get the contract. 
Luck is always on the side of the 
lumber dealer with the best set-up, 
just as it is always on the side of 
the picker who is out after the 
berries with pails and persistence 
—and brains to know when and 
where to go. 
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Another Train of Lumber Comes Out of the West 


PINEDALE, Cawir., Sept. 5.—Announcement 
has been made that a solid trainload of lum- 
ber will be shipped from the operations of the 
Sugar Pine Lumber Co. (Ltd.), of Pinedale, 
during the latter part of September. Ship- 
ments in this train will be largely of sugar 
pine lumber destined for use in foundries for 
pattern making and to retail yards, planing 
mills, sash and door factories, woodworking 
and industrial concerns located at points in 20 
States and Canada. All of the shipments that 
will make up this solid trainload of lumber 
will be made from the Sugar Pine Lumber Co. 
operations at Pinedale or its subsidiary, the 
Yosemite Lumber Co., of Merced Falls, Calif. 

The dispatch for eastern territory of a solid 
trainload of sugar pine lumber at this time is 
a distinct achievement and is both an indica- 
tion of the beginning of a better demand for 
lumber and an acknowledgment of the merits 
and the popularity of this particular wood 
species, 

The plants of the Sugar Pine Lumber Co. 
and the Yosemite Lumber Co. have an annual 
producing capacity of 160,000,000 feet, or ap- 
proximately 8,000 carloads of lumber. If these 
8,000 cars were shipped in one train, each car 
containing 20,000 board feet, the train would be 


approximately 77 miles in length and would 
weigh approximately 320,000,000 pounds. 

Discussing the dispatch of this solid train- 
load of lumber and commenting on the opera- 
tions of the two companies, W. S. Kennon, 
sales manager, of the Sugar Pine Lumber Co., 
said: 

The principal species of wood manufac- 
tured is sugar pine, (Pinus labertiana) a 
soft, true white pine of the five-needle 
variety. Sugar pine’s chief uses are for pat- 
terns and flasks in foundries and castings 
works, for high class soft textured moldings, 
for sash and doors and fine woodwork 
where beauty, strength, rot resisting quali- 
ties and ease of working are important and 
for general utility purposes where a high 
grade, soft-textured pine is required. 

The operations of the Sugar Pine Lumber 
Co. (Ltd.) now produce approximately one- 
half of the total sugar pine cut in the United 
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States. Inventories of from 75,000,000 to 
100,000,000 feet of manufactured lumber are 
constantly carried, available for immediate 


shipment. The major portion of the stock 
is thoroughly air seasoned in climatic con- 
ditions ideal for the drying of lumber. Dur- 


ing the long summer months temperatures 
ranging from 90 to 115 degrees prevail and 
the atmospheric moisture content runs un- 
usually low. This fortunate arrangement of 
nature allows the lumber to season thor- 
oughly and uniformly without the case hard- 
ening, kiln burning and stresses set up by 
kiln-drying methods. The timber stands 
occur in the beautiful and rugged high Sierra 
Mountains of California, at an altitude of 
from 5,000 to 7,000 feet, the true home of the 
sugar pines where nature has been growing 


these trees for man’s use over hundreds of 
years. The annual ring growths of a num- 
ber of the trees indicate that many of them 
have been growing for 750 to 800 years. The 
majority of the logs are from 3 to 7% feet 
in diameter, and the trees range in height 
from 175 to 250 feet. Eighty-nine miles of 
railroad are operated over to bring these 
giant trees from the woods to the sawmill. 
In the actual woods operation all logging 
equipment is electrical to minimize the fire 
hazard. About 1,400 men are employed at 


the normal peak period of operation to log, 
fall, saw, pile and ship the products of these 
two mills. 
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National Production, Shipments and Orders 


WaAsHINGTON, D. C., 


Sept. 7.—Following is the National Lumber Manufacturers’ Association report for the week ended Aug. 
four weeks ended that date, covering mills whose statistics for both 1931 and 1930 are available, and percentage comparison 


identical mills for the corresponding period of 1930: 














29, and for thirty. 
with statistics of 





ONE WEEK No. of Percent Percent Percent 
Softwoods: Mills Production of 1930 Shipments of 1930 Orders of 1939 
MOUEREEM TINS ARPOCINEIGR,. oc ccccccccvccesess 113 24,541,000 59 34,524,000 76 32,529,000 77 
West Coast Lumbermen’s Association........ 194 96,324,000 86 104,083,000 88 98,052,000 78 - 
Western Pine Manufacturers’ Association.... 61 25,951,000 62 23,710,000 64 24,880,000 78 
California White & Sugar Pine Mfrs.’ Assn... 23 15,914,000 63 14,559,000 85 14,540,000 100 
Northern Pine Manufacturers’ Association.... 7 2,143,000 43 2,396,000 58 1,952,000 46 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 15 1,897,000 134 1,044,000 69 738,000 58 
North Carolina Pine Association............. 36 2,863,000 68 4,306,000 105 2,767,000 117 
ee OEE. -a'0 oe 0s sees encnasdonesiaens 449 169,633,000 73 184,622,000 81 175,458,000 79 
Hardwoods: . , 
Hardwood Manufacturers’ Institute.......... 226 13,230,000 59 18,739,000 93 17,930,000 98 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 15 $92,000 98 1,474,000 93 1,531,000 147 
P ’ 241 14,122,000 60 20,213,000 93 19,461,000 100 
Meet Ge no 183,755,000 72 204,835,000 88 194919000 ge 
THIRTY-FOUR WEEKES Mills . 
Softwoods: Reporting 
Southern Pine Association..........eeeeee00% 118 1,065,462,000 65 1,203,615,000 79 1,194,858,000 80 
West Coast Lumbermen’s Association........ 194 3,468,450,000 71 3,640,586,000 75 3,536,235,000 %G 
Western Pine Manufacturers’ Association.... 61 930,551,000 67 933,507,000 78 906,543,000 79 
California White & Sugar Pine Mfrs.’ Assn.f.. 24 394,763,000 66 531,292,000 87 527,005,000 83 
Northern Pine Manufacturers’ Association.... 7 94,030,000 57 91,560,000 70 89,139,000 73 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 72,923,000 76 45,906,000 69 42,788,000 69 
North Carolina Pine Association............. 42 146,156,000 71 152,060,000 93 130,226,000 87 
fasiati CANES BESS GIRS a <eshiabareaaarantia — ———$_$______ a 
GG DOOD 6 occ cceedescidivsoiunveews 167 6,172,335,000 69 6,593,526,000 77 6,426,794,000 738 7 
Hardwoods: } 
Hardwood Manufacturers’ Institute.......... 186 528,377,000 59 638,001,000 82 639,640,000 87 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 99,066,000 54 75,982,000 68 72,417,000 78 
HaPAWOOES .cccccccccccccccccssccces 207 627,443,000 58 713,983,000 80 712,057,000 86 
ioona sasake rs ec sg dares GAB RSI TR a aa 653 6,799,778,000 67 7,312,509,000 78 7,138,851,000 79 


*Average weekly number. 


+Thirty-three weeks. 





Relation of Unfille 


Wasuineoton, D. C., Sept. 7.—Following is a 


d Orders to Stocks 


statement for six associations of the gross stock 


footage Aug. 29, and the percentage relationship of unfilled orders to stocks: 


—Association— 
Southern Pine Association 
West Coast Lumbermen’s Association....... 
Western Pine Manufacturers’ Association 
California White & Sugar Pine Mfrs. Assn 
Northern Pine Manufacturers’ Association 
Hardwood Manufacturers’ 


Orders of 


No. of Gross Unfilled Stocks— 

Mills Stocks Orders Percent 
109 774,063,000 79,758,000 10 
"167 1,365,592,000 261,791,000 19 
a 80 1,294,789,000 103,324,000 8 
a 23 553,163,000 70,535,000 13 
- 7 275,276,000 17,547,000 6 
i 163 914,516,000 127,946,000 14 





West Coast Review 


[Special telegram to AmeEeRICAN LuMBERMAN] 
SEATTLE, WaAsH., Sept. 9—The 224 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
week ended Sept. 5 reported: 
93,147,000 


104,656,000 
102,053,000 


Production 
Shipments 
Orders 


12.36% over production 
9.56% over production 

A group of 343 mills whose production re- 
ports tor 1931 to date are complete, reported as 
follows: 


Average weekly operating capacity 298,599,000 
Average weekly cut for 35 weeks— 
DT “sce aewhtwie Oe wew nate hare wane 158,861,000 
SS, \keatedwnkeakun vase a enone 122,108,000 
Actual cut for week ended Sept. 5.106,166,000 


A group of 224 mills, whose production for 
the week ended Sept. 5 was 93,147,000 feet, re- 
ported distribution as follows: 


Unfilled 


Shipments Orders Orders 





sehen 29,116,000 31,910,000 79,143,000 

Domestic 
car2zo 48,028,000 44,294,000 140,401,000 
Export 16,430,000 14,798,000 93,532,000 
Local 11,051,000 se 5 Ben 
104,655,000 102,053,000 313,076,000 


A group of 194 mills, whose reports of pro- 
duction, shipments and orders are complete for 
1930 and 1931 to date, reported as follows: 


Week ended Average for 35 weeks 


Sept. 5, 1931 1931 1930 
Production 89,681,000 101,661,000 142,001,000 
Shipments 101,421,000 106,918,000 141,184,000 
Orders 99,749,000 103,849,000 134,771,000 





Bookings Gain 


{Special telegram to 

WasuHInctTon, D. C., Sept. 10. 
ciations for the week ended Sept. 5 
production aggregating 173,620,000 feet, shipme 
The week’s figure for production, shipment an 





Softwoods— 
Southern Pine Association.............-ceees 
West Coast Lumbermen’s Association 
Western Pine Mfrs. Association 


Northern Pine Mfrs. Association..... : : ; : ; : ; : 
Northern Hemlock & Hardwood Mfrs. Assn 
North Carolina Pine Association 


Totals, softwoods 
Hardwoods— 


Northern Hemlock & Hardwood Mfrs. Assn.... 


No report from Hardwood Manufactures’ 


on Production 


AMERICAN LUMBERMAN] 


Five hundred and sixty-seven softwood mills of seven asso- 
reported to the National Lumber Manufacturers’ Association 


nts, 195,011,000 feet, and orders, 186,782,000 feet. 
d orders follow: 








No. of 
Mills Production Shipments Orders 
aime 134 28,246,000 35,532,000 35,637,000 
— 224 93,147,000 104,656,000 102,053,000 
— 83 29,136,000 30,462,000 25,626,000 
eee 23 15,547,000 14,643,000 16,047,000 
ae 7 1,539,000 2,581,000 2,020,000 
ne 15 1,234,000 959,000 1,008,000 
ay 81 4,771,000 6,178,000 4,391,000 
--.. 173,620,000 195,011,000 186,782,000 
- 15 464,000 1,048,000 705,000 


Institute. 


Western Pine Summary| 


[Special telegram to AMERICAN LUMBERMAN] 

PorTLAND, OreE., Sept. 9.—The Western Pine 
Manufacturers’ Association reports as follows} 
on operations during the week ended Sept. 5:8 
Total number of mills reporting, 83: % 
Actual production for week 29,136,000 
ne, eer ee 30,462,0008 
CREE POCOIVOE 206s ecce esac eves 


25,626,00( 
Report of 60 mills: 



















Operating capacity ............. 67,979,000 
Average for 3 previous years.... 41,646,006 

Actual production for week..... 25,609, 0008 
Report of 76 mills: Fs 
Average production ............. 40,433, 0008 


eee eee 
Stock on hand—Sept. 5.......... 
Identical mills reporting, 60: 
Production— 
Operating capacity 
Average for 3 


93,184,0009 


126,134,00 5 


67,979,000 
41,646, 0008 
Week ended 
Sept. 6, 193: 


previous years.. 
Week ended 
Sept. 5, 1931 


Actual for week.. 25,609,000 30,861,0008 
Shipments ....cecee 27,326,000 31,741,00! 
Orders received.... 25,574,000 34,745,00/ 


Identical mills reporting, 74: 
Production— 
Average for 3 40,041,000 
Week ended 
Sept. 6, 193058 
122,044, 00 


previous years.. 
Week ended 
Sept. 5, 1931 
Unfilled orders...... 92,638,000 
Gross stocks on 
hand 


1,241,704,000 1,350,389,006 





Southern Pine Report 


New Orveans, La., Sept. 7.—For the wee 
ended Aug. 29, Saturday, 127 mills of tota 
capacity 135 units (a unit representing 
average monthly output of 1,500,000 to 2,000,0 
feet between Nov. 1, 1927, and Oct. 31, 1930) 
report as follows to the Southern Pine Ass 
ciation. 

Pet. of outpu 


3-year Ac 

Production— Carst Feet Ave. tua 

Aver. 3 years. ... 56,566,000 ih ini eel 

| ae --. 26,729,000 47.25 : 
Shipments* 1,764 37,044,000 65.49 138.5 
Orders 

Received* ....1,674 35,154,000 62.15 131.5 

On hand end 

weekft ......3,931 82,551,000 


*Orders were 94.90 percent of shipments, 

tCar basis is 21,000 feet. 

tOrders on hand at above 127 mills showe 
a decrease of 2.24 percent, or 1,890,000 feet 
during the week. 
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29,136,000% 
30,462,0008 
25,626,0008 


67,979,00! 
41,646,006 
25,609, 0008 


40,433,000 
93,184,0009 
| 26,134, 00! a 


67,979, 0008 


$1,646,001 
Veek ended 
. 6, 19308 













122,044,001 
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Septem ber 12, 1931 


California Pine Stocks 


San Francisco, Ca.ir., Sept. 5—The fol- 
lowing is a summary of June production and 
shipments and Aug. 1 inventories and unfilled 
orders, as prepared by the California White & 
Sugar Pine Manufacturers’ Association : 

















AMERICAN LUMBERMAN 


Box shooks and cut 
stock 20,503,837 
*Includes pine box lumber. 
Comparative Reports on 18 Operations 
The following comparative statistics from 18 
operations for July, 1930, and July, 1931, rep- 
resent 60 percent of the total pine industry: 


ee 


31,935,757 


Percent 











43 


Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Asso- 
ciation has issued the following statistics for 
July, 1931, and comparative figures for July, 
1930, based on reports of the same sixteen mem- 
ber mills: 


ony Eee Se ‘ 1930 1931 Decrease 1931 1930" iu 
Production Shipments | July Production— —— 2.737.000 3.536.000 22.6 
Calif. Ponderosa pine. 48,672,382 50,286,784 Pine only ..... 114,597,967 56,652,693 50.6 Sm uction .... 3447000 4°784°000 27:9 
eater ORE ccccescness 9'846,414 5,861,736 All species in- oo ' 3'712'000 «356811000 *0.8 
a a 540,441 cluding pine.127,338,023 62,695,894 50.8 pay aes mat REy bata : 
ss : , to Er 7 " > Shi end month— 
Watel PERG. «2 occ cs 58,518,796 56,688,961 ~—_— > ae een nel . Orders unfilled. 4,772,000 4,227,000 *12.9 
SSE Sk ee 5,027,749 3,053,700 | ry aoe i 56,160,706 55,013,131 2.1 | Stocks ........ 21,321,000 25,678,000 17.0 
gle eee 407,851 (130,680 | species in- ‘ 
eer ale esi lee pies? cluding pine. 72,178,309 69,961,185 3.1 *Increase. 
OSA Oe ae ee 8,944,627 | Inventories Aug. 1— — Values Se ae ~~ agncy ae 
- ors , ei 6.056.7 4,948,054 No. 3 shop and i Grades o ple ooring f. oO. 0D. 
eee tose eae 64'376'562 +1837 015 ee 206,057,366 146,244,077 29.1 Michigan and Wisconsin Mills 
aa eae geting tidy All species and : ; = 
Aug. 1 Inventories and Unfilled Orders grades ...... 586,402,677 510,745,627 13.0 i > =o 
Inventories Unfilled t i _ hee 3. - , 7s on ; 
No. 2 shop and better— Orders | { — pg oe 1 The product ...... $49.16 $74.08 33.6 
Calif. white pine.... 86,837,611 18,635,488 | better ...... 36,138,387 36,917,069 *2.1 The following are average percentages of 
Sugar pine ......... 45,443,700 13,514,401 All species and tote eth A 931 - 
No. 3 shop, mixed pine 17,662,187 6,355,180 aemtie 6. os 156,768,349 160,856,421 *2.6 | Stock sold “Aug. 1, 1931: 
Total uppers ....... 149,943,498 38,505,069 *Increase. Maple-Beech 
Common— Birch Maple Maple2% 
California Ponderosa oe First 2g 49 71 
and sugar pine*...279,926,! 06,348,784 | : —_ 12 13 16 
All other woods..... 89,878,633 20,152,568 | Classified ads produce results Bee steteeees R 12 
Total lowers ....... 369,805,475 126,501,352 | at low costs -— — a 
Grand totals .......519,748,973 165,006,421 All Three..... 22 25 38 





A Review-- 


{4 student of lumber economics, a lumber- 
man of experience and an industrial leader, has 
written for the AMERICAN LUMBERMAN a 
brief statement that passes quickly in review 
the industrial history of the country from the 
beginning of the World War to the present, 
and has suggested the things that are neces- 
sary to be done if the country is again to get 
back to its normally prosperous condition. A 
careful reading is recommended and comment 
is mvited.—EpITor. ] 

When the war began, our population was 
increasing from immigration alone over one 
million people annually. War stopped immi- 
gration. Foreign demand for production for 
war purposes and food necessities absorbed idle 
factory and farm capacity and put into employ- 
ment idle labor. Wages and commodity values 
increased. United States’ entrance into the 
war displaced 5,000,000 employments through 
the draft for the army. Greater demand was 
thrown upon production to provide for addi- 
tional demand for our own and the allied war 
needs for war supplies and food requirements. 
Capital, labor, food, fuel, building and other 
requirements were rationed, to reduce consump- 
tion. Wages increased. Consumptive require- 
ments multiplied. Machine and mass produc- 
tion became imperative. As wages increased, 
performance of labor declined. Machines sup- 
plemented men. Restrained normal demands 
accumulated. 

Peace was declared. Immigration still dis- 
continued because of reconstruction at home. 
Military forces were disbanded and_ reallo- 
cated. War production stopped. Peace pro- 
duction began. Production costs and commod- 
ity values were stimulated. War wages in- 
creased. Foreign demand for factory and field 
products continued. Machinery emplacements 
were stimulated. Silk shirts and fur coats 
were in evidence. The joy-ride began. Auto- 
mobiles were in common use. The one family 
car developed into two and three cars to the 
family. 

Restrictive immigration acts were enacted. 
When immigration declined, demand for pro- 
duction to provide for it declined. During the 
post-war period of providing for cumulated 
peace requirements, restrained in the war pe- 
riod, abnormal demand was thrown on produc- 
tion, wages increased. When this demand was 
Satisfied the loss of demand through the cumu- 
lated decline in immigration was felt. 





There is an old adage: “Necessity is the 
mother of invention.” To meet new conditions, 
new means must be found. These new means 
in turn develop other conditions which must 
again be met by other means. 

When labor was plentiful, wages were sta- 
ble, man efficiency was at its maximum; pro- 
duction costs were reasonable and commodity 
values were within the reach of every man. 
Invention was dormant. When conditions 
changed, labor became scarce, wages higher, 





[Sales-o-gram No. 68] 


THAT WAS 


a fine report card, Buddy! One more ."A” 
than last time and one more "B." | am 
proud of you, and | am sure you can even 
beat that one next time—what do you 
think?" And Buddyboy puffs up with self- 
importance and ambition, and determines 
to try. A judicious amount of praise is 
good for a school boy—or for a salesman. 
The lumberman who seldom recognizes a 
good piece of work on the part of his 
salesmen, just isn't likely to get the best 
results from them. Recognition is just as 
sweet as wages, and sometimes even more 
in demand, and the wise merchant knows 
it, and acts accordingly. "That was good 
work, Mr. Buddy. You handled that sale 
like a major general of salesmanship. | 
am proud of youl” 





commodity values increased, consumption and 
production were forced to find new means to 
meet changed conditions. Costs had to be de- 
creased. Consumption practised economy. Pro- 
duction met the issue through the provision of 
machinery, reducing employments and lower- 
ing costs. Consumption met -the issue through 
economies in consumption and greater utiliza- 
tion. This was accomplished through changed 
designs—machinery to secure greater utiliza- 
tion. Employments were again reduced. New 
industries’ provided new employments. Pro- 
duction increased by speeding up men and ma- 
chines. New machines replaced near-new ma- 
chines already becoming obsolete. Capital in- 


vestment, depreciation, depletion, obsolescence 
increased. 
capital 


interest 
New 


and 
able. 


Industry was profit- 
issues were marketed. 


A Statement--A Prophecy 


Stocks and bonds increased rapidly in value. 
Speculation discouraged work. 


The Decline and Fall 


So long as new employment in new indus- 
tries absorbed at high wages men released 
from old employments, purchasing power was 
sustained or increased. There was a ready 
market for increased production, or if unsold 
production increased stocks it was not looked 
upon seriously. Instalment sales provided means 
to increase consumption and to absorb accu- 
mulated stocks. 

As employments decreased, public works 
were stimulated. Taxes increased. Capital 
expenditures, cost of government and produc- 


tion increased. Demand became saturated. In- 
ventories accumulated. Earnings declined. 
Security values fell. Equities disappeared. 


Employments were curtailed. Purchasing power 
declined. Consumption declined, while surplus 
supplies increased. Commodity values contin- 
ued to fall. Unorganized labor became liqui- 
dated. Organized labor resisted liquidation 
passively. Building stopped. Instalment sales 
became repossessed. Railroad traffic and earn- 
ings declined. Unregulated truck, inland water- 
ways and intercoastal water transportation ab- 
sorbed railroad traffic. 


What Must Be Done 


Over production and underconsumption oc- 
curred simultaneously, with further depressed 
commodity values. Farm and factory losses 
occurred and increased. New conditions require 
new methods. Labor must be liquidated. La- 
bor must displace machines in production. All 
transportation facilities or no transportation 
facilities must be controlled. Cost of govern- 
ment must be lowered and taxes reduced. In- 
dustry must practice self-restraint in produc- 
tion or government must restrain it. Antitrust 
laws must be repealed or modified. Economy 
must be practised. Thrift must be encouraged. 
Restricted immigration must be modified. Farms 
must be de-mechanized as well as factories. 
Financial structures must be reorganized. 

Civilization and industrialism are on trial. 
If industry does not balance production and 
employments, it will stand convicted of failure. 
Men must eat to live. Suffering from hunger 
and cold in face of plenty may urge commu- 
nism. If prosperity is to return and organ- 
ized civilization is to endure, these things must 
be done. 





Stained Shingles, in Cartons, In- 


AMERICAN LUMBERMAN 


sure Receipt of Perfect Goods 


SEATTLE, WaASH., Sept. 5.—“No real mer- 
chandising man would seriously question the 
advisability of packing the modern, thoroughly 
coated, stained shingle in a carton to protect 
its beauty and assure its delivery on the job 
in perfect condition.” Thus said J. J. Starks, 
pioneer shingle stain manufacturer and head of 
Starks Stained Shingles (Inc.), this city, 
which firm does a customs staining business 
only for manufacturers or wholesalers of red 
cedar shingles, when asked why his company 
is recommending that shingles on which the 
Starks treatment has been used be packed in 
cartons before sending them on to the dealer. 

A large percentage of shingles treated at the 
plant are packed in cartons. However, it is 
optional with the dealer whether they are 
packed in cartons, or in visible bundles. When 
they are to be shipped in visible bundles they 
are given the same careful grading for stain- 
ing and quality as if they were to go in car- 
tons. They are then packed in the visible bun- 
dles, and the band stick replaced, after which 
the bundle is re-pressed and loaded into the 
car, where, by the use 


on the house, with only a primer coating of 
white, and to send along the paint to finish 
the job after the shingles were in place. Per- 
fected process recently available, however, 
have made it possible to give the shingle a 
finished coating at the factory. 

In 1916 Mr. Starks started his first shingle 
stain factory in Kansas City. His product was 
sold to jobbers, and distributed through retail 
dealers all through the United States. So 
firmly did he become established that he weath- 
ered the depression which followed the war, 
and as the demand gradually changed from a 
shingle stain to shingles stained and ready to 
apply on the house, Mr. Starks conceived the 
idea and developed a machine to stain the shin- 
gles in the bundle. He learned it was best to 
do this as soon as possible after leaving the 
dry kiln at the point of manufacture, so his 
base of operations was shifted to Seattle and 
his present factory was established. 

In this factory several of the machines were 
used and a customs staining business was done. 
The stains used were the time-tested Starks 
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Attractive cartons protect the finished surfaces 

of the stained shingles and insure their deliv. 

ery to ultimate users as bright and clean as 
when they left the factory 


panying illustrations partly shows the method 
in use at the present time. The shingles are 
dipped in a vat of the required color, which is 
kept in constant and perfect fluidity by the 
revolutions of agitators placed in each vat. 
The shingles are then 





of veneer strips and | 
special metal tie straps 
experienced car load- 
ers carefully place the 
bundles to avoid shift- 
ing and scuffing in 
transit. 

Mr. Starks pointed 
out that the consumer 
demand of the present 
day is for a more 
durable color coating 
than was given by 
the creosote base 
stain in vogue some 
years ago. This heavy 
coating gives the 
shingle the appear- 
ance of having been 





lifted out and put in 
racks for dripping. 
They are _ positioned 
on these racks so 
that by the time the 
shingles reach the 
packer they are ready 
for packing. 
Another illustration 
shows the power-op- 
erated mixing tanks 
wherein the finest 
quality of pigments is 
combined with linseed 
oil, creosote and the 
highest quality  thin- 
ners to produce their 
long-lived stain in 





painted by hand with 
a linseed oil base 
paint, and the fin- 
ished looking surface 
is sometimes marred when shingles are shipped 
in the visible bundles; however, when packed 
in cartons there is no marring whatever, and 
the shingles reach the job with the same at- 
tractive painted surfaces, just as they leave the 
factory. 

\nother recent development by Starks is the 
shipping of shingles with a finished coating of 
white. Formerly it was the practice to ship 
shingles destined to be white when they were 


{ corner of the plant of Starks Stained Shingles (Inc.), Seattle, Wash. The factory contains 


12,000 square feet of floor space 


stains of durable colors which appealed to the 
general public. Later, however, his continued 
experiments proved the feasibility and desira- 
bility of doing a better job by reproducing as 
nearly as possible a hand-painted job through 
the use of more linseed oil paint and color pig- 
ment. 

Recently the machines were entirely discon- 
tinued and a new layout for individually dip- 
ping shingles was installed. One of the accom- 


many durable colors. 
Another view shows 
a corner of the stain- 
ing plant in Seattle, 
which contains 12,000 
square feet of floor space. It is situated on the 
firm’s own private industrial track, which con- 
nects with the Belt Line, and affords access to 
all transcontinental railroads. 
A fourth illustration shows how the cartons 
of shingles lend themselves to display, as well 
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as affording complete protection to their con- | 


tents. 
Starks Stained Shingles (Inc.) does not buy 
(Continued on Page 57) 











A corner of the staining plant, where shingles are stained the proper 
color and then placed in the dripping racks shown in the foreground 
to dry out before being packed 



























Battery of mixing tanks where mechanical agitators blend mineral color, 
linseed oil, creosote oil, thinner, and the rest of the formula into 4 
bright, highly desirable shingle coating 
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Report Presents Data on Sawing Allowance to Give 
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imension Stock—Warping of Maple 
and Birch Cut-up 


Straight Dressed Material From Low Grade Logs 


An investigation now in progress at the 

United States Forest Products Laboratory on 
dimension stock production and drying has 
yielded definite figures on sawing allowances 
to take care of warp in a large lot of mixed- 
grade maple and birch. 
’ The information has been worked up by 
O. W. Torgeson, associate engineer, in a report 
covering stock of various widths and_thick- 
nesses in lengths of 18, 24, 30, 36 and 48 inches. 
Two carloads of sugar maple and yellow birch, 
shipped from northern Wisconsin as low-grade 
logs and sawed up at the laboratory, supplied 
the material for this phase of the investigation. 
The logs were woods waste averaging 74% to 8 
inches in diameter. These were plain sawed, 
and of the approximately 9,000 pieces of dimen- 
sion stock sawed dried and measured it is esti- 
mated that 66 percent were entirely clear; the 
remaining 34 percent contained knots not more 
than 14-inch in diameter on one or both faces. 
One of the main purposes of the investigation 
according to Mr. Torgeson’s report, was to ob- 
tain some idea of the warping tendencies of 
woods waste when utilized as dimension stock; 
hence some material was necessarily included 
that would not meet the specifications for a 
clear grade. 

In all lengths of both maple and birch, 1- by 
l-inch pieces were most numerous, making 
about 44 percent of the total; in maple, 1%- by 
14-inch pieces stood next in number (about 12 
percent), and 2 by 2’s third (9 percent). In 
yellow birch, however, 2 by 2’s outnumbered 
114 by 1%’s three times over. Other sizes were 
1 by 2, 1 by 3, 1 by 4, 1 by 6, 1% by 3, 1% 
by 4. Nearly one-third of all the pieces were 
in the 18-inch length class. 


Drying Methods and Results 


The maple stock was divided into three equal 
groups. Each group was dried in a different 
manner to a moisture content of 20 percent; the 
first group by means of air seasoning, the sec- 
ond by kiln-drying under a mild schedule, and 
the third, after end coating, by kiln-drying un- 
der a rather severe humidity schedule. The 
following table shows what is meant by the 
“mild” and “severe” humidity schedules used : 


Mild Severe 
Tem- Tem- 
pera- Relative pera- Relative 
ture humidity ture humidity 
fe percent "7. percent 
Initial condi- 
Rae 1 85 120 50 
Final at 20 
Percent 
moisture 
content ....145 70 120 50 


All three groups were then kiln-dried under 
an identical schedule (160° F. temperature and 
25 percent relative humidity) from 20 to 7 per- 
cent moisture content, at which stage the ma- 
terial fairly represented a good standard of 
commercial drying. All the birch was dried 
under the same conditions as the third group of 
maple stock. Checking was practically absent. 
the main defect being confined to warp. 

The average warp of maple varied only 
slightly from group to group, indicating that 
dimension stock need suffer no special damage 
trom rather severe drying, so far as relative 
humidity is concerned, provided end coatings 
are used to prevent checking. 


Bowing of Stock 


The warp resulting from drying, classified as 
how, crook, cup, and twist, was measured by 
the maximum deflections in each piece. From 


ARP Resulting From Drying 

Classified as Bow, Crook, 
Cup and Twist—Measured by 
Maximum Deflection—Greater 
the Length, Greater the Bow, 
But Less Bow per Foot—Rec- 
ommended That Stock Be Dried 
in Multiples of Final Length— 
Cupping Increases With Width 
Beyond Two Inches—Increase 
in Width Reduces Bow—Data . 
Apply Only to Type and Grade 
of Material Studied. 





the measurements it was possible to figure av- 
erages for each type of distortion in each size 
and length of material. In general, birch and 
maple were found about equally subject to bow- 
ing, the largest figure being 1/5-inch average 
bow for 1- by 1-inch maple 48 inches long, the 
least 1/75-inch bow for 1- by 6-inch maple 18 
inches long. 

It can be taken as a rule that the longest 
material has the greatest total bow, but at the 
same time the longer the piece the less the bow 
per foot; hence in drying any given width of 
dimension stock, Mr. Torgeson recommends 
that the stock be dried in multiples of its final 
length, if possible, and crosscut afterward. The 
force of this suggestion is well brought out by 
the drying behavior of 1- by 1-inch maple. If 
dried as a 48-inch length, it will have only 
1/80-inch bow per foot; whereas, if cut into 
four 12-inch pieces and dried, each piece will 
bow to the extent of about 1/15-inch per foot. 
(Bow per foot is obtained by dividing the de- 
flection at center by the square of the length 
of the piece in feet, a mathematical rule apply- 
ing almost exactly to this type of curvature.) 


Cupping 
The measurements showed no appreciable 
cupping of either birch or maple up to a width 
of 2 inches. Beyond that width cupping in- 
creased much more rapidly in maple than in 


birch. Average figures for maple 1 inch thick 
were: 3 inches wide, 0.011-inch cup; 4 inches 
wide, 0.029-inch; 6 inches, 0.079-inch. For 


1-inch birch, the figures were: 4 inches wide, 
0.006-inch cup; 6 inches, 0.029-inch. As a rule 
the wider the piece the greater is the amount of 
cup per inch; hence there is less of this dis- 
tortion in pieces ripped before drying than in 
the same pieces ripped after drying, unless cup 
ping in the latter is concentrated along one 


narrow zone. 
Bow Plus Cup 


From what has been said, it might be sup- 
posed that the ideal form of dimension stock 
for drying would be some type of long, narrow 
slats—length to keep down bowing, narrowness 
to prevent cupping. This might be true if it 
were not that width of stock further reduces 
bow. Sawing allowance to take out all distor- 
tion (except crook) is twice the bow plus twice 
the cup; therefore up to a certain point wide 








Material 


stock may hold down the total sawing allow- 
ance. 

The laboratory report indicates that the criti- 
cal: width will vary with the kind of wood and 
perhaps with the size of log. In inch maple 
from the small logs used, the necessary allow- 
ance was at a minimum for stock 2% inches 
wide; above that width, the increase in cup 
more than made up for the reduction in bow. 
In birch, having considerably less cupping ten- 
dency, the width for minimum allowance was 


41% inches. 
Twist and Crook 


In dressing out the twist, only half the total 
twist need be taken from each side, and, since 
this amount was found usually to be much less 
than twice the bow plus twice the cup, it was 
not considered in estimating the proper thick- 
ness allowance for warp. Crook affects only 
the width, and hence can also be neglected as 
far as thickness allowance is concerned. In 
square material, all lengthwise curving was re- 
corded as bow, not crook. In the material 2 
inches and wider, crook figured out a very 
small amount, from about 0.006-inch per foot 
for 48-inch lengths, up to about 0.011-inch per 
foot for some 18-inch stock. 


Saving Allowances 


Assuming that perfectly straight dry stock 
18 to 48 inches long and dressed to a thickness 
of 13/16-inch is desired, the laboratory report 
finally takes up the question of the proper 
thickness of the green rough material. Assum- 
ing also that the thickness allowance for warp 
is to take care of 75 percent of the pieces, then 
the measurements for maple nominally 1 inch 
thick and 48 inches long, of all widths, show 
that the allowance should be 0.37 (or 34)-inch; 
it is better economy, according to the report, to 
reject a few wild lengths than to saw all pieces 
with the allowance necessary for the wild ones. 
Since this allowance takes care only of warp, 
however, additional allowance for shrinkage is 
called for. One-sixteenth of an inch is re- 
garded as satisfactory for this purpose. No 
allowance is made for dressing, because the 
piece will be dressed as the warp is taken out. 
Irregularities caused by sawing are also disre- 
garded for purposes of the report. Adding the 
%-inch for warp to the 1/16-inch for shrinkage 
makes a total allowance of 7/16-inch. This 
plus the 13/16-inch finished thickness comes to 
1% inches as the necessary green rough thick- 
ness of the mixed-grade stock examined. This 
thickness would take care of not only 75 per- 
cent of the 48-inch stock, but also 86 percent 
of the 36-inch, 91 percent of the 30-inch, 95 per- 
cent of the 24-inch, and 98 percent of the 18- 
inch stock. Similarly, in the case of birch, 75 
percent of mixed-grade stock 48 inches long 
and nominally 1 inch thick, and higher per- 
centages of shorter stock, would dress straight 
13/16-inch with a green rough size of 1 3/16 
inches. 

If the green rough size of 4/4 flat maple 
stock is 1% inches, as is quite common in prac- 
tice, then the thickness allowance would be 1% 
minus 13/16 for dressed size and minus 1/16 
for shrinkage, or ™%-inch in all. This allowance 
would take care of 50 percent of the 48-inch 
material, 68 percent of the 36-inch, 75 percent 
of the 30-inch, 83 percent of the 24-inch, and 
90 percent of the 18-inch material. The report 
points out that if the 18- and 24-inch lengths 
had been dried respectively as 36- and 48-inch 
pieces and then cut to length, these percentages 








46 


GET oners Now- Take 


No hances 











SAFETY FIRE BUCKET TANK 
Offers Real Protection 


steel tank containing a liquid chemical 
which will put out a fire even after it 
a good start. There are six buckets sub- 
merged in the solution and are always ready for 
immediate service. The tank holds sufficient solu- 
tion to fill ten buckets. It will not freeze at 30 
degrees below zero. 


It’s a 
solution 
has had 


Lumbermen can’t afford to be without this eco- 
nomical, effective fire fighting equipment. 


Don’t Delay 


the “Safety Bucket 
around 


WRITE 
cular 
Tank.” 


NOW for cir- 
fully describing 
Fire You need it 
your plant, 


The ae 
SatetyFire Extinguisher (. 


291-293 Seventh Ave., NEW YORK CITY 





“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con 
stantly increasing demand for 
it. Its one red-strand is our 


guarantee of quality. 


Established 1857, 


A. Leschen & Sons Rope Co 


ST. LOUIS 


New York Chicago Denver San Fraacisce 








Surface Measure 


ESTIMATOR 


By J. M. LEAVER 


book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (41/."x61/2") 
Postpaid $5.00 





This 








—— 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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would have been even higher, which means that 
the manufacturér could then profitably decrease 
the thickness allowance for warp. Moreover, 
if a certain amount of bow or cup is permissible, 
then the thickness allowance for warp can be 
reduced by twice the permissible amount. 

For material nominally 1% inches thick and 
dressed to 1 5/16, the green rough size may be 
figured as 1 13/16 inches for maple and 1% 
inches for birch. For 2-inch squares to be 
dressed to 134 inches a satisfactory allowance 
would be 2 3/16 inches for both maple and 
birch. One-sixteenth inch shrinkage per inch 
of thickness can be taken as an approximate 
amount for the shrinkage of both maple and 
birch when dried from a green condition to 7 
percent moisture content. 

In conclusion, the author is careful to state 
that the figures reported apply in detail to the 
particular type and grade of material examined, 
while allowances for other types and species re- 
main to be determined in further studies. 





Architectural Monograph on 
Built-Up Roofing 


The fourth of Johns-Manville Corporation's 
series of architectural monographs is devoted 
to built-up roofing. Realizing that no one type 
of built-up roofing can be acceptable or usable 
under all conditions and recognizing the factor 
of individual preference as to component ma- 
terials, Johns-Manville is now in a position to 
furnish built-up roofing to meet practically any 
condition or personal liking. In this booklet 
the various types are tabulated, and the methods 
of applying the roofing with flashing are illus- 


trated and described. Copies of the booklet 
will be sent on request made to the Johns- 
Manville Corporation, 292 Madison Avenue, 





New York City. 


Trend Toward Colonial Homes 
Good for Lumber Business 


30sTON, Mass., Sept. 8—More and more the 
beautiful features of Colonial architecture are 
coming to be appreciated among home builders 
in Massachusetts and other New England 
States. Now and then a house is noted, as 
one motors over the highways and byways of 
the land of the Pilgrims, that is strangely re- 
miniscent of houses seen in historic parts of 
Boston. A good example of this, showing the 
renaissance of the Colonial type house, is the 
replica of the famous John Hancock house on 
3eacon Hill, near the Massachusetts State 
House, that has been erected on what was a 
part of the old Governor Craddock farm in 
Medford. Matthew Craddock, recorded in early 
history as the founder of Medford, later famous 
as the home of Medford rum, descended from 
an old English family and was quite a famous 
figure in his day. The reproduction of the 
John Hancock house was built by a descendant 
of Thomas Brooks, to whom the Craddock 
property was conveyed in 1680 and who came 
here from Suffolk, England, with his son-in- 
law, Timothy Wheeler. The 400 acres of land 
were bought in Medford for 400 pounds, ster- 
ling, and owned by Brooks until his death. 

The descendants of Thomas Brooks, as have 
those of other historic New England families 
decided that a fitting house for the place should 
be modeled along Colonial lines, and the far- 
famed John Hancock mansion in Boston was 
selected as a model. The original Brooks house 
on the Medford estate was in the Brooks fam- 
ily until Aug. 4, 1898, when it was conveyed 
to Elizabeth O. T. MacKay, of Boston, under 
the will of the late Francis Brooks. The prop- 
erty was held in the MacKay family until last 


March, when it was purchased by Harry G. 
Cooper, of Summit, N. J. 
Builders of present day homes, especially 


those located in the country, are finding the 
spacious features of the oldtime Colonial resi- 
dences of much comfort. Such buildings lend 
themselves to simple landscape gardening fea- 
tures; a few trees, vines and shrubbery produc- 
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ing a simple but artistic effect. Artists, aj 
the way from etchers to painters in oils, fing 
much to enthuse about in Colonial homes on 
Beacon Hill and at other points about the city 
with the result that the desire for such build. 
ings, either in the original or as copies, ha 
grown and is growing enormously. 

This trend is being encouraged by architec 
and it is a favorable development for lumbe 
dealers because such homes utilize wood mog 
generously, as did the early Colonial homes ¢ 
New England. 





Walnut Choow for Interior F 


Finish of New Structure 


Sept. 7—Walnut in varied 
was the keynote of interio 

finish selected by the decorators for the fine} 
new 6-story Indiana limestone 
cently completed for the Southern New Eng 

land Telephone Co. Walnut in carefully chosep 

effects was used not only for walls and wood. 

work, but also in specially designed furniture 

and the fabrics associated were in tones to ech 

the browns of the wood. 

Walnut wainscoting of the tall fluted column; | 
that support the sound proof ceiling was used J 
Matching this is the walnut wainscoting of the | 
walls, both of these woods being accented } 


HARTFORD, CONN., 
tones and effects 





[Sales-o-gram No. 69) 


SOME WISE 


philosopher said that if you have a fault 
you can not cure, try making a virtue of 
it. The self-conscious tenor with the big 
nose took the situation by the proboscis and 
was advertised and billed as the 
voiced singer with the giant nose. Some- 
body said there was a depression. Anyone 
with building needs could save a lot of 
money by starting now. That might be 
called to their attention. Make a virtue 
of it. Same story on repairs. Besides, 
building now would help start the upturn 
of the cycle—put more men to work, cause 
more spending and begin a whole chain. 
There are other bright spots in the present 
situation for the lumber dealer, if he will 
seek them out. A better buyers’ market 
for him. Better recognition for substantial 
merchants. More earnest co-operation than 
ever on the part of his employees. 


silver- 





contrasting lighter walnut for the recessed 
window ledges. In these main offices and pri- 
vate offices nearby the wood shades have been 
repeated in two tones of brown for the window 
draperies. 

The furniture included desks of radically dif- 
ferent specifications than any ever made, the 
local Hartford firm explained. A group o 
sixteen of these attractive and practical desks 
in walnut were placed in the south half of the 
public office floor for the new system of indi- 
vidual service representatives for different tele- 
phone number groups. For other officials and 
office staff similar desks complete the number 
of thirty, all arranged for roomy impressions. 
Lounge chairs and a divan, walnut, uphol- 
stered in blue leather, indicate the newer trends 
of office decorating that parallel the better 
home furniture, at the same time being com- 
fortable for anyone who may wish to wait 
there while those they accompany are occt- 
pied. The manager’s office with walnut and 
blue leather upholstered chairs further stresses 
the dignified and homelike furniture for busi- 
ness. The Saling firm was the decorator, and 
Flint Bruce equipped the offices with special 
order furniture, while the woodwork was all 
handled through the L. F. Dettenhorn Wood4- 
working Co., all of Hartford. 


building re § 
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Hardwoods Firming Up 


Box Makers Buy More 


Mempuls, TENN., Sept. 9.—Hardwood pro- 
duction has shown a slight increase over pre- 
yious weeks, but mill reports indicate that low 
production would continue throughout the fall. 
Sales and shipments remain near 40 percent of 
normal. 

3uving continues spotted. All consuming 
groups occasionally come into the market for 
small quantities. Automobile manufacturers are 
buying a limited amount but their purchases 
gre not up to expectations, as few plants are 
operating on full schedule. ; More hardwoods 
are being used in the manufacture of automo- 
hiles of all kinds. The flooring manufacturers 
are buying some flooring oak, but not large 
quantities. The box and crate manufacturers 
are constantly in the market for low grades, 
and demand from this one group seems better 
than in previous weeks. Export demand con- 
tinues fair. England is placing a few more 
orders, and watching the ocean rate situation. 
Foreign buyers are simply taking lumber for 
replacement purposes only. 


Common Oak Is Firmer 


Boston, Mass., Sept. 8.—Improvement in the 
buying of common grades of both white and 
red oak is noted of late and these items are 
distinctly firmer. Furniture manufacturers 
show more disposition to ask about prices. 
Wholesalers are urging their customers that 
more hardwood lumber is now being sold than 
is produced, hence that accumulations at the 
mills are being steadily reduced. There is no 
growth whatever in the modest volume of busi- 
ness with the automobile industry. The tone 
of overseas inquiries suggests that buyers are 
contemplating adding to their hardwood stocks, 
being fairly well convinced that prices are 
likely to advance. Some bargains continue to 
be offered here, but quotations are virtually the 
same as in August. Several of the large floor- 
ing mills have reduced clear plain white oak 
flooring from $73.50 to $69.50, and there are 
chances to buy at $66. No. 1 common looks 
firm, and $37.50 is asked. Select is steady at 
$50@ 52.50. Retail yards have been buying lit- 
tle flooring for weeks. 

A. H. Bankston, expert sales manager of the 
Atlantic Lumber Co., sailed for Europe last 
Saturday to call on the foreign trade. 


Mill Stocks Badly Broken 


LouisviLte, Ky., Sept. 8.—Fair business in 
hardwoods was reported over the week. Ex- 
port business has undoubtedly been better. Ra- 
dio business is improving. Furniture business 
is not showing the seasonal improvement ex- 
pected, but is holding on very well. Automo- 
bile business looks more promising, but prob- 
ably won't develop volume for a month or six 
weeks. The general movement to interior trim, 
planing mill, store fixture, school desk and sim- 
ilar plants has been quiet. Railroad buying is 
also quiet. Flooring business, while not heavy, 
has been a trifle better than had been hoped 
lor. Box and crate demand has been fair to 
good. Producers of hampers, berry boxes, 
Crates etc. have been having a good season as a 
result of unprecedented truck and fruit crops, 
and there will be an abnormal fall demand for 
tobacco hogsheads, as the crop is big. Oak 
common and better grades have been moving 
very well, but in other woods the lower grades 
move best. Veneers have been moving very 
well, and there have been some plywood sales. 
That mill stocks are getting lower is shown 
in the fact that some hardwood mills are plan- 
ning to start producing at least some material 
the latter part of the month. 

Prices of inch stock f. o. b. Louisville are: 


Popular, FAS, southern, $70; Appalachian, $80; 
saps and selects, southern, $45; Appalachian, 
$50@52; No. 1 southern, $29@33; Appalachian, 


$42; No. 2-A, southern, $25; Appalachian, 
$30@32; No. 2-B, $19@21. Walnut, FAS, 
$195@197; selects, $125; No. 1, $65; No. 2, 
$30. Sap gum, FAS, $35; common, $23@25; 
quartered, FAS, $48@50; common, $32@34. 
Red gum, plain, FAS, $72@75; common, $37. 
Ash, FAS, $65; common, $37. Cottonwood, 


FAS, $34@37; common, $26. Southern plain 
red oak, FAS, $55; common, $37; plain white, 
southern, FAS, $70@75; common, $39; Ap- 
plachian plain red oak, FAS, $65; common, 
$42; Appalachian plain white oak, FAS, $80; 
common, $45; Appalachian quartered white, 
FAS, $125; common, $65@70; southern quar- 
tered white oak, FAS, $110; common, $62@65, 
southern quartered red oak, FAS, $85; com- 


mon, $52.50; sound wormy oak, $25. 


Orders Exceed Production 


WarREN, ARK., Sept. 8.—Hardwood orders 
are ahead of actual production, but are below 
expectations. Log stocks are relatively low at 
all mills, and few log contractors have any 
orders, except for specialty items such as black 
gum, which is bringing a fair price. Select 
white oak and red oak logs are also salable, 
but prices are too low to warrant much cut- 
ting. Gum logs are badly salable at any 
price. Railroads are placing very little business 
with the small mills. 

The Southern Lumber Co.’s mill here has 
started cutting hardwood from its own lands. 
It will cut hardwood not more than one day 
a week. For many years it has been strictly 
a pine operation. 


Sellers Take Firmer Stand 


CINCINNATI, Onto, Sept. 7.—Hardwood 
wholesalers and dealers are somewhat more op- 
timistic this week. Sawmill and logging inter- 
ests of Kentucky, Tennessee and West Vir- 
ginia are curtailing production and reducing 
supplies of lumber. Wholesalers believe firmly 
that there will be no further price reductions, 
and that advances will occur as dry stocks of 
certain items become scarcer. Domestic de- 
mand for walnut has improved. Appalachian 
red and white plain oak FAS and No. 1 com- 
mon and better 4/4 are quite firm and in cer- 
tain cases there are $2@5 premiums asked on 
straight carlots. It is generally understood that 
small mixed orders will be filled at quoted 
prices. Some export inquiry is reported, with 
offered prices slightly better. 

Spot business on softwoods is inclined to be 
light, with prices fairly steady. 





as Fuel 


Sart Lake City, Urtan, Sept. 5.—Due to 
the general business depression and the scarcity 
of money for coal, wood is coming into its own 
once more as a popular fuel in Utah. Many 
loads of wood are now being hauled from the 
canyons by the unemployed and by farmers, who 
are cutting it up and storing it for the winter, 
or offering it to householders. The large 
wood piles which may now be seen in many 
parts of the State have not been seen before 
in Utah since pioneer days. 

Utah has a large number of canyons which 
are all well stocked with timber but until the 
coming of the business depression very little, 
or no, effort has been made in modern times, 
to utilize it for fuel. But the era of wood 
fires has returned to the State. 


For Current Market Prices on Hardwoods See Pages 60 and 61 
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“Trebled Their Sales” 


By Handling 
BROWN’S 


SUPERCEDAR 


CLOSET LINING 


The letter below reveals the quick- 
est and easiest way to greater cedar 
sales. Customers of today demand 
merit . . and 
the basis for 
Closet Lining 


guaranteed merit is 
Brown’s Supercedar 
Success. Supercedar 
is guaranteed 90% or more red heart- 
wood and 100% oil content. Only 
the red heartwood contains the val- 
uable moth-repelling aromatic oil. 


This Letter From a Dealer 
Proves It 


“Read your attractive ad in ‘American Lum- 
berman’ of July 18th, regarding Supercedar 
Closet Lining. We have handled cedar lin- 
ing before, but not your brand. We re- 
centiy took in a fresh supply of Brown’s. 
Since then our sales on closet lining have 
almost trebled, Please send us your free 
miniature sample box with circulars, etc.” 


It Will Be Just As Easy for You 


to increase your sales with Brown’s 
Supercedar Closet Lining. It requires 
but small investment. Makes quick 
turnover, quick profits and real 
friends, 

Send today for miniature sample 
box with descriptive literature and 
quotations. 


BROWN 's 
SUPERCEDAR 


CLOSET LINING 





Geo. C. Brown & Co. 
MEMPHIS, TENN. 


World’s Largest Manufacturers 
of Tennessee Aromatic Red Cedar. 








arker NE RRR 
rimerless Ne Primer of any kind is 


u ; ¢ bare wood and works just 
yy as wellon bare wood as if 


primed. 








Is Just Whatthe Name Implies ALSO USE AND SELL— 


“*Parker’s’’ Calking Putty. “‘Parker’s’’ Steel Sash Patty. 
“*Parker’s’’ End Wood Sealer Keeps Out Moisture. 


Write for Prices and Information. 


IRA PARKER & SONS CO.., Oshkosh, Wis. 
RR Ae SHE 


WARREN AXE & TOOL CO. 


WARREN, PA. 


GRAND PRIZE 


Were awarded highest 
onors Panama - Pacific 
international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes & Tools 
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you require. 





B/RMINGHAM ALA- 


GRADE MARKED—TRADE MARKED 


YELLOow PINE 


YARD AND SHED STOCK 
LATH AND SHINGLES 


Our modern dry kiln facili- 
ties enable us to season lum- 
ber to the moisture content 
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INDUSTRIAL 


LUMBER COMPANY, Inc. 


ELIZABETH, LA. 
Manufacturers of 


CALCASIEU 


LONG LEAF YELLOW PINE 





“ The Supreme Structural Wood of the World” 

















Yellow Pine 
Timbers, Lumber 
Lath and Shingles 








For our high grade dressed stock — 


“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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RUSTON, LA. 


Manufacturers of 


Malle at 
GANDY, LA 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA 


TT JUMBER COMPANY 
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Timbers Sound After Century 
of Use 


The oldest house in Charlotte, N. C., and 
one that to lumbermen is among the most in- 
teresting in the United States, is shown in the 
accompanying picture. It was built at least 
a hundred years ago. The present owner, Col. 
kX. L. Baxter Davidson, is one of the antiquar- 
ians of Charlotte, and says that his father, the 
late Brevard Davidson, who was one of the 
grandees of ante-bellum days, had the date in- 
scribed on the gable in 1830, though he had 
ample tradition to support the assertion that 
the building was erected prior to that. It is 
kept spic and span, and 
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changed hands about a dozen times. It ong, 
belonged to John F. Thorpe, old Iola barber 
politician and Civil War veteran. Thorpe oj; 
the house several years ago for $1,000, inclyg. 
ing the lot. 

Recently the old structure, nearly as old x 
the town, was torn down. Aiter the plasty 
was removed workmen found walnut 4x4s ha; 
been used as beams. Inquiry among the oldey 


om 


citizens developed the fact that the logs fron § 


which the timbers were hewn had been floate 
down the Neosho River from a point about 
miles upstream where at one time there was ; 
good-sized walnut forest. | 

Careful examination of the woodwork in thy | 
house revealed that it also was of fine qualit 





every room of its three 
stories and basement is 
filled with tenants, its 
street level floor now 
being occupied by a 
Liggett’s Drug Store. 
All its joists, beams, 
rafters and other main 
timbers are of white 
pine heartwood—a 
species of which little 
is cut in the South 
nowadays. The logs 
were obtained from for- 
ests on the banks of the 
Catawba River, eleven 
miles from Charlotte. 
They were hand-hewn 
into shape, and all of 
them were fastened into 
place with wooden pegs, 
not a nai! being used in 
the original structure. 
The outside walls are of 
masonry. Experts say 





that the present condi- fastened with wooden pegs, are still in excellent condition 


tion of the old timbers 

is such that they have a good many years use- 
fulness ahead of them. The hand-carved stair- 
way and old mahogany hand-rails linger as a 
memento of the earlier days, when the building 
was Charlotte’s forum and the gathering place 
for its belles and gallants. 

The site of the building is itself of historic 
interest, for it stands on Independence Square, 
where Mecklenburg County in 1775 went a step 
ahead of the rest of the country in making its 
famous Declaration of Independence, which was 
read by Col. Thomas Polk from the steps of the 
little courthouse opposite. The colonel’s resi- 
dence, on part of the site now occupied by the 
old Davidson building, was occupied for two 
months in 1780 by Lord Cornwallis, following 
the Battle of Camden. All the events in Char- 
lotte’s rich history were enacted in its vicinity. 


Native Walnut Used in Old 
House 


Kansas City, Mo., Sept. 8 —Sixty-five 
years ago on Jan. 12, the lola Town Co., Iola, 
Kan., sold lot 57, block 10 on what is now 
West Street, to J. M. Perkins for $50. A large 
house was built on the lot, and it subsequently 








native grown walnut. Successive coats of paint 


the house had hidden the fine quality of the 
trim. Without exception it was in good condi- 
tion and if purchased now would cost many 
times over the original expenditure. 





spe o™ 


w= 


The original timbers in this 100-year-old building, hand-hewn ani | 


and varnish during the different ownerships o § 





Old Covered Bridge Still in Use 


BoscoseL, Wis., Sept. 8.—A_ striking ex- 
ample of the old and the new is the covered 
wooden bridge across the Wisconsin River at 
this place, which has a modern filling station 
on the approach at either end. 

Several of the covered bridges over the Wis- 
consin River built in early days have been 
replaced recently by more modern structures 
but the Boscobel bridge is still in use, and 
probably will be for some time. It was built in 
1873 by the town, at a cost of $45,000, part oi! 
which was paid by a bond issue. The near- 
60-year-old wooden structure is still in good 
condition. As seen from the arterial highway 


A TT ; eat an snl 


which follows along the Wisconsin River, it] 


adds picturesque charm to the river scenery 
Recently it has ceased to be a toll bridge, and 
Cars pass over it now without charge. 





Covered wooden toll bridge at Boscobel, Wis.; built 58 years ago, still in good condition 
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Mill Iron 


Eight hundred million feet of pine 

Here once were marshaled into line, 
Eight hundred million feet swept by 
When spring was here and waters high. 
Here once another race of men, 

That shall not pass this way again, 
Faced death and danger with a smile, 
And lived and laughed a little while. 


Now Mill Iron slumbers, and the stream 
Lies wrapped in an eternal dream, 
No more the river-driver’s song 


Shouts the loud chanties of the strong, 


Mill Iron, famous point in lumber days on the Muskegon River 


No more the traffic once that flowed 
Shall travel down this royal road, 
The quiet river, verdant shore, 

Shall hear that mighty host no more. 


They knew the river by the name 

The redmen called it when they came, 
The old Muskegon, so they thought 

The river where they worked and fought, 


The old Muskegon’s wooded way 
They thought they rode in that old day, 
But now they know, in some fair clime, 


The river that they rode was Time. 


The Questing 


A bird goes questing, never resting, 
Until it finds its little mate, 


Yes, never resting till the nesting 


Beneath the eaves, beside the gate. 
bird goes winging, calling, singing, 
The fields to cross, the woods to roam, 
And then comes singing, northward bringing 
A little mate to make a home. 


And you may wander hither, yonder, 
Some sapphire sea, some distant isle. 

Why do you wander? Someone fonder 
You're really seeking all the while. 

Yes, birds go questing, never resting, 
And mortals wander land and foam. 

What are they questing, never resting? 
A bird a nest, a man a home. 


We See b' the Papers 


They say we are in “a creeping bull market.” 
Well, it has some way to creep. 

If people would only employ their money, 
their money would soon employ everybody. 


Another thing that might help would be to 
have the stop light in Wall Street turn to go. 


Nothing, however, seems to have been as 
hard hit by the depression as Hack Wilson's 
home run industry. 

It must bother a bank robber now to pick out 
a good bank to rob. 

Another theory that seems to have been ex- 


Ploded was the one that Al Capone was going 
to jail. 





If anything could make Cal Coolidge laugh, 
the draft-Coolidge movement seems most likely 
to do it. 

‘Britain Admits Business Needs Some New 
Blood.” What business needs isn’t new blood 
but new nerve. 

We still must go through the third and last 
phase of the depression, but no politician dares 
breathe what it is. 

America: it is 
don’t owe any- 


We have a new rich class in 
those who don’t own anything, 
thing, and have jobs. 


In another month the great problem confront- 
ing this country will be 
whom Connie Mack is 
going to pitch today. 

Where we made our 
mistake when the de- 
pression came was in 
adopting the ostrich as 
the national emblem in 
place of the eagle. 

We shall always sus- 
pect that Mr. Hoover 
and Mr. Legge knew 
better all the while. 


But the only way to 
show some people that 
a plan won’t work is to 
try to make it work. 

Four New York gun- 
men have confessed that 
they killed the wrong man. In fact, whenever 
a gunman kills anybody else he kills the wrong 
man. 

One way the newspapers could considerably 
reduce their operating expenses is to quit dis- 
cussing whether or nor Mr. Hoover will be 
renominated. 

That was crude work of those Brooklyn 
gangsters who took a man to a Brooklyn lum- 
ber yard and shot him. Why didn’t they buy 
him the yard? That would have killed him 
soon enough. 


We Do a Little Laughing Last 


The AMERICAN LUMBERMAN a short while ago 
asserted that much of our appearance of pros- 
perity is due to mortgaged motor cars driven 
over bonded highways, but forgot to add that 
this same bond and mortgage money paid the 


workmen who built the.cars and laid the 
roads: who themselves bought other cars; 
radios, phonographs, homes and what not, all 
made by still other workmen for money. 
Surely to buy a car, or a home, with a mort- 
gage, or otherwise, does not lessen either 
money or wealth; it’s just as good after it 





is expended as it was before.—Findlay (Ohio) 


Republican, May 27, 1929. 





Home Goes Along 


Sail all the seas, go where you please, 
Find all you want to find, 

But there are other things than these 
You cannot leave behind: 

The old home town, familiar trees, 
And neighbors who were kind. 


I've met men on the Boulevard, 
I’ve met them on the Strand. 


They lightly looked, and then looked hard, 


Then stretched an eager hand. 
And then they talked long afterward 
About their native land. 


They thought that they could leave afar 
The neighbors that they knew, 

But still to home, the one true star, 
Their hearts were always true. 

Where’er you roam, where’er you are, 
Home goes along with you. 
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The Aristocrat of Structural Woods 


Keep your cus- 
tomers satisfied by 
filling their orders 
with this material 
of exceptional 
strength, stiffness 
and durability. 
Specify Long Leaf 
Yellow Pine. 


Wier Long Leaf 


Lumber Co. 


HOUSTON, TEXAS 
Mills: Wiergate, Texas 


ATTA 



































“WARSAW-IE BTR 
LONG -LEAF PINE” 


GRADE MARKED 
2x4 2x8 


2x6 


THOROUGHLY AIR DRIED—STRAIGHT 


WARSAW LUMBER CO. 


WARSAW, GEORGIA 








White P ine MINNESOTA 
WESTMONT 





LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 
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FcotpsBoro 
N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 


JOHNSON & WIMSATT 
WASHINGTON, D. Cc. 
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17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
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What the Associations Are 
Planning and Doing 


Sept. 17-18—National Hardwood 
tion, Hotel Sherman, Chicago. 


Lumber Associa- 
Annual, 


Sept. 19—Louisiana Retail Lumber & Building Ma- 


terial Dealers’ Association, Lafayette, La. 
Quarterly meeting. 

Sept 23—West Side Hardwood Club, Pine Bluff, 
Ark Annual 


Sept. 23-25—Concatenated Order of Hoo-Hoo, West 
Baden Springs Hotel, West Baden, 


Ind. n- 
nual, 

Sept. 25-26—Empire State Forest Products Associ- 
ation, Newcomb, N, Y. Annual. 

Oct. 5-10—Pacific Coast Building Officials Confer- 
ence, Berkeley, Calif. Annual. 

Oct. 6—Roofer Manufacturers’ Club and Southern 
Pine Association, Columbus, Ga. Joint meeting. 

Oct. 9—New Hampshire Lumbermen's Association, 
Hotel Carpenter, Manchester, N. H. Quarterly 
meeting. 

Oct 21-23—-Pacific Logging Congress, Davenport 
Hotel, Spokane, Wash., and Headquarters, 
Idaho. Annual 

Oct 23-24 Nationa! Association of Wooden Box 
Manufacturers, Pacific Coast Division, Willard 
Hotel, Klamath Falls, Ore. Tri-annual meet 
ing. 

Oct. 27-30—National Retail Lumber Dealers’ As- 
sociation. Detroit, Mich. Annual, 

Dec. 7—National Homes Finance Corporation, Con- 








ruwsh Lhe Best There Is 


Fir Finish, Casing and Base 
Inside Trim cut to lengths 
Thich Finish K. D. or Green 
Inside Door Jambs cut to length 
Moulding and Gutter. 


JOHN D. COLLINS 


wi’ Lumber Co. Yi 


In straight 
cars or 
mixed with 
yard stock. 



















All Kinds of 


PINE LUMBER 
for Building or 


Ae (fe 





Crating Purposes 


AIR DRIED KILN DRIED 
ROUGH OR DRESSED 
Tell Us Your Needs 


PM.Barger LumberCo.] 


Mooresvitre, N.C. 
















EMPORIUM FORESTRY CO. 
General Office: Conifer, N. Y. 
Mills: Conifer, N. Y., Cranberry Lake, N. Y. 
New York Office New England Office 
5635 Grand Central Term. 161 Devonshire St., Boston, Mass. 
Phone, Murray Hil16514 Phone, Hancock 6789 


Manufacturers of Band Sawn 
HARDWOODS, SPRUCE 
HEMLOCK, WHITE PINE 
HARDWOOD FLOORING 














IMPORTERS 











EUROPEAN HARDWOODS 


ENGLISH BROWN OAK 
FRENCH WALNUT 


SLAVONIAN OAK 


ROBERT R. SIZER & CO. 


654 MADISON AVENUE, New YorK, N. Y. 








BOOKS— BOOKS—BOCOKS—Here’s the place 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 








gress Hotel, Chicago. First annual stockhold- 
ers’ meeting. 
Dec. 7-9—Associated Leaders of Lumber & Fuel 


Dealers of 
Annual. 


America, Congress Hotel, Chicago. 





Pacific Coast Box Makers to Meet 


The National Association of Wooden Box 
Manufacturers announces that the Pacific coast 
division will hold its third 1931 tri-annual meet- 
ing on Oct. 23 and 24 at the Willard Hotel in 
Klamath Falls, Ore. This will be a round- 
table meeting to discuss matters of industry, 
organization, trade promotion, merchandising, 
production methods etc. All wooden box man- 
ufacturers and others interested in the indus- 
try are cordially invited to attend the sessions 
at Klamath Falls. 


Northwestern Hardwood Men Take 
No Action on Rules 


MINNEAPOLIS, MINN., Sept. 8.—At the first 
regular monthly meeting of the Northwestern 
Hardwood Lumbermen’s Association this season 
held here todav. proposed changes in the rules 
for grading hardwood lumber was the chief 
topic of discussion. Although no formal action 
was taken, it seemed to be the general consensus 
of those present that no changes should be made, 
since the present rules are regarded as fairly 
satisfactory and “in the face of the present sales 
resistance it seems unwise to make any changes 
at present,” as one member expressed it. 





Plans for Hoo-Hoo Annual 


Str. Lours, Mo., Sept. 8.—Instead of the usual 
full day sessions, plans for this year’s annual 
of the Concatenated Order of Hoo-Hoo to be 
held here today, proposed changes in the rules 
Hotel, West Baden, Ind., are for an afternoon 
session on the first day and morning sessions 
on the last two days. The reports of the Su- 
preme Snark and the secretary-treasurer will 


Club Outings, Hoo-Hoo Activities 


Plan for Big Memphis Tourney 


MempPuis, TENN., Sept. 9.—Indications are 
that between 150 and 200 golfers, members of 
the Lumbermen’s Golf Association of Memphis, 
will participate in the fifteenth annual golf 
tournament to be held on Oct. 2 over the course 
of the Colonial Country Club of Memphis. 
J. W. Welsh, president of the association, and 
George Land, secretary, are making plans for 
at least 150 participants in the annual event. 
F. T. Dooley, chairman of the trophy commit- 
tee, reports that nearly 40 prizes will be given 
the winners of the various events. K. L. Em- 
mons is in charge of arrangements. Erskine 
Williams, chairman of the entertainment com- 
mittee, says that the usual banquet will be 
served and that there will be plenty of enter- 
tainment. J. R. McFadden is chairman of the 
handicap committee and is having his troubles 
satisfying all of the members. 


Cincinnati Hoo-Hoo in Get-Together 


CINCINNATI, OHIO, Sept. 8—The Hoo-Hoo 
concatenation and general get-together of the 
lumber trade here Sept. 5 was a big success as 
far as attendance was concerned. The crowd 
at Bass Island was around 400 lumbermen and 
their families and talks were made by Myers 
Y. Cooper, former governor of Ohio; William 
G. Layer, president of the lumber & Millwork 
Association (Inc.), and Mrs. W. G. Layer, 
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be the first order of business, followed by the 
reports of members of the Supreme Nine as t 
conditions in their respective territories. Th 
annual Osirian Cloister initiation will begin 
at 4:39 p. m. the first day, followed in th 
evening by the annual banquet of that branch 
of the order. > 

Vicegerents and Hoo-Hoo club delegates wijj 
report on the first morning session, followed 
by general discussion. Harry T. Kendall wi 
preside at a wood promotion luncheon meet. 
ing, after which the question “How Can Hoo. 
Hoo Help the Lumber Industry Through Edy. 
cational and Promotional Activities” will fe} 
discussed. The Wilson Compton cup offered § 
to club that has been most efficient in com. 
munities of 25,000 or less will then be awarded 

The afternoon of the second day will be de. 
voted to a golf tournament, with other recre. 
ational facilities for those who do not play 
golf. The annual concatenation will be held 
that evening. 

The final morning’s session will be devoted 
to reports of committees, election of officers, 
and embalming of the retiring Snark of thet 
Universe. ; 

There will be dancing every evening, with. § 
out charge, and every afternoon the hotel man- 
agement will provide facilities for a bridge tea 
for the ladies. __ 2 ' 





rs 





Western Pine Offices Consolidated 


PorTLAND, Ore., Sept. 5.—David T. Mason, 
manager of the Western Pine Association, re-? 
turned today from San Francisco where he 
arranged for the transfer of the forces of the 
California White & Sugar Manufacturers’ As- 
sociation’s offices to Portland, that organization 
having become a part of the Western Pine As- 
sociation with headquarters in Portland. — Tis 
San Francisco office will be closed as soon as 
the transfer to Portland is completed. In ad- 
dition to the office staff, three California in- 
spectors will come here to merge with the in- 
spection force of five now maintained here by 
the old Western Pine Manufacturers’ Associa- 
tion which formed the nucleus of the amalga- 
mation. The Portland offices will remain in 
the Yeon Building, but additional rooms may 
be required. The new association covers all 
the pine producing sections of the western part 
of the United States. 


. president of the Ladies’ Auxiliary to District 
No. 1 of the retailers’ association. The Hoo 
Hoo concatenation was in charge of Ross C 
Kuhlman, Vicegerent Snark of the southern 
Ohio district. 

Big plans are being made for the annual 
dinner and golf tournament of the Cincinnati 
Lumbermen’s Golf Association by President 
Williams. Some handsome prizes will be ar- 
ranged for both for the Cincinnati golfers and 
for visitors and a large attendance is expected 
Announcement will be made next week as te 
the place and date for the tournament. 








Twin City Hoo-Hoo Make Big Plans! 


for 1932 


MINNEAPOLIS, MINN., Sept. 7.—With their 


annual election over, members of Twin City> 


Hoo-Hoo are setting out to make the 1931-32 


season the most successful in the club’s history. § 
At the first meeting of the year, held last) 


Thursday, Fred Peschau, hardwood lumber 
wholesaler, was elected president to succeed 
William Wattson. Fred Anderson was chosen 
vice president; Ted Hallen, second vice presi- 


dent; John Andren, secretary-treasurer, and 
John Westrum, Vicegerent Snark. New di- 


rectors are S. H. Berge, T. T. Jones, Henry § 


Schmitz, W. M. Wattson and T. FE. Young: 
blood. The club recommended the retention of 


Ormie C. Lance, secretary of the Northwest- § 
ern Lumbermen’s Association, on the Supreme § 
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Nine. Retiring President Wattson presided 
at the meeting. : 

A feature of the meeting was an illuminat- 
ing address by Mr. Lance, the subject being 
“What’s Ahead for Hoo-Hoo?” Mr. Lance 
gave a brief outline of the early history of 
Hoo-Hoo and then told something of the aims 
and objects of the order under its revised plan 
of service to the lumber industry. In this con- 
nection he discussed the program for the pro- 
motion of wood, which he designated as “a 
program for enlarging your market and cer- 
tainly nothing can be more essential to any 
jumberman than a larger market for his goods.” 
He discussed briefly the program of field work, 
the insurance features and the work of the 
organization in behalf of forestry. In clos- 
ing he appealed to the loyalty of every mem- 
ber, and of the Hoo-Hoo button said: “It is 
universally recognized within and without the 
lumber industry as the bright symbol of a 
builder of homes and creator of industry and 
sponsor of good citizenship, and only a lumber- 
man may wear it.” 


Milwaukee Hoo-Hoo to Golf 


MILWAUKEE, WIs., Sept. 8—The golf com- 
mittee of the Milwaukee Hoo-Hoo Club has 
announced that the September tournament will 
be held at the Janesville Country Club on 
Thursday, Sept. 17, at which a special prize 
cup, presented by the Capital City Culvert Co. 
to the retail lumber dealer having low net score, 
will be contested for. In addition, there will 
be complete prizes for all events. The com- 
mittee announces that “this is the president's 
home course and he wants to see you all. 
President Solie and associates are arranging 
for a big day.” 





Folsom Club to Resume Instruction 
Courses 


Boston, Mass., Sept. 7—The Boston lum- 
ber school, sponsored by the Harry L. Folsom 
Hoo-Hoo Club, will resume its courses of 
instruction on Friday, Sept. 18. The plans 
for this winter include talks by bankers, on 
mortgaging and financing home construction 
and remodeling; instruction in selling, by ad- 
vertising and merchandising experts, and more 
advanced instruction in structural timbers and 
their uses. There will be ten lectures in the 
course, one each month until June. An en- 
rollment charge of $10 for the course is made 
to provide funds for paying rent of the hall 
and stenographic reports of the lectures and 
discussions that follow. 

This school became nationally known last 
year and its influence has been felt far beyond 
the confines of Boston and the local people who 
participated in it. 


New Band Mill to Cut Hard- 
woods Exclusively 


PotspaM, N. Y., Sept. 7.—The Elliott Hard- 
wood Co., which last year purchased a tract 
ot over 50,000,000 feet of hardwood timber 
Irom the Racquette River Paper Co., has just 
completed the construction of a modern band 
mill at Potsdam, which will cut hardwoods ex- 
clusively. At this plant there is now under 
construction a battery of three high powered 
dry kilns of the Moore reversible cross circulat- 
ing tan system. These are single track kilns 
and large fans are employed in the patented 
lan system. These kilns also are equipped with 
automatic temperature and humidity recorder 
controllers, thus bringing all three drying ele- 
ments—temperature, humidity and circulation— 
under positive finger-tip control of the operator. 
An interesting feature of this construction is 
that the regular Moore return bend heating 
system has been made even more efficient, by the 
use of the new Moore fin pipe which affords 
Over tour times as much heat radiation as or- 





dinary steam pipe. This increased radiation 
makes possible more efficient operation and 
lowers the steam consumption considerably. 
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New, Modern Lignasan Treatment 
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Does your LUMBER air-dry 
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Old-Fashioned Chemical Treatment 


kill BLUE STAIN 
with du Pont LIGNASAN 


N PREVENTING sap stain, why use 
chemicals that cause discoloration 
when Lignasan prevents sap stain and 
keeps lumber bright? Now for the first 
time you can have air-dried lumber, 
pine or hardwoods, 97% to 99% bright! 
The new du Pont Lignasan already in 
use by over 60 mills in their dipping vats 
and timber sprays, checks sap stains and 
mold and maintains the bright, natural 
color of the lumber. No yellowing or 
discoloration. 
Hot, fast-evaporating solutions are 


QU POND 


REG. us. pat OFF 


LIGNASAN 


Prevents Sap Stain ° Keeps Lumber Bright 


not needed. Used cold, Lignasan 
needs no temperature control. Lumber 
so treated won’t injure hands or clothes. 

Dipping costs as low as six and one 
third cents per thousand feet of lumber 
have been obtained under efficient op- 
erating conditions. Lignasan is cheaper 
and more effective per board foot than 
other chemical treatments. Mail coupon 
below now for full information and 
prices. 








E. I. DU PONT DE NEMOURS & CO., Inc. 
Dyestuffs Department, Wilmington, Delaware. 


Gentlemen: Without obligation, please send 
full details and prices of Lignasan. AL-9 























This kiln equipment was designed and en- 
gineered by the Moore Dry Kiln Co., of Jack- 
sonville, Fla. 

C. H. Elliott is president and B. W. Elliott 
is secretary and treasurer of the Elliott Hard- 
wood Co., which also operates a mill at Tupper 


Lake, N.Y. 





Influence of Economic Forces 
Upon Domestic Habits 


(Continued from page 23) 
a basic institution which must be per- 
petuated as a social necessity, members 
of the lumber industry as the suppliers 
of the materials for the building of 
homes ought to find both a pleasant 


duty and a profitable activity in pro- 
moting interest in the home. The lum- 
berman, more than any other citizen, 
ought to be the guide, philosopher and 
friend of the prospective, would-be 
home-maker. He should be the apostle, 
the advocate and the defender of the 
home as an American institution. In 
assuming this function lumbermen and 
the lumber industry may confidently 
rely upon the moral support of intelli- 
gent and influential men and women 
in all walks of life, at the same time 
that they may count upon being amply 
repaid for their efforts. 





52 AMERICAN LUMBERMAN 


September 12, 193) Septe? 


Co PACIFIC COAST Co 
























































ber Co representatives stating that the firm price pol closel;} 
L o - ; ‘ 4 
um Tacoma, Wash. icy of their particular concerns works to their at a 
Sept. 5.—Members of the Tacoma Lumber Gaatventans Se tie marae. Ne, 3 Se Gee, stand: 
ae .- ve ‘rs € é€ 4 — 4 > ofr ; ic air . sate 
Manufacturers of ae ‘cakes se n cpecial trip yesterday to 810 is $13@13.50 off Rail B list for air drieg water. 
on osa mens ub made a special trip yesterday tO stock, no moisture guaranty; kiln-drieq proug 
oe the new plant of the White River Lumber stock is $9@9.50 off. B&better slash grain fi cypre: 
- Co., near Enumclaw, where the regular meet- flooring, 1x4-inch, is $28@238.50 for “Rail b Orego 
ing of the club was held. The Tacoma mill- loading, Rail C 50 cents less. 3&better fir 
Ine men were guests of the White River organi- drop siding 1x6-inch, standard patterns 97 55 
zation at a luncheon given in the mill board- @ 28.50 Rail B loading; straight cars of 16 
ee ing house, after which they were taken for foot and longer are $33. B&better fir finish k - 
an inspection tour of the sawmill and plan- "sel ae a - ae aitar eer 
ul a. out ten niu cman <p es 1-inch, assorted as to widths and lengths, to pé 
ing mill, and were shown over e entire $49.50; 5/4, $56.50. Fir timbers whole saw, wernt 
ec plant. The business meeting following the up to 12x12-inch, 40-foot, rough, No. 1 com ITs 
luncheon was brief. Short talks were made nite ce bright: ites sac caret 
by President Phil Garland, Maj. Everett G. ™O0®, are $32.50, select common, $33.50, struc. to ti 
cod ’ tural grade, $36.50. All prices delivered §t : 
Griggs, Ralph H. Stacy. Se: » bs cer. Axe , . shipn 
iriggs, Ralph . Stacy, Seattle banker, Axel 
General Offices and Mills: Hansen, manager of the White River com- Louis. by W 
Shipments via N. P M la. M ; ne sama A. Mc ia i ‘ aan dented Reports indicate that demand for oak floor. at lo 
me vi é “ 4 ; ) ec < =] s : bs 
ty ae ea alg ‘ 3 as g as could be expected, and that | 3j 
and Milwaukee Rys. issoula, ont. es ; : anking a any . ing 18 as good aS cou » al t being 
: aah” ae Pgs eg pew prices are firm. Hardwood demand 1S very Year 
ee oe ere “ slow, and price concessions result in very lit- with 
table discussion of lumber problems. Fol- Ha value 
lowing the inspection of the mill the visitors de ; ; ye 
incase: were entertained at the Enumclaw Golf Club, | d ¢ ) cL05¢ 
ee Std where an informal golf tournament was held. Port and, re. _ 
ao SIN Sawn Many of the Tacoma party remained over Sept. 5.—With orders for 9,000,000 feet of | = 
: . : : “ ° ° « vs ’ i tive 
PoBIne for a stag dinner given at the golf club in fir railroad ties on mill books for early de- seab 
L9) LUMBER CO Cc the ppt Sogg me ee a om ____ livery in China, the export business is not as serio 
< ELGIN.OREGON _ | A steady rain which set in last night has  qyjj as may generally be supposed. Deliv. woot 
\ SOFT TEXTURED R eased the forest fire situation in the Tacoma ery of ties from the Columbia River will Th 
yw S district. In spite of an unusually hazardous begin shortly. The order was placed about | Was 
season, the fire loss in the Tacoma district ten days ago, it is reported pag 
° ° has been comparatively light. : Today rain fell and put forest fires under Smit 
uic ipments Most of the local mills which are still oper- control. The strange thing is that little ae 
ating shut down yesterday for the annual rain fell outside the fire area. pine 
: 4 es Labor Day holiday, and will remain closed Zobert A. Long, chairman of the board of u 
Will be made from complete assortments of Cut-to until Tuesday morning Several door and 4 “Bell : apes : 1 . A. 
length Dimension stock, Mouldings Cut-to-length or wae sy “sip a ee 1 1: : ~ sd: p the Longe-Bell Lumber Co., speaking before trad 
Lineal, Wrapped Trim, 11/16ths Shiplap, Selects or Com- W0d products factories Closed last Tuesday the Longview Chamber of Commerce Friday of t 
mon lumber, Specialty Shook and Box Shook. for an entire week. night, predicted that recovery from the pres- land 
Let us know your needs and furnish quotations. ent business depression will be rapid once 
S okane Wash conditions begin to improve. It was his first 
' - . . . - ; 
public address dealing with business condi- 
p Di L b C Sept. 5—Henry Georg of the contracting tions in some two years, and the dinner - 
firm of Alloway & Georg, spoke before yes- was largely attended. ne 
ondosa < ine um er 0. terday’s meeting of the Hoo-Hoo Club telling Arrival at Sweet Home of four donkey en- a hi 
ELGIN, OREGON of the large concrete grain elevator which gines and other logging equipment for ship- volt 
Member Western Pine Manufacturers Assn. has just been completed in Spokane, in the ment into the timber indicates that the Dol- shi] 
construction of which several million feet of lar Lumber Co. plans immediate operations Buy 
lumber was used. as soon as the Oregon Electric railway ex- han 
Zosel’'s Mill, at Oroville, Wash., is running tension from Sweet Home to the upper Cala- boo 
- - . two 8-hour shifts, owing to extra contracts pooia Valley is completed. This is further mae 
taken over after the burning of the Wagner strengthened by the arrival of Mr. and Mrs. i A 
mill. A number of the Wagner employees J. A. Dollar in Albany, nearby, to reside. The seh 
will work at Oroville. Dollar interests have large holdings on the | rer 
A new sawmill is being put up about six upper Calapooia River. pen 
miles west of Springdale, Wash., by a Mr. rte 
Johnson. Fred Britton is doing the building. Y we 
The Long Lake Lumber Co., at Nine Mile Boston, Mass. ng 
Falls, Wash., has enough logs on hand to Sept. 8.—Arrival of only one schooner cargo Mil 
run till Labor Day, Future operation is un- of eastern spruce from Nova Scotia was re- tri: 
decided ported here last week, 123,547 feet of boards 801 
4 for the Blanchard Lumber Co. Softwood ind 
St. Louis, Mo. shipments from the Maritime Provinces tothe * sto 
: . ‘ New England and New York markets have ce 
Sept. 5.—S " . . : . 1 
ae oe ee ee, ee — —_ been lighter this season than for years. A bo 
“re ‘ er > i or . 4 rete : : - (i 
el a ta a ee sis eos previous arrival was a schooner with 250,000 fr 
ee, Py sages a - —_ ba feet of 3- to 12-inch full thickness spruce lig 
eseret em “ ; oe a. _e. © Aen 7 a boards for the Downes Lumber Co., Roxbury. wi 
oon -— Conner Ge, ees GF tne J. Edward Downes states that his yards have wi 
dealers are about as low as they can safely arenes lyi = good share of the materials 
operate with Transit cars are still very <a tg tnt debe «08 — = “ myn 
pt 2. nent aon aa liffic It . ie . . for the large amount of general construction J 
No. = bene “if pees Ph se . Ba os erent work which has been in progress hereabouts, i 
. P avO. «6 é S, o- é » ‘nh, are s scarce, “wi aibeiads rae caidas “abl al 
Our Main Lumber Business and mills that are curtailing find difficulty in and A = began a Ps png mnie _ 
Our Real Lumber Business is producing sufficient for their mixed-car trade, ‘'" TeSidential building during the autumn. be 
Reports indicate that industrial buyers will be by 
LONG TIMBERS! regularly in the market from now on. Rail- Buffalo, N. 7 pr 
. , road buying is increasing. River and highway si 
and it always has been! We know our work is not requiring as much new lumber as Sept. 7.—Lumbermen are expecting im- li 
business, yet we charge no more! earlier in the year. No. 2 boards and shiplap, provement in trade to develop in the near fu- 
8-and 10-inch, transit car and small-mill load- ture. It is stated that some of the local 4 
RAILWAY & ing, are $18.50@19; large-mill stock is $21@ manufacturing plants which have been closed f tl 
TIMBER CO. A p . — : - : : : § 
OSTRANDER. WASH 21.50, with boards and mixed car loading, down or running light will npw begin to in- § m 
‘i canines iB Fs $21.50@22.50. No. 1 dimension, 2x4-inch, 10- crease their activity. vi 
The original long timber mill. to 20-foot, transit car and small-mill loading, The Buffalo Lumber Exchange resumed its Vv. 
$18@20; large-mill stock is $23.50@25; 8-, 9- weekly luncheon meetings on Sept. 4, with $) 
and 10-foot, $17.50@18.50. 3&better edge President A. J. Elias in charge. Some inter- h 
grain flooring, 1x4-inch, is $57@59; flat grain esting and instructive meetings are being s 
Vest Pocket Ready Reckoner is $28.50@29 for small-mill random loading; planned for this fall. J t 
A useful vest pocket manual including a lum- $30@31 for large-mill stock, with specified A new plant on the waterfront was opened a 
her caleulatce for standerd sizes, fox sules, loading $1 higher. Surplus cars of 10- and here last week by the Ford Motor Co., and a k 
estimated weights of lumber and miscellaneous 12-foot are $27@28; 16-foot and longer, $32. reception was given and dedication exercises lL 
iseful lumber tabulations. Prepaid, 50 cents. B&better car siding, 1x4-inch, 9-foot, is $30@ were held. President Horace F. Taylor spoke 
BD 31.50; 10-foot, $28.50@29; No. 1 common car for the Chamber of Commerce, saying that a 
American Lumberman lining, 1x6-inch, 16-foot, is $26@27; 18-foot, the chamber believes the establishment of the c 
431 So. Dearborn St., CHICAGO, ILL. $31.50@32.50. plant will undoubtedly lead to the construc- I 
West Coast sales are very light, with some tion of other plants whose products are ] 
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closely allied. The new Ford plant was built 
at a cost of several million dollars and it 
stands where there was formerly 22 feet of 
water. Sand amounting to 30,300 carloads was 
prought in for filling, while 600 carloads of 
cypress and pine piling from Louisiana and 


used in making the site. 


Baltimore, Md. 


Sept. 8.—Lumber is moving from Baltimore 
to points on the York and other rivers in 
Virginia. In the last week two schooner 
cargoes of fir and spruce have been sent out 
to tidewater in the Old Dominion. These 
shipments mean an extension of the invasion 
by West Coast lumber, and have been made 
at low prices. Much shortleaf pine is still 
being produced in the tidewater section. 
Years ago tidewater Virginia was dotted 
with sawmills, some of them large. These 
corporations have either cut out or have 
closed down, disposing of such timber as 
still remained uncut. West Coast stocks are 
shipped inland as far as the Mississippi 
River after being unloaded on the Atlantic 
seaboard. This invasion has contributed most 


Oregon were 


seriously to the depressed state of southern 
woods. 

The Krauss Bros. Lumber Co., of Seattle, 
Wash., has established an office in Washing- 
ton, D. C., with Kebb Smith in charge. Mr. 
Smith will cover the District of Columbia 
and Virginia. The Baltimore office remains 
under the direction of H. A. Crane. 

A. D. Holley paid a visit to the lumber 
trade here last week as the representative 
of the J. Ray Arnold Cypress Co., of Grove- 
land, Fla. 

. 
Kansas City, Mo. 
Sept. 8.—Retail yards are again buying on 


a hand to mouth basis. Mills report a large 
volume of their sales in mixed cars for early 
shipment. Little fall buying has developed. 
Buyers apparently feel they have the upper 


hand and see no reason why they should 
book ahead. Any sign of price strength 
meets with little response, for buyers feel it 
is only temporary. Scattered straight cars 
have been moved to the central States, but 
southern business is poor. Local demand is 
dull, yards reporting their stocks in good 
condition, Industrial trade is quite lax. 


are receiving fair orders 
for box grades, and demand for hardwoods 
is about on a par with the previous week’s. 
Mills here are pushing hard to obtain indus- 
trial business, as there are rumors here that 
some mills in other localities have had good 
industrial sales. Salesmen say industrial 
stocks are pretty low in some places, and 
consumers are showing more interest in 
booking ahead at present prices. InQuiry 
from all classes of buyers has been unusually 


Southern pine mills 


light for this season, and unless it picks up 
Within the next week or so, mills say they 
will curtail preduction further. 

Norfolk, Va. 

Sept. 7.—North Carolina pine mills have 
been hampered in production and shipments 
by rainy weather, but are doing everything 
possible to get out shipments as fast as pos- 
sible. Prices remain the same all along the 
line. Certain items are not very plentiful. 

There has been a fair demand for B&better 
4/4 items; they do not develop very fast from 
the present run of logs. Many good finish 
mills are not producing and production is 
very light. Most orders call for a wide 
variety of items, so bidding is limited to a 
small number of mills. No. 1 common stock 
has not been moving so well, because the 
southern yards have been able to buy B&bet- 
ter air dried boards for less money. But 
air dried stock is getting scarce, and more 


kiln dried No. 1 will have to be bought before 


long for planing mill purposes. 

Box mills are buying some stock. Some 
are using Carolina pine exclusively, while 
others are using some tupelo and low grade 
poplar. Sap gum in the lower grades is 
hard to sell, but upper grades have sold to 





furniture plants at fairly good prices. There 
is not much good bright air dried pine stock 
box available, for the yards have been using 
quite a bit, and demand for dressed and re- 
sawn has also picked up. Some mills are 
now trying hard for an advance in the price 
of 6- and §8-inch box, because they get out 
good stock and these widths are not plenti- 
ful. There has been very little demand for 
4/4 No. 2 box, although stock widths may 
receive more attention as buyers find it more 
difficult to get air dried No. 1 box at low 
prices. 

Planing mills say orders are badly mixed. 
Prices are low. Roofer prices are holding 
steady and mills getting out good stock have 
not considered lower prices. 


Macon, Ga. 


Sept. 7.—The roofer market is still in a rut, 
manufacturers say, hence there are no mills 
reopening. Some business is being booked but 
the volume is exceedingly light. 

Long leaf manufacturers of southern Geor- 
gia say their stocks are getting lower, as 
mills have been shut down or on short time 
for a long while. Demand is principally from 


the South, though there is some export busi- 
ness. Railroads are not taking nearly the 
usual volume, 


Hardwood lumber manufacturers say that 
there appears to be a slight improvement in 
business. More inquiries are being received. 
Most of the buying here is for the furniture 
trade. In addition there is a fair demand for 
flooring oak. Automobile body and radio pur- 
chases are on a small scale. 


Minneapolis, Minn. 


Sept. 9—While prices generally are hold- 
ing firm in northern pine items at levels es- 
tablished a few weeks ago, some concessions 
are reported to meet western pine competi- 
tion. Demand is still largely confined to 
orders for badly mixed cars, with quick ship- 
ment stipulated. As more information devel- 
ops on the agricultural situation in this 
region it is becoming apparent that trade 
will be spotty this fall. With northern pine 
production far behind last year’s figure, 
stocks will still be sufficient to supply all 
demands. For the most part they are in 
good assortment, and quick delivery is as- 
sured. Sales are running in excess of pro- 
duction, with the sawing season nearing a 
close. 

A fair volume of business is still being 
transacted in northern white cedar items, 
with particular emphasis on posts, but prices 
are on a low level. 


Shreveport, La. 


7.—Southern pine sales volume shows 
no change. A number of inquiries 
have come in, but orders remain about the 
same. More small mills are being closed 
because of the low prices, so the larger units 
are in somewhat better position to hold their 
lists firmly. Neither large nor small mills 
are inclined to make concessions. Mills 
have shipped orders about as fast as they 
have been received. The only trouble now 
in placing business is finding a mill that has 
the various items called for on a mixed 
order. 

New activity in 
may follow 
substantial 
Texas oil. 
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Warren, Ark. 


Sept. 7.—Last week there was a let-up in 
demand for Arkansas soft pine. Southern 
dealers seem hesitant on account of the low 
price of cotton, while low grain prices in 





the North are apparently standing in the 
way of new commitments. Dealers are find- 
ing it necessary to place a few orders for 


immediate loading. A slight increase in the 
percentage of straight car orders for boards, 
shiplap and dimension was noted. Several 
straight cars of No. 3 shiplap were sold, at 
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GRISWOLD-GRIER LUMBER CO. 
Philomath, Oregon 


Carlton Manufacturing Co., Carlton, Ore. 
Pedee Lumber Co. - Pedee, Oregon 


Affiliated Manufacturers in 
DURABLE DOUGLAS FIR 
Everything in Fir 
Sales Offices: 


THE GRISWOLD LUMBER CO. 
Failing Building, Portland, Oregon 








"PORTLAND, OREGON 


Soft Yellow Fir 


Flooring Siding Ceiling 


Finish Mouldings 
Thick Clears 
Factory and Industrial Stock 


FIR PLYWOOD 
SPRUCE, CEDAR 
WESTERN PINE 

HEMLOCK 








Old Growth Yellow 


DOUGLAS FIR 


Specialists 


Wholesale Lumbermen and 
Exclusive Mill Representatives 


FAST SHIPPERS OF 
DEPENDABLE MERCHANDISE 


All Yard or Industrial Items 
Quoted Quickly 


I you are having difficulty in 

securing quality stock on 
present day market prices do not 
fail to communicate with us. 


Hockett Lumber Co 


Spalding Building 
PORTLAND OREGON 











Logging Ralph C Bryant 





Have you a problem to solve in logging, lo 
transportation or harves tan bark an 
jo snag economically? “Logging” will 


u how. An invaluable reference book 
- or loggin og epacnenden timber owners, 


1 So. Dearborn St. 
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Sugar Pine 
California Soft Pine 
Arizona Soft Pine 

White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 




















Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 


Feather River Canyon 

Soft California 
Pine 

White Fir 


Incense Cedar 





Annual Capacity 60,000,000 Feet. 
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“Lumberman Poet” 














The Heart 
Content 


BY 


Douglas Malloch 





Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 


You will want to pass extra 
copies along to your friends— 
and the price makes it possible. 


se? especially you want it your- 
self. 





$1.25 Postpaid 


Address 


| The American Lumberman 
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431 South Dearborn St., Chicago. 
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prices varying from $8.50 to $10, mill basis. 
No. 2 shiplap is still in limited supply, prices 
ruling firm around $14 to $15, mill basis. 
Mixed car orders cover the usual assortment, 
and dealers have some difficulty in securing 
the usual variety of items from the same 
mill. No. 1, 6-inch siding is generally scarce, 
also, 12-inch No. 1 boards and 1x12-inch- 10- 
and 20-foot No. 2. A few of the mills are 
oversold on 5/4x12-inch. Another scarce 
item is flat grain flooring, B&better 3-inch. 
Arkansas mills have less than 30 percent of 
an average stock of No. 1 lath. Most of them 
have found the expense of saving short 
length B&better and box stock considerably 
above the sale price of lath. 


Birmingham, Ala. 


Sept. 7.—Retail prices continue to slip, and 
today’s are the lowest Known to the ma- 
jority of dealers. Reports of cuts in retail 
bids are getting more numerous. Some 
yards have withdrawn entirely from house 
quotations, and are confining their efforts 
to repairs and rebuilding. 

Prices for longleaf dimension took a further 
tumble, to the level of shortleaf. Manufac- 
turers continue varying their prices. Upper 
grades are more stable. Lists for Aug. 15 
and Sept. 1 are about the same. Certain low 
grade stocks declined, but a strong increase 
was noted in stocks of No. 1 and better. No.3 
is unchanged in price, but an advance is ex- 
pected Sept. 15. Manufacturers are having 
trouble keeping well balanced stocks or 
order files, and for the first time in two and 
a half years the mills report it impossible to 


fill orders for dry dimension. A slight im- 
provement in demand would make it easy 
for these mills to advance prices $2. Ala- 


bama production is the lowest Known in 
fifteen years. Small mills have continued to 
close down, until the number operating in 
Alabama today is less than 20 percent of the 
number active in 1927. With demand and 
prices as at present, the remaining ones will 
get out of the woods in the early winter 
months, when cost of operation increases be- 
cause of bad weather. 


New York, N. Y. 


Sept. 8—The market here is poor, with 
buyers in no hurry to accept bids, and prices 
declining daily. Intercoastal shipping com- 
panies early last week were rejoicing about 
the ease with which the $10.50 rate for Sep- 
tember had gone into effect, and were pre- 
dicting that the $11 rate for October would 
be succeeded by a $11.50 or even $12 rate 
in November. Since then they have found 
a growing opposition to the new rates, and 
there is a possibility of a break. 

Building reports predict a new low for this 
month, and fall home building is not ex- 
pected to develop, although owners of subur- 
ban homes are asking high rents for their 
property. There is considerable remodeling 
of old private houses and tenements on Man- 
hattan to make them over into better-class 
apartments—a good sign for the hardwood 
industry. Local hardwood stocks are low, 
and retailers are buying in limited quanti- 
ties. Retail furniture business is good, how- 
ever. Hudson River dock building, licensed 
a few months ago by the War Department, 
will probably not start until spring. 


Jacksonville, Fla. 


Sept. 7.—Pine dealers in this territory are 
expecting a little better business for the 
next month or two. Few inquiries come from 
the larger consuming areas, and they are for 
mixed minimum carlots. The mills report 
that such orders are hard and expensive to 
fill. Wholesalers say that inquiries are not 
what was expected for this season, and are 
careful to not oversell the larger sizes, as 
these come only from the larger mills that 
are not willing to sell for present low prices. 
Unless the wholesalers bid very low, it is im- 
possible to secure any business at all. Orders 
taken at low prices must be placed with the 
small mills, most of which have closed down. 
Prices, although not actually reduced during 
the last two weeks, are not as firm. The best 
demand is for 12x12-inch, at about $31.50 to 
$32.50, delivered port. The mills need orders 
for 10-inch, but demand for this size is slow, 
and prices are unsteady at $21.00 to $22.50, 
port. Smaller sizes continue very difficult 
to move, and the mills have large amounts on 
hand, which are offered at around $15, port. 

Cypress producers are considering further 
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curtailment, due to poor demand and weak 
prices. Shipments from mills cut out sey. 
eral months ago have fallen below expecta. 
tions and most of them have plenty of stocks, 
which they sell at par below regular lists, 
The yards are having comparatively few calls 
for cypress and their buying is limited. Tank 
companies are not buying anything. 
Southeastern hardwood mills curtailed pro. 
duction, but demand is off as compared with 
a month ago, and prices have weakened, 
With only a limited supply on hand, they 
expect that prices will show a substantia] 
gain when the box factories and the automo- 
bile body builders start their fall buying, 





Trade-Mark Department 


conducted by 
National Trade-Mark Company 


Washington Loan & Trust Building, 
Washington, D. C. 


We have arranged with the 
mark Co., Washington Loan & Trust Building, 
Washington, D. C., to conduct this department 
for our readers. Trade-marks below have recently 
been passed for publication by the United States 
Patent Office and are in line for early registration 
unless opposition is filed. For further information 
address National Trade-mark Co. 

As an additional service to its readers, this jour- 
nal gladly offers to them an advance search free 
of charge on any mark they may contemplate 
adopting or registering. You may communicate 
with the editor of this department, or send your 
inquiry direct to the National Trade-mark Co., 
stating that you are a reader of this journal. 

BLUE DIAMOND, Ser. No. 302,226. — Whitman 
& Barnes (Inc.), Detroit, Mich. For drills of 


National Trade. 





[Sales-o-gram No. 67] 


A GOOD 


lumber salesman dresses well, but not 
loudly; likes his job; is interested in people; 
is positive rather than negative minded; 
adapts himself to conditions and people; 
concentrates on his work; respects him- 
self; is calm and poised; is vigorous and 
active; loves to sell; co-operates with 
others; is responsible and dependable; likes 
his boss; has a happy disposition; is tact- 
ful and diplomatic; is always on the alert; 
studies lumber and building material; has 
confidence in his company; takes care of 
his health; respects his customers; ex- 
presses himself well; expresses himself pleas- 
ingly; has the management attitude; makes 
frequent good suggestions; uses his imagi- 
nation; is enterprising; is eager to learn; 
reads trade papers; has a friendly attitude 
towards people; is determined to better his 
past selling records. 





the kind used for metal and wood working. 


QUIETILE, Ser. No. 303,999.—Chicago Mill & 
Lumber Corporation, Chicago. For acoustical 
fiber board. 


BEAUTY GARDEN, Ser. No. 


Cox, Monroe, N. Y. For ornamental garden 
furniture; namely, trellises and pergolas. 


PERMALI, Ser. No. 300,822.—Societe Anonyme 
“Le Bois’ Bakelise,” Nancy, France. For 
lignose products, excluding leather, in the raw 
or partly prepared state; namely, wuod, wood 
fiber, and cellulose treated by soaking etc. 


TEN POINT PANELS, and representation of a 
circle, with ten points around it. Ser. No. 303,- 
648.—-National Veneer Package Co., St. Louis, 
Mo. For wooden panels for cabinet work. 


BYRON GILT-EDGE, Ser. No. 300,854.-— Byron 
Sash & Door Co., Louisville, Ky. For doors, 
sash, trim, moldings, jambs, and all millwork. 


Nu-ROLL, Ser. No. 304,570.—Northern Maine 


297,411.—Russell S. 


Plywood Co., Portland, Me. For containers; 
namely, barrels, baskets, and cans made of 
plywood. 

TAVERN, Ser. No. 305,209.—E. L. Bruce Co., 


Memphis, Tenn. For oak flooring. 

FIRESIDE, Ser. No. 305,210.—E. L. Bruce Co., 
Memphis, Tenn. For oak flooring. 

DEAL- DIRECT- PLANS, Ser. No. 304,789.— 


Samuel W. Shoemaker, Bartlesville, Okla. For 
wood sign holders. 





io 








ere 


Septe 


W. 
Ci 


SEA 
tinue 
charé 
rates 
pendi’ 
shipp 
roads 
that 
conneé 
have 
ther 
menc 

Re 
after 
1925, 
of W 
agre 
knov 
tariff 
log § 
ever, 
char 
meas 

$650, 
agai 
publ 
Th 
mea: 
the 
and 
doll: 
of t 
in t 
the 
equ: 
chal 
ry 
Lun 
men 
Sup 
ant 
deci 
plie 
leg: 


qT 
of t 
sca 
the 
pro 
me: 
of | 
ter, 
wa 
Wa 

T 
anc 
wo 
sav 
me 








, 1931 


weak 
Sey- 
,eCta. 
tocks, 
lists, 
Calls 
Tank 


l pro- 

with 
-ened, 

they 
antial 
tomo- 
lying. 


Trade. 
ilding, 
‘tment 
cently 
States 
Tation 
nation 


j jour- 
h free 
nplate 
nicate 
| your 
c Co., 
al. 

itman 
lls of 


—_——— 





g. 
ill & 
stical 


ell S. 
irden 


nyme 
For 
raw 
wood 


of a 
303,- 
sOUIS, 


byron 
oors, 
rk. 

[aine 
11ers; 


e of 


For 











TE TE 


* 






Septe mber 12, 1931 


SEATTLE, WASH., Sept. 5.—That they will con- 


tinue to prosecute their claims for over- 
charges, but recognizing that the lowest 
rates that might be established through 
pending litigation would be utterly useless, 
shippers of logs over common earrier rail- 
roads of western Washington have asked 


that their application for writ of review in 
connection with Tariff 51-B be dismissed and 
have given notice of withdrawal from fur- 
ther defense of the Federal equity suit com- 
menced by the railroads. 

Request for dismissal of the writ comes 
after a long fight which began in September, 
1925, at which time carriers and log shippers 
of western Washington by a _ gentlemen’s 
agreement, adopted a distance log tariff 
known as Tariff 51-A, the charges under this 
tariff to be determined by the board measure 
log scale. One of the carriers at once, how- 
ever, departed from the understanding and 
charged for excessively more than the board 
measure log scale with the result that nearly 
$650,000 in overcharge claims have been filed 
against the carriers with the department of 
public works of Washington. 

The log shippers pointed out that the board 
measure log scale has always been used as 
the basis of measurement in the purchase 
and sale of logs. Hundreds of millions of 
dollars have changed hands as the result 
of this scale. It is sufficient and accepted 
in transactions involving five or six times 
the amount of the freight and should be 
equally fair and dependable for’ those 
charges. 

An overcharge claim of the Sauk River 
Lumber Co. was fought through the depart- 
ment of public works and the Superior and 
Supreme courts of Washington. The claim- 
ant prevailed and the Supreme Court by its 
decision ruled in effect that Tariff 51-A ap- 
plied to the board measure log scale was the 
legal method of assessing log freight charges. 


Litigation to Date Reviewed 


In an attempt to legalize a scaling method 
of their own greater than the board measure 
scale universally recognized by the industry, 
the carriers on July 27, 1927, issued and 
promptly adopted Tariff 54, naming rules for 
measurement of saw logs. The department 
of public works, after a hearing in the mat- 
ter, ordered Tariff 54 cancelled and this order 
was later affirmed by the Supreme Court of 
Washington. 

The carriers then issued on May 6, 1930, 
and filed with the department of public 
works, Tariff 51-B, being distance rates on 
saw logs in carloads and providing rules for 
measurement of same. This tariff increased 
by 10 percent the existing rates as shown in 
Tariff 51-A and also provided railroad scal- 
ing rules that would add a further 10 per- 
cent or more to the charges. 

The log shippers protested this tariff and 
a hearing was had before the department of 
public works. The department’s order can- 
celled Tariff 51-B, but the same order named 
distance per car rates on logs which resulted 
in charges higher than those paid and on 
which claims have been filed, and consider- 
ably higher than those legally assessable 
under existing Tariff 51-A. This order of the 
department was wholly unsatisfactory to the 
log shippers and they promptly filed applica- 
tion for a writ of review before the Supreme 
Court of Washington. 

The log shippers maintain that the cost of 
labor, supplies and materials has dropped in 
direct ratio with the decline in log prices, 
while log freight rates remain the highest 
ever known in Washington. Increasing them 
when the shipper can not now pay and sur- 
vive merely attempts to assist the carriers 
in maintaining wage and cost levels out of 
all proportion to the general economic situa- 
tion. It is inconsistent, and the common car- 
rier shipper is regulated out of business, the 
result being more and continued idleness and 
unemployment. 

Concurrent with the application for writ 
of review by the shippers, the railroads filed 
an equity bill in Federal Court deciaring an 
emergency and asking that Tariff 51-B be 
made immediately effective pending a Fed- 
eral court trial on the merits of the case. 
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Washington Shippers Withdraw in Rate 
Case; Continue Claims for Overcharges 


This prolongs the litigation and increase the 
expense. 

In addition to the increases asked for un- 
der Tariff 51-B the petition to the Interstate 
Commerce Commission recently filed by all 
railroads asking for a nation-wide blanket 
increase on all freight rates, if granted in 
whole or in part, would apply to logs and 
would add that much more to an already im- 
possible situation. 

This continued litigation since 1925 has 
been expensive and a growing burden to the 
shippers. With both lumber and logging in- 
dustries back at 1915 price levels, when the 
cost of transporting logs over common car- 
rier roads was not more than 60 percent of 
the cost proposed under Tariff 51-B, the 
shippers find themselves carrying on a fight 
to hold a rate they could not possibly use 
should they succeed. 

The survival of the common 
shipper is at stake. Production and service 
costs must be brought into line with exist- 
ing conditions and a profitable level found if 
his business is to carry on. For the last 
fifteen or sixteen months a large percentage 
of loggers who ship over common carriers 
have not operated at all and the others have 
unprofitably shipped as little as their indi- 
vidual necessities would permit. If rates 
that will permit competition with privately 
owned logging roads, motor trucks and logs 
available in British Columbia that are towed 
into Puget Sound with no common carrier 
shipment involved, can not be made, the ship- 
per is eliminated and out of business unless 
he can find other ways to move his logs. 
Some operators have already built or con- 
nected with private railroads while others 
are considering the rapidly developing sys- 
tem of long haul by motor trucks. The pos- 
sibility of driving logs on some streams is 
being seriously investigated. 

Taxes, interest, fire risk, and tremendous 
investment in timber, logging equipment, 
roads and bridges demand a competitive so- 
lution of the transportation problem, the 
shippers declare. As it stands, the shipper 
is out of business, the railroads are out a 
large amount of traffic and more labor from 
both the camps and railroads is out of em- 
ployment. 

Even should the volume of business im- 
prove, this condition will continue until rates 
are liquidated to the same degree as all 
other charges and costs. There is little hope 
in the minds of most logging operators for 
price betterment in the near future. 


carrier log 





1 ° . 

Week's Loadings of Revenue Freight 

A report of the car service division of the 
American Railway Association shows that 
the revenue freight loadings for the week 
ended Aug. 29, 1931, totaled 763,764 cars, as 
follows: Forest products, 28,036 cars (an in- 
crease of 703 cars above the preceding week); 
grain, 40,453 cars; livestock, 24,248 cars; 
coal, 134,403 cars; coke, 4,868 cars; ore, 34,927 
cars; merchandise, 214,627 cars, and miscel- 
laneous, 282,202 cars. The total loadings dur- 
ing the week ended Aug. 29 show an increase 
of 15,053 cars over the week immediately 
preceding. 


Will Not Build in Canada 


SPOKANE, WaASH., Sept. 5.—It was reported 
that the Humbird Lumber Co. was building a 
large sawmill in Canada. However, T. J. Hum- 
bird, president of the company, has made the 
following statement: “We are not building or 
planning to build any mills in the United States, 
Canada or elsewhere—not even in Soviet Rus- 
sia. The reports of the West Coast Lumber- 
men’s Association show that not less than 60 
percent of the mills in that territory are run- 
ning on reduced schedule. The report on con- 
sumption shows that it is down to 19 percent. 
Under the circumstances, it would seem to us 
a reflection on anyone’s business judgment to 
start building more mills when so many are 
idle.” 











SIMONDS 
BAND SAWS 


It pays a mill to use SIMONDS 
Wide Band Saws because they are 
DEPENDABLE. When you get into 
a mill where the same band saw has 
to go right back on the wheels as 
soon as it has been sharpened you 
will find saw filers consider them- 


selves lucky if the saw they have to 
depend on is a SIMONDS BAND. 


Order from any Simonds office or 
factory. 


Simonds Saw and Steel Co. 
"The Saw Makers” 

ESTABLISHED 1832 — FITCHBURG, MASS. 
Chicago, Ill. Los Angeles, Cal. 
Boston, Mass. re vale Seattle Wach. 
Detroit, Mich. : Toronto, Ont. 
New York City Portland, Ore. Vancouver, B.C. 


New Orleans,La. San Francisco, Cal. 
London, England Montreal,Que. St. John, N. B. 
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A Real Sales Help For Lumbermen 
Try It For 60 Days FREE—No Obligation 


Hundreds of new buyers 
are listed in each new edi- 
tion of the Red Book and 
many others are announced 
—waby us TWICE a week as 
>>. they start in 
business. Red 
Book credit rat- 
ings and reports 
are recognized by 
lumbermen as the 
most reliable. 
Ask for Pamph- 
let No. 49-S and 
rates, also the 
details of the 60 
day FREE Trial 
offer. 
Our Collection 
Department has 
had many years 
of experience collecting lum- 
bermen’s accounts and will 
be glad to assist you. 


LUMBERMEN’S CREDIT ASSOCIATION 


Executive Offices, 608 South Dearborn St., Chicago, I11. 
East. Headquarters, 35 S. William St., New York City 








































Fix Your Credit Loss | 


| | in Advance | 
| 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 


guess at. And how often you miss the 


months is determined 

nothing can increase it. 
The cost of Credit Insurance is small 

compared to the security afforded. 


in advance and 


| 
mark, you, only, know! Because of pres- | 
ent conditions, your credit loss is more 
i} of a problem than ever. 
i} If the year’s total covered credit losses 
exceed a certain previously agreed upon 
ih} percentage of your gross sales, we repay 
the excess 
| your credit loss for twelve 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 


| Thus 
| 
| 














YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 


























511 Locust St. 220 So.State St. 537 Mer. Exch. Bidg, 
|_ St. Louis, Mo. Chicago, Ill. San Francisco, Cal. 
SCRIBNER’S 
Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; ‘Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Lan 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 


Paw FoR. 5O Cents 
S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 





GILBERT NELSON & CO. 


Public Accountants 
1! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 











Establishedi847 


Foreign Forwar- 
ders, Customs 
Brokers. We 


Richard Shipping Corp. 


44 Beaver Street. NEW YORK 


Ocean Freight Brokers ofcargo and at 
and Contractors cnveas 


Special department handling export lumber shipments 











John J. Helff, of Chicago, 
of the Wood Conversion Co., 
Mo., on business Saturday. 


J. W. Daykin, of Peoria, Ill., central Illinois 
sales representative of the Hilgard Lumber Co., 
spent a short time last week at the firm’s head- 
quarters in Chicago. 

W. N. Jaeck, of Longworth, B. C., 
of the Longworth Lumber Co., was in Chicago 
all this week, on business connected with the 
firm’s local sales office. 


James W. Ball, of Chicago, sales representa- 
tive of the Gulf Red Cypress Co., was in St. 
Louis, Mo., on Friday of last week, and called 
on friends in the riverside city. 


district manager 
was in St. Louis, 


president 


The trade is being advised that J. R. Schulz 
has entered the commission lumber business, 
with headquarters in Jackson, Tenn. Mr. Schulz 
will sell longleaf and shortleaf yellow pine, red 
cedar and cypress shingles and hardwoods. 


Col. A. C. Goodyear, president of the Great 
Southern Lumber Co., Bogalusa, La., arrived 
in New York last week from an extended tour 
of Europe. He is expected to go to Bogalusa 
soon, to look after business interests. 


W. B. Bacon, of the Davenport-Peters Co. 
(Inc.), well known wholesale firm of Boston, 
Mass., accompanied by his wife attended the 


national air races at Cleveland, Ohio. Both 


Mr. and Mrs. Bacon are licensed pilots, and 
they made the trip by plane. 

The many friends of J. P. Coker, sales 
manager of the Laumer-Griffith Lumber Co., 


of Birmingham, Ala., will be pleased to know 
that he is recovering nicely from a serious oper- 
ation at the Mayo Clinic, Rochester, Minn., and 
expects to return home next week. 


Marc Yohe, of the Edward Hines Lumber 
Co., Chicago, again is greeting callers at the 
twenty-first floor at 100 West Monroe Street. 
He returned this week from a two-weeks vaca- 


tion spent visiting friends in Michigan and 
Indiana. 
J. H. Curtin, of the Foster Creek Lumber 


& Manufacturing Co., Stephenson, Miss., who 
has been visiting the company’s headquarters in 
Madison, Wis., arrived in Chicago Monday to 
spend several days with his firm’s local sales 
representative, the Charles L. Baxter Lumber 
Co. 


J. M. Hillier and Charles DeWitt, of the 
Kansas City, Mo., and Mobile, Ala., offices, re- 
spectively, of the Lake Superior Piling Co., 
were visitors at the firm’s Chicago office this 
week. Mr. DeWitt is spending a short vaca- 
tion here, and in other recreation spots in IIli- 
nois and Wisconsin. 


P. M. Anderson, of Texarkana, Tex., man- 
ager of the hardwood department of the South- 
ern Pine Lumber Co., was in Chicago Tuesday 
to call on his firm’s local sales representative. 
W. H. Carroll, and the latter brought him over 
to the weekly luncheon meeting of the Chicago 
Wholesale Lumber Association. 


Lumbermen who have been reading of the 
appointment of Walter S. Gifford, head of the 
American Telephone & Telegraph Co., a3 di- 
rector of President Hoover’s national unem- 
ployment relief commission will be interested 
to know that the dynamic executive of A. T. 
& T. began his business career, when a mere 
youth, in a Massachusetts lumber yard. His 
father was lumber dealer in Salem. 


Paul Miller, of Chicago, president of the 
Paul Miller Lumber Co., is back at his work 
after three weeks spent in the Rocky Mountains. 
in national forests in the northern part of Colo- 
rado. He took his nine-year-old son along, 





the lad’s first trip to the Rockies, and both had 
“a wonderful time.” They brought back with 
them three dozen mountain trout which, packed 
in dry ice, were frozen solid when they arrived 
at Chicago and of course in excellent eating 
condition. The trip was made by automobile, 





Appointed Detroit Representative 


George N. Harder, general manager, I. Ste- 
phenson Co., Wells, Mich., has announced that 
Carl R. Simons will be the direct representa- 
tive of the Stephenson company in Detroit and 
vicinity, with offices in the General Motors 
Building in that city, this appointment becom- 
ing effective at once. Mr. Simons has been 
lumber purchasing agent for the Fisher Body 
Corporation; therefore is conversant with the 
requirements of the wood using industries, 
3acked by the production of kiln dried north- 
ern hardwood dimension stock featured by the 
I. Stephenson Co., Mr. Simons should be in 
position to serve the automobile industry and 
other wood using industries in the Detroit dis- 
trict in a completely satisfactory manner. 





They Will Be Customers 


County and State fairs are occupying the 
center of attention in many parts of the country 
these days. Some of the expositions are prof- 
itable, and others dip into the red, judging by 
the candid but not always candied reports of 
country newspapers. One that seems to give 
much promise is the Chicago Coliseum Poultry 
Exposition, which scored a tremendous success 
last vear and apparently will be even bigger 


this year. It will take place the first six days 
in December. 
Secretary Harvey C. Wood reports the re- 


ceipts of 239 requests for premium lists from 
breeders in thirty-seven States and four Canad- 
ian Provinces. Many of last year’s sixty-one 
booth-space users have taken the initiative in 
reserving their spaces for this year, and nine 
additional have been booked already. It is evi- 
dent the poultry and fox and fur business is 
far from dead, and those who attend this ex- 
position—their number will be large—will be 
more than ever insistent on good poultry houses. 
That is an opportunity for enterprising lumber- 
men. 





Named on State Commission 

Mapison, Wis., Sept. %.—-Robert B. Good- 
man, of the Sawyer-Gvodman Co., Marinette, 
Wis., and Adj. Gen. Ralph M. Immell have 
been appointed members f the State conserva- 
tion commission by Goy. Philip F. La Follette. 
Mr. Goodman has been active in the work of 
reorganizing the commission, and in starting 
further development of reforestation and fire 
protection work in the forest regions of Wis- 
consin. 


Ready to Make Loans 


Announcement is made from the offices of 
the organization in the Wrigley Building, Chi- 
cago, that the National Homes Finance Cor- 
poration is now prepared to make loans and 





already these facilities are being utilized by 
dealers who are entitled to the service. The 
office of chairman of the board has_ been 


abolished and Al. J. Hager, of Lansing, Mich., 
has been elected president and will devote con- 
siderable time to the affairs of the corporation. 
Frank Miller, who has been actively connected 
with the development of the organization of 
the company, has been elected assistant to the 
president and will have charge of much of the 
detail work of the executive department. Don 
McNeill, formerly of Denver, Colo., and na- 
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known as a merchandising and financ- 
ing expert, is director of the mortgage depart- 
ment. More detailed information as to the per- 
sonnel and plans of the National Homes Finance 
Corporation will be given in a later issue of 
AMERICAN LUMBERMAN. 


tionally 


the 


Prominent Lumberman a Banker 


Payson, Uvran, Sept. 5.—George C. Chase, 
head of the Chase Lumber & Coal Co., has been 
elected president of the State Bank of Payson. 
He is a former president of the Utah Lumber 
Dealers’ Association, and still is prominent in 
the organization. 


Executive Supervision of Districts 


New York, Sept. 7.—-The board of direc- 
tors of the Johns-Manville Sales Corporation 
at a recent meeing here elected five new vice 
presidents, who are to have executive super- 
yision of various territorial districts. 

T. K. Mial will supervise the activities of 
E. W. Heurung, J. O. Boylan, G. W. Esler, 
ir. and G. R. Frankland, district managers for 
Metropolitan New York, Philadelphia, Beston 
and New York State, respectively. 

Under the direction ot R. C. Harden will be 
these district managers: W. H. Fogarty, Chi- 


Kind of flowers made from wood by concern at Los Angeles, Calif. 


cago; T. C. Greenwood, St. Louis; W. G. 
Wendland, Northwestern; L. H. Inglee, Den- 
ver. 


G. R. Lewis will have charge of the opera- 
tions of E. Dowling, of Cleveland; E. F. Boyle, 
of Detroit; E. W. Rosenberger, of Pittsburgh; 
and H. L. Steiner, of Cincinnati. 

J. M. Taylor has supervision of C. J.. Flana- 
gan, of New Orleans; J. H Olden, of Atlanta; 
and T. E. Gossett, of Houston; while Franklin 
Shuey is vice president in charge of E. H. 
Clausen, of San Francisco; H. B. Heyn, of 
Los Angeles; and F. W. McDermott, of Seattle. 





Stained Shingles in Cartons 


(Continued from Page 44) 

nor sell shingles; it does a custom staining 
business only, and shingles from any Northwest 
manufacturer or wholesaler may be stained at 
the plant on request under the firm’s transit ar- 
rangements with the railroads. Cars of lumber 
and shingles may be stopped at the Starks plant, 
and any quantity of the shingles stained and 
carefully repacked in the car and forwarded to 
destination. 

Several sample shingles are kept of each or- 
der shipped, and re-orders for a customer are 
matched with the sample shingles retained, 
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which provide a double check to insure uniform- 
ity of color of shingles shipped him. 

Samples showing the work done in the plant 
are taken from the usual run of staining, and 
are not especially made for the purpose of send- 
ing out as samples. Such samples are, of course, 
representative of the actual work done, and 
there is no disappointment when a shipment of 
shingles, ordered on the strength of the looks of 
the same, is received. Such samples are fur- 
nished to dealers on request. 





To Manage Wisconsin Yard 
Mapison, Wis., Sept. 7—George Weber, for- 
merly of Brown Deer, a suburb of Milwaukee, 
has been appointed manager of the Conklin & 
Sons yard here. He succeeds A. W. Pruitt, 
who has gone to Oshkosh. 





Making Flowers From Wood a 
Successful Business 


Los ANGELES, CALIF., Sept. 5—A use for 
wood that has the advantage of novelty as well 
as artistic appeal is the manufacture of arti- 
ficial flowers that is being engaged in rather 
extensively by a concern in this city. This 
business was begun in 
a small way at an art 
floral studio, but so 
much interest has been 
developed that a build- 
ing now has been pur- 
chased in which will be 
located the factory and 
dyeing plant. The ma- 
terial for making these 
artificial flowers is 
taken from the bamboo 
tree and is imported 
from Japan. This is 
shaved into thin sheets 
about 3x5 inches and is 
packed 70 sheets to a 
package and put up in 
bales. Through a secret 
process, the Japanese 
treat the bamboo, mak- 
ing the sheets as fine 
and soft as cloth, easy 
to handle, that take the 
dye readily and that are 
made into flowers that 
almost defy the efforts 
of the average person 
to distinguish between 
them and the fresh cut 
flowers. 

About a dozen women 
are now employed at 
the workshop on Seventh Street, making flow- 
ers for the wholesale and retail trade. A 
method has been discovered for making the 
dyes permanent and fadeless. This dyeing is 
done by machinery, the wood being impregnated 
with the dye by means of electric pumps. 








Plywood Company's Headquar- 
ters Moved 


Tacoma, WasH., Sept. 5.—Removal of the 
headquarters of the Oregon-Washington Ply- 
wood Co. from Portland to Tacoma was an 
nounced today by Phil Garland, manager of 
the company’s local plant. Harry T. Nicolai, 
for many years prominent in the door and 
plywood industry of Portland, who is presi- 
dent of the company, will come to Tacoma to 
take charge of the new headquarters and will 
hereafter make his home in this city. 

The Oregon-Washington Plywood Co. was 
organized a year ago and has been operating 
mills at Tacoma, Portland, Seattle and Everett. 
The Portland and Seattle mills have withdrawn 
from the organization, the former to operate 
independently, while the latter will be shut down 
for an indefinite period. The Tacoma mill was 
formerly operated by the Tacoma Veneer Co. 











RABCOC 
SPRUCE LADDERS 


LADDERS FOR EVERY PURPOSE 











FRUIT SINGLE 


Manufactured with Air- 
Dried Spruce Side Rails. 
Turned Second-Growth 
Hickory Rungs. Spread 
at bottom. Light and 
strong. 
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Champion 


WRITE 
NOW for 
our latest 
booklet 
and price 
sheet. 





Vietor Step 


W. W. BABCOCK CO. 


BATH, N. Y. 
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Every Building 
Order You Sell 


Should be backed 
by this Policy ~ 





SPECIFICATION 


Ce > PROTECTION ou 


POLICY 








‘Nerves Pos aeme ao Pon Ges or 





Fhe pote y = pm poremmenert mend od meatal and mo rman 9 notereng 
ito the cometractron of yout tusidumg 11 = alee s record of the comtrector, eut> 
ramtrectors ard erchutet together wrth (heer cotoases 

Premera thin with qo Ged. 0 in condemns af the ote of goa 


mprocemmat atnch coprment by fer the largest propernon of YOUR TOTAL 
INVESTMENT 














care eee 
e ° of Your Property . . 


2 CSU! Gree OMA 








Your Contractors 
Will Welcome It. 


It is a blank specification (easily made out) for 
any building as well as a guarantee of materials 
and construction. 


Whether your customer is building a house, 
barn, store building or remodeling an old build- 
ing, you should accompany his order with one 


of these policies. 


Dealers in all parts of the country are giving 
this Protection Policy to their customers. You 
should do the same thing in your locality in the 
futvre. Don’t pass up this business building 
idea. 


A Booklet of Instructions 
sent with Each Order 


Spall COUPON NOW? 














AMERICAN LUMBERMAN, 
431 South Dearborn St., CHICAGO, ILL. 


Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 
to remit 50c to cover cost of this sample or 
return same to you. 




















The material printed below is taken from reports to the Lumber Division by 
foreign offices of the Department of Commerce and American consular offices 


Douglas Fir and Southern Pine 
Mid-Year Export Status 


A tabular comparison of exports of Douglas 
fir and southern pine for the first six months of 
1929, 1930 and 1931 has been issued by the De- 
partment of Commerce. Curtailed exports dur- 
ing the two latter years compared with 1929 are 
laid originally to the “price psychology” occa- 
sioned in European markets by the dumping of 
Russian lumber, followed and accentuated by 
the general depression and curtailed building 
operations. 

The following table shows exports under 
principal items and discloses a drop of about 
one-sixth for southern pine and one-fifth for 
Douglas fir in the first six months of 1930 un- 
der 1929 and of nearly one-half for either spe- 
cies for 1931 under 1929: 

United States Exports of Douglas Fir and South- 
ern Pine, First Six Months [M feet] 











1929 
Southern Douglas 
Items— pine r 
ETE OEE TET TS 7,546 22,682 
Sawn timber: 
Untreated 53,392 293,104 
FS cre al ale 2,899 * 
Lumber: 
Ree . 319,070 427,766 
2 Ere ree 44,596 36,863 
WEE 66h Kt acwwarnewade 427,512 780,415 
1930 
Oe EO ee 529 33,140 
Sawn timber: 
SAS ere 77,754 231,864 
PE xpeerdscereaveennes 2,293 ad 
Lumber: 
OS Seer Tere 248,898 320,420 
EE. Soruhd. win sande ew 34,586 26,279 
Total sack . 364,060 611,703 
1931 
Ne ee ee er eee 479 9,063 
Sawn timber: 
ip a ee 48,238 179,960 
Aer 1,050 ° 
Lumber: 
EE Ni waited mae ele 152,344 219,053 
ae rere or 21,685 29,363 
a diwGnn'e 2 : . . 223,796 437,439 
*Data not available. 
The impetus given to European sales of 
Douglas fir in 1930 as a result of falling 
prices is shown to have been largely cur- 


tailed in the first six months of 1931 in an- 
other table giving shipments to fifteen lead- 
ing markets, which reads: 


United States Exports of Douglas Fir to 15 
Leading Markets (Lumber, Sawn Timber, 
and Logs), First Six Months (M feet] 





1930 1931 

Japan and Kwantung........194.644 172,014 
China and Hong Kong....... 93,298 120,220 
ey a eee 75,820 52,619 
Oe | ree ...+ 26,050 13,960 
SS eee once Bee 11,484 
Argentina and Uruguay...... 20,927 11,907 
RR hater So sd tarts a dia gels aa rer 18.029 6,800 
cn trrkecate ne suk & nwa 32,026 6,259 
Er reer 15,433 5,704 
aor pia vga oie SRE 4,667 5,466 
Pe .. ep eW ene deen eees 14,676 4,838 
ED. Sg Skin dds od Dial ema ere ee oi 16,288 4,292 
Ra eee eee 15,256 3,274 
Mozambique and British South 

DL Gio is ne ade ova eee 7.198 2.523 
I aie td Nien ue 02 oe Ome 10,308 2,151 
Other countries ......-..cee% 35,006 13,928 

0 SE er rey iT 611,703 437,439 

October, 1930, marked a sharp drop in 


southern pine, though February and March 
of this year marked the low point for exports 
of both woods. Exports of southern pine to 
twenty leading markets for the half-year of 
1930 and 1931 are compared in the following 
table: 


United States Exports of Southern Pine to 20 
Leading Markets (Lumber, Sawn Timber, 
and Logs), First Six Months [M feet} 








- 1930 1931 
SER ee Pee Peer eee 72,113 46,404 
United KingGom ..........000 48,628 30,501 
Ee eee 28,555 19,19) 
en EE ee Ee er ee 18,684 16,098 
British West Indies and Ber- 

DE jes aed edie arena aot 19,374 15,580 
RN Mirek dn oa bn die kia a ae we 31,445 14,828 
Re eee 28,056 11,036 
NE naa g wider dematac ale eats ,777 10,515 
CED icy sw carn alae eee eae 19,819 8,202 
rr rarer ree ,740 7,646 
Mozambique and British South 

MINES fe de oka As Milan ecb ete we ,609 5,535 
RE a hore ale a ge ee ae 14,722 4,474 
SSB ee eee ,02 4,286 
Central America ..........ec-% 7,950 4,223 
French West Indies.......... 6,293 4,180 
ee ere 1,167 3,552 
Dominican Republic and Haiti 4,127 2,641 
Netherland West Indies...... 6,177 2,580 
CRROCe TOG oc vccsdccccess 1,716 2,050 
Egypt and North Africa...... 2,258 2,043 
CENGT GOMMEPIOR 2os ccacccseve 14,821 8,231 

BE tinidowens Bebenwevana 364,060 223,796 

French Lumber Restrictions 

A lumber imports restriction law, retro- 

active to Jan. 1, 1931, was promulgated by 


France on Aug. 28, the Department of Com- 
merce has been advised. It operates on a 
“contingents” or quota basis and the 1931 
contingents for two classes of lumber have 
already been exhausted. These _ include 
“builders’ and cartwrights’ wood, shaped” 
and “wood, planed, grooved and (or) tongued 
and planks, strips or veneers for flooring, 
planed, grooved and (or) tongued.” 
Shipments en route directly to France be- 
fore the suspension of any item are to be 


admitted. 
Contingents are computed on the 1925-1929 
annual average importations. Other items 


for which contingents have been established 
include: common logs of over 60 centimeters 
at the large end; common wood, squared or 
sawn, over 2 millimeters thick, and perches, 
poles and staffs, rough, over 1.1 meter long 
and of a circumference over 60 centimeters 
at the large end. 





Patents Recently Issued 


The following patents of interest to lumbermer 
recently were issued from the United States Pat- 
ent Office. Copies thereof may be obtained from 
R. E. Burnham, patent and trade-mark attorney, 
1343 H Street, N. W., Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering. 

1,774,208. Drying kiln. Moritz L. Mueller, Seat- 
tle, Wash., assignor to General Dry Kiln Co., Port- 
land, Ore. 

1,803,402. Woodworking machine. 
Napier, Cleveland, Ohio. 

1,803,463. Saw. Carl T. Danielson, Chicago, IIl. 

1,803,740. Boring machine. Gerrit Vanderbeck, 
Beloit, Wis., assignor to Yates-American Machine 
Co., same place. 

1,803,741. Cutter-head. Harry S. Walthers and 
Victor E. Martin, Beloit, Wis., assignors to Yates- 


George R. 


American Machine Co., same place. 

1,803,857. Lumber-return attachment for saw 
tables. Henry T. Lumb, Poughkeepsie, N. Y. 

1,803,902. Device for splitting stumps in the 
ground. Friedrich W. Grupe, Berlin, Germany. 

1,803,934. Saw sharpener. Charles V. East, Mol- 
son, Wash, 

1,803,973. Feed mechanism. Louis T. Medholdt, 
Rockford, Ill, assignor to Mattison Machine 
Works, same place. 

1,804.107. Lumber drying apparatus for yard 
use. Moritz L. Mueller, Seattle, Wash. 

1,804,285. Sawdust burner. Verne C, Snyder, 
Portland, Ore. 

1,894,494. Reinforced wood box or crate. Wal- 
ter O. Brown, Detroit, Mich. 

1,804,507. Woodworking bench plane, John 
Manning, Baine Harbor, Newfoundland. 

1,804,633. Process of making fireproofed wood 


Ralph H. McKee, Jer 


and like cellular products. 
sey City, N. J 


_ 


——s 
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s| THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. 
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West East West East 
Side Side Side Side 
Flooring, Standard omen Fae 
Lengths B&better 
1x3” rift— Inch thick— 
B&better 39.81 31.00 
Shortleaf.. 53.87 *55.52] 6” ...... 31.78 32.07 
gleaf..*57.56 *60.08| 8 31.72 32.33 
ag a 37.51 40.00 
stg Se wa > REE 51.83 54.28 
Shortleat .2 01.09 *53.50 5&6/4” inka 
Longleaf..*49.04 52.00) 4° 6) g 46.83 *46.69 
No. 2..--- «eee *8112) oe 5” 51.31 *47.41 
1x3” flat : re 66.75 64.00 
grain— " °c 
B&better.. 27.59 *27.50)Inch thick— 
No, l...-- 24.41 24.61) 4” ...... 30.00 *24.56 
No. 2.....°14.55 14.47) @ ...... 30.00 *24.31 
, ” 9 #99 45 
ix4” rift— Bx ee $0.68 33.48 
B&better , a ese v8 ag 0 = o 
Shortleaf.. 50.81 54.88 12” ow wee 48.58 38.50 
Longleaf.. .... 64.50) Rough Finish 10-20’ 
No. 1— B&better— 
Shortleaf.. 42.75 *44.82 Inch thick— i , 
Longleaf.. 50.00 a aes “38.79 38.93 
No. 2.. 29.89 a, vacwrewew 26. 29, 
the ao os 29.51 *26.64 
oy tha see 35.25 *35.24 
re paend Qo" 45 95 #*45 45 
pibstter.. 37.06 S6.00bee. 5: °c2 St-8O OSE.SE 
No. 1..... 24.06 23.25) %°0)/ "ae . 
r > 9» aod 9 FR 4-8 eeeees 45.69 39.€ ‘ 
Te Bwavas 12.99 12.58 5&10” 46.25 47.30 
Casing, Base & Jamb /|12” ...... 60.75 50.50 
B&bet —_— Boston Partition, 
, Standard Lengths 
= 46.82 35.94111/16x4”"— 
1x5&10” 48.22 43.17|B&better.. 27.25 28.00 





West East 
Side Side 
Ceiling, Standard 
Lengths 
%x4”"— 
B&better.. 20.50 24.50 
SS See *19.00 *17.64 
5% x4"— 
B&better.. 21.87 19.50 
| a 20.67 17.87 
Casing & Base, 10-20’ 
B&better, 
1x4&6” 39.44 37.46 
Drop Siding, Stand- 
ard Lengths 
No. 117— 
1x6” 
B&better.. 24.56 *25.50 
_ ae *24.34 *24.31 
Assorted patterns 
1x6” 
$&better.. 26.72 24.97 
ie ee 24.72 21.93 
Car Siding, Lining 
and Roofing 
B&better— 
No. 1— 
1x4” 8’....*19.70 17.00 
_ 3 ae 
1x4” 5-20’. 10.28 17.00 
1x6” 5-20’. 10.90 16.84 





mill sales prices on southern pine to the Southern Pine Lumber Ex- 








Orleans, La., for sales made in the period Aug. 29-31, but, where prices for this period were not available, prices for the month 
inserted and distinguished by asterisk: 


West East West East West East 
Side Side Side Side Side Side 
No. 1 Fencing and No. 1 Shortleaf No. 1 Longleaf 

Boards, 10-20’ Dimension — Dimension 
, ee 24.88 26.69)2x4” Pe as 
ix6” ..... 24.31 26.66|12 & 14’... 17.00 15,22|12 & 14”... 18.61 16.83 
ete 22:37 27.00]16" ....... 17.96 14.96/16" ....... SSeS + SRS 
1x10” 27.76 33.75 |2x6” 2x6” 7 
1x12” .... 39.79 43.68]12 & 14’... 14.77 18.03|12 & 14’... 16.45 14.75 
No. 1 Shiplap, 10-20’ . eer 15.64 13.58}16’ ....... 15.78 17.75 
in@” ..... 33.83 26.50)°2". ‘ ay . 5 
1x10” rs 30.63 . oS & it... - 16.05 12.85112 & ¢. 17.00 15.18 

— Se choo: 3s 19:63 1956188. ......: 19.00 17.00 
No. 2 Fenc Stand- |2x10” 2x10” 
ard = Ra SEE. ais a acaiee 20.29 13.00119° ....... 21.50 -21.83 

a a . ee 20.21 18.75}14° ....... 21.50 *20.98 
eae ge ee Fr agentes 21.86 18.75]16" 22.2... *25.10 25.00 
¢ oxlé 9 9” 

5 2.22 13.07]1: 6. 97.5 xis 
: 13.33 18.0% aa OO: s Tees er estie & 20... SERS SORee 
No. 2 Shiplap and |*” °*'*:': aiid cdeiaiads | erenenee 32.75 *39.14 
Boards, Std. Lgth. No. 2 Shortleaf No. 2 Longleaf 
Shortleaf— Dimension Dimension 
ore 57 |2x4” 2x4” 
Ilo” Adee depg]12 & 14’... 14.50 11.84/12 & 14’... 14.50 15.98 
Longieat— eR ssa s 53 15.45 12.89/16" ....... 13.97 16.75 
= eS 15.00 14.04|2x6” 2x6” : 
1x10”... #1580 15.35|12 & 14’... 10.80 10.72]12 & 14’... 10.54 14.00 
Wo. 9 Boards, 1x10” (1°.°°°° "°° 13,08 1607190? oiices:5:s 11.38 13.75 

: ’ 2x8” 2x8” 

Standard Length 12 & 14’... 12.27 11.51112 & 14’... 11.75 *12.99 
Shortleaf.. 17.26 15.6016’ ....... 1238 .10:88100 c..0<.. #15.31 13.50 
Longleaf.. 20.00 23.25}2x10” 2x10” wr 

12 & 14’... 14.50 11.81]12 & 14’... 14.50 .50 

Plaster Lath ~ Gaateecemeaegs 15.14 11.98]16’ ....... *17.07 *15.29 
3x1", 4’— 2x12” 2x12” 

SS oe 2.08  2.58]12 & 14’... 18.00 11.81]12 & 14’... 14.75 16.50 

a eee MEE S403 cicasces S736 U6:26700" o oie sc 17.25 22.00 





ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch—  * 6” 8” —_— i 
a 6-16’.$45.00 $46.00 $46.00 $67.00 $77.00 
btr.,* 6-167. 43.00 45.00 45.00 62.00 74.00 
No. 1, 6-16’.. 42.00 44.00 44.00 54.50 64.60 
No, 2, 8-16’.. 40.50 38.50 38.50 38.50 47.00 
No. 8, 8-20’.. 29.00 30.00 30.50 31.50 33.50 
No. 4, 4-20".. 24.50 26.00 27.00 27.00 26.50 


No. 4 common, 1x4-inch and wider, 4- to 20- 
foot, which may contain 20 percent of 4- to 
8-foot, is $26.00. 

5&6/4, 6-16’-—__ 4”"&wdr. 4, 6&8” 10” 12” 
D&btr. .........$66.00 $68.00 $71.00 $81.00 
No. 1&btr. ..... 62.00 64.00 67.00 77.00 
No. 1 60.00 62.00 65.00 75.00 

For 5/&6/4 in No. 2, 4-inch, add $6; 6-inch, 
add $9; 8-inch, add $6; 10-inch, add $8; 12-inch, 
add $6; No. 3, 4-, 6-, 8- and 10-inch, add $7.50; 
12-inch, add $8; No. 4, add for all widths, $4. 

*Contains 40 to 60 percent Dé&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot $5; for other 
lengths, including 18- and 20-foot, $2. In No. 


, add for 18- and 20-foot, $2; other lengths, 
$1; for 10- and 12-foot in 1x12-inch, add $4. 
In No. 3 common, for 16-foot in 4-, 5- and 


6-inch, add $1; for 10- and 12-foot in 10- and 
12-inch, add $1. 


Bevel siding, %-inch, odd lengths, 3- to 20- 
foot, but not over 20 percent shorter than 


10-foot. 
Dé&btr., 4-inch. .$22.00 4-inch...... $16.00 
18.00 


2 
6-inch.. 27.00 6-inch. 
Seg, peruse and pine, 4-foot; No. 1, $6.50; No. 


WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 


B, 





No. 1 Hemlock Boards, 81 
8’ 10,12 &14’ 16’ 
Me. ccasalven naw wese $19.50 $20.50 $21.50 
|. <-—___ hanes 23.00 24.00 25.50 
BEES” hata dupcuratta hte pcareiacn 24.00 25.00 2:16.50 
SEY Sauiateus ewan 26.50 27.50 29.00 
MES ethers casein tela’e 27.50 28.50 30.00 
For shiplap or flooring, add 50 cents to 


prices on No. 1 boards. 


No. 1 Hemlock Dimension, 51S1E— 

a 4 Seo gal'so $2ieb" saben 
7 err 24.50 24.50 . . 
ESE ee $52'80 $53.80 24.00 25.50 
a re ecanks 23.50 24.50 24.50 25.50 
MY sdtnadsnaste 23.50 29.50 28.50 28.50 
ME a ciaak ss eee 23.50 30.00 29.00 29.50 


For No, 2 dimension, deduct $3.00 from price 


of No. 1. 








DOUGLAS FIR 


[Special telegram to American LumMBERMAN] 


Portland, Ore., Sept. 10.—IF. o. b. mill prices 
on actual sales of fir, Sept. 7, 8 and 9, direct 


only, straight and mixed cars, reported by 
West Coast mills to the Davis Statistical 
Bureau, were as -follows: 
Vertical Grain Flooring 
‘B B&btr Cc 
Se. Gaow asian $25.75 $25.50 $16.00 
ee aA 26.25 ae & 
PORE” -2xiean ses 30.50 
Plat Grain Flooring 
ee ec ahrwwite a 14.75 12.75 
i a 17.75 16.00 
Mixed Grain Flooring 
Me” -csaerees ee $10.50 
Ceiling 
RMN? © placate 14.25 12.50 
Bee? ? pale wokwa — 13.75 11.50 
Drop Siding, 1x6” 
Be) awnavrasting ‘a 16.75 14.50 ‘ 
SS 17.25 14.50 iad 
ME ots: Ratardhacths cos aera tate 10.50 
Pinish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
Cy oe ee 22.50 $30.50 $42.25 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
No rer $11.25 $11.00 $ 9.50 $14.0 
Oe hae 6.50 6.75 6.00 7.0 
See 5.75 5.75 5.75 va 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
4”.$10.50 $11.00 $11.75 $12.50 $12.25 .... tee 
6”. 10.25 10.00 11.25 11.25 11.75 $14.00 $14.50 
8”. 10.00 10.25 11.25 11.50 11.25 13.25 14.50 
10”. 10.75 11.00 11.50 12.00 12.00 14.00 14.25 
12”. 11.50 11.50 12.25 12.50 12.75 14.00 15.00 
2x4”, 8’, $10.50; 10’, $10.50; 2x6”, 10’, $10.00 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
cS eer $7.00 $5.75 $7.00 $7.50 $6.00 
me. Boiaes 5.00 3.00 eae ahead ghana 
No. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced.........- $12.25 
Sa5 to 13n12" to 40, POUR... cicccsvces 11.25 
5x5 to 12x12” to 40’, surfaced.......... 12.25 
Pir Lath 
(a ee Ae | eee Tee ee 2.25 
Bk&better, Flat Grain Car Siding, 93 or 18’ 
Se cat caw eal eeLek Cee ere CORSET aR Tas $20.00 
Bo roa nies aoe ae wad oooh Oe 21.00 


-_ oo 


Portland, Ore., Sept. 
mill prices on actual 
the Western Pine 
by members during 
Wednesday, Sept. 9. 
direct and wholesale 
mixed car orders. 








INLAND EMPIRE PINES 


[Special telegram to AMERICAN LUMBERMAN] 





10.—Following f. o. b. 
sales were reported to 


Manufacturers’ Association 


days ended 
include both 


the three 
Averages 


sales and are based on 
Quotations follow: 


Pondosa Pine 
INCH SELECTS AND COMMON, S2S— 


6” a 10” 12” 
C selects AL..... $38.55 $40.10 $41.67 $71.63 
D selects AL..... 26.38 30.06 34.25 60.07 
No. 1 common AL bois eso re 
No. 2 common AL 21.31 19.21 19.64 25.62 
No. 3 common AL 12.92 13.86 13.44 13.50 
Suop, 5/4 anp 6/4, S2S— 
No. 1...$23.49 No. 2...$15.18 No. 3...$11.24 
SeELEctTs S2S, 5/4 AND 6/4, 4” AND WIDER— 

C select AL....$47.69 D select AL....$34.69 
BEVEL SIDING, 6” C.....cecee jicnetne beaten 23.50 
Idaho White Pine 

INCH SELECTS AND CoMMON, S2S— 
6” g* 10” 2" 
C selects AL..... aare cae 
D selects AL..... $37.33 ce he rye 
No. 1 common AL 36.00 $38.43 $48.00 $73.25 
No. 2 common AL 28.93 28.87 28.15 37.32 
No. 3 common AL 17.69 18.50 20.78 24.21 
Davee Ge, BO. wc ce ccd oesvcescsvees $23.05 
Larch and Fir 
No. 1 Gimension, 326" 16°... wccccccccccs $12.77 
No. 1 Gimonsion, SELIG” 167... ccccscccres 13.85 





Finish— 
gion er $43.00 
1x4—10” 35.00 
Bevel siding— 


MOM ay a halat $19.00 
1%4x6”, Flat gr. 20.00 
Vert. gr. 25.00 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 8.—The following are 
prices for mixed carlots prevailing today: 


Factory stock— 


6, Sree $18.00 
BPE avsesewane 21.00 
SS rer 22.00 
PE sekewee. es 23.00 
10@12/4 ...<. 29.00 
Pree er e 


3.00 
Green box 11.00@13.00 


60 
RED CEDAR SHINGLES 


Seattle, Wash., Sept. 5.—Eastern prices of 
red cedar shingles f. o. b, mill are: 


New Grades 
Per Square 
Royals, 24”— 
Dn. cid be beekeceacaseneuwe canal $2.60@2.85 
ok ee sieeqdedadssuvececseneawes 1.78 @2.45 
i - watecsdianeaviakesnakecenas 1'35@ 2.00 
Perfections, 18”— 
ak. 2 Gtekesnbsrtecascdebetaunean 1.83 @2.25 
a Paar rer re ree 1.10@1.25 
OR RS res mere 1.00@1.20 
16”— 
Sem, 2. Mee POPTOCR. 6c cece 1.44@1.80 
i: 2 Oi. ce Os cakes ccesee ne 1.20@1.35 
No. 3 or 10” Clear or better...... .80@1.05 
New Grades 
Per M 
Pee GHONED Clic ces csccvevceaane $1.30@1.5 55 
en, ee Ce i eteawee evens e’ 1.20@1.55 
Dimensions, 5x16”, 5/2........++6:. 1.80@2.25 
OSE, ee ere e ee -70@1.00 
ee eer -70@1.00 
No. 2 Perfections (10” clear)...... 1.65 


Rite-Grade Inspected Stock 


ee, DE, CFS 60i roc cces epecwrdesoons $1.25 
Extra Clears, 75% vertical grain........ 1 

Extra Clears, 50% vertical grain........ 1.8 
XXXXX Pe rfects, _ . EES a 1.85 
Eurekas, 75% vertical grain............ 2 

Perfections 4 
Royals 


Shingles shipped with fir lumber are about 
10 cents higher. 


CALIFORNIA PINES 


San Francisco, Calif., Sept. 5.—The follow- 
ing average wholesale prices f. o. b. mills, 
those on commons covering l-inch stock only, 
were reported by the California White & Sugar 
Pine Manufacturers’ Association for August: 


California Ponderosa Pine 








All 
No. 1&2 clr. C sel. D sel. No. 3 clr. 

Oe. wésawetkus $51.45 $47.40 $29.20 $24.60 

aie weuwar bate 50.55 46.90 28.55 36.50 

SD ksenniekee 49.05 41.65 27.00 36.45 

are 59.85 49.05 29.60 46.80 

California Sugar Pine 

Oe <ickisecene $85.55 $73.45 $52.60 $32.60 

OC errr 78.05 66.05 48.35 49.25 

, eae er 78.45 53.70 37.75 48.10 

ae onéeeeceren 87.90 71.40 54.85 60.40 

Ponderosa Pine Shop Cedar 

Inch common... .$15.10 Pencil stock.. $25.05 

No. 1, 5 _ ett Mixed Pines 

No. 2, 6/4xa.w 7.95 ‘ 

Panel, C&better, . pet 2 No.3 
%" Xa.W..... 15.00 gr ..... $21.95 $14.51 
Sugar Pine Shop BF cess 19.45 13.55 

Inch common.. .$21.40 10” eeene 20.40 13.45 

No. 1, 5/4xa.w.. 32.10 12” owes 23.65 12.90 

No, 2, 6/4xa.w.. 21.95 Box— 

White Fir . 3 See $16.80 
7 5 Bev. Siding,4%x6”— 

Nox810" $13.55 peer oes 28.70 

ee 8 5. we RRR SE SEEKS 24.10 
i, saeene 8.45 Lath— a 

No. 2&btr.dimen., me Biwweviaea 2.55 
BBS... vecns 30 ee See et 

290” - 
Australian Pe dim od at = 

Mixed pines— Se 15.00 

ee Saar eye a 14.05 

DOT, sexcees ae = See : 

SE. cer cans 29.75 Douglas Fir 

ES eee 34.55 C&better ...... $36.20 

10/4&12/4xa.w. . 84.95 Dimension ..... 13.55 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of northern hard maple flooring as re- 
ported to the Maple Flooring Manufacturers 
Association, averaged as follows f. o. b. cars 
flooring mill basis during the week ended 


Sept. 5 
Third 
$25.60 


First 
ee $54.48 


Second 
$44.62 


WEST COAST LOGS 


Everett, Wash., Sept. 5.—List prices of logs: 





Fir: South Sound territory: No. 1, $16; No. 

, $12; No. 3, ; 

" North Sound territory: No. 1, $18; No, 2, 
$14; No. 3, $10. 

Cedar: Shingle logs $8@10; lumber logs, 
$19@20. 

Hemlock: No. 2, $10.50@12.50; No. 3, $9@11. 

Spruce: No. 1, $20; No. 2, $15: No. 3, $10. 





AMERICAN LUMBERMAN 


NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk prices received during the week ended 


Sept. 5, as reported by the North Carolina 
Pine Association: 
ugh 
Edge 4/4— 
RN tle asin aia cores ae tan aa $35.75 
PR i gh iota tae ke ee) eta ta, 24.80 
MENG Bs arid eect hia a. Sica dh citcnts ese ean 16.00 
SN NE SOE i ini. elas ose isola aati 13.85 
No. 1 No. 2 
Bé&better No. 1 box box 
Be ON eal Gora etuiy ath $35.00 ~ ana es 
Lt 7" a eee 35.25 neat na xwieie 
NE tal ae iain ail niet 35.55 $27.60 $17.15 $14.60 
BEE ok winks wes ein 39.10 vr o¢ke eves 
2 eae 39.15 28.50 18.15 14.90 
DT Sig new a kw 42.20 33.10 18.60 15.40 
> Gen ear us are 94.15 38.70 22.70 16.30 
Edge B&better— 
pRB a re ae ae $39.30 
ET nasal Gl Stanley hae a: late a teat SI ne 52.30 
EES eG iano od a niainc arabes sae 57.00 
Swe cb win adna saa aan eae wer os 41.60 
Bark Strips— 
OP 6.54 20 aade pavalvn dwieeioe eee $23.75 
I aha a esas oh hac da chr los oa ch do ach hao 10.35 
Dressed 2%” 3” & 
Flooring— Wide Wider 
SG, ME ee ia cake $32.55 $31.50 
No. 1 common, }}”........ 28.25 27.60 
No. 2 common, #3”........ 18.40 18.55 
2% ” 3%” 
eee, Te ndesencouvas $26. 40 $12.85 
B&better, bark strip partition.......... $26.40 
Box bark strips, dressed............... 12.85 
No. 2 
Roofers dressed 
TN isi lk il tae coak taav ks ss crise eh Ora'alon seo $17.15 
MET aladiieted betaine ca sw iain Wate EM eS 17.80 
is ion it i eid eh are ae ata eae el 18.30 
SI? de tala aechhaten eck ace dies larch ode Arie essed ett 22.25 





WESTERN RED CEDAR 


Seattle, Wash., Sept. 5.—Prices for red 
cedar siding in mixed cars, new bundling, 8 to 
18 foot, f. o. b. mill, are: 


Bevel Siding, 44-inch 


Clear 0 ace come 

SD ss cand e we heaeiee $25.00 $22.00 $17.00 

GEE wacsewrewweauwn 29.00 24.00 20.00 

NED “t- chemanalia ae 29.00 24.00 20.00 

Clear Bungalow Siding 

%-inch %-inch 

DOG siabeveuernekedaanmen $43.00 $32.00 

RS A rr re eee 53.00 43.00 

MEE bvetcdenbodoedasnewans 62.00 ieee 

Finish, B&better 

$28, 84S 

or Rough 

Rae cdc Gru wi eeiee wae aw eke meee aah mean $ 50.00 

D. titweutanetactweaabeneudeecadecs 55.00 

DE ci pdiwas sik eeln oh ees wanaaaes ae aie 70.00 

i <ci.op wud deadnie hos aee da ninw eal dare 85.00 

S. w2keviuviuannwundeakdua wade emeee 90.00 

PE | Wee nid baad uae nea be eee aa wine 95.00 

BE? shtbhenhéeden sehen bate meaad oat 100.00 

a ee eer 105.00 
Clear Ceiling or Plooring, One Side V or B 

6 OS Or Ee vewiveceseadesucseuswnves $35.00 

Ts Oh Oe Dl bases ceded wee netendes< 40.00 

Discounts on Mouldings 

Made from 1x3” and under...........e.. 55% 

Bee SOU GONE BOIRs 0 iccccsccccsocese 45 


For 50,000 feet or more, additional dis- 
count 


| ° 
Clear Lattice, S48, 4 to 16’ 
100 lin. S. 
Sa" “‘Aetesebuhebneedaw keen kab eekeestae $0. 
SG” <émebichSatekdcoennsnhanweaneakeweee 38 
Er peihtcwevbesdsens ar endamenweamunees 25 





CROSS TIES 


St. Louis, Mo., Sept. 8.—The following cross 
tie prices prevail f. o. b. St. Louis: 


Untreated S’th’n 


White Southern Heart 

Oak Sap Pine Pine 

No. 5, 7x9”, 8’, 9” face. .$1.15 $0.95 $1.80 
No. 4, 7x8”, 3". 8” face.. 1.05 .85 1.50 
No. 3, 6x8”, 8’, 8” face.. .95 .75 1.28 
No. 2, 6x7”, 8’, 7” face.. .85 .65 1.12 
No. 1, 6x6”, 8’, 6” face.. .75 -55 -96 
Red oak and heart cypress ties, 10 cents 


less than white oak; tupelo and gum cross 
ties, 15 cents less than white oak; sap cypress, 
20 cents less than white oak. 

Switch Bridge 


Ties Plank 
i. Nee re $35.00 $33.00 
RRA err er errr re 32.00 ones 
oer Oe De wees cana nes 30.00 
Southern sap pine, untreated— 
i Se vavntbiwihaaseeeeaw waa 27.00 
PD Senne vctsdeawseeeuses 29.00 
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NORTHERN HARDWOODS 


Following are prices of northern hard 
ym o. b., Wausau, Wis.: Woods, 


‘AS Sel 
4/4 ...$ 55.00 $ 45.00 $ MS00 i “B.vo te 
5/4 :.. 60.00 50.00 45.00 33. > ih 
6/4 . 65.00 80:00 50.00 5:00 i” 
8/4 - 85.00 75.00 55.00 40.00 18:5) 
BircH— 
4/4 - 64.00 44.00 34.00 24.00 16. 
6/4 . 68.00 48.00 38.00 28.00 17.9 
6/4 72.00 52.00 44.00 30.00 17.00 
8/4 77.00 62.00 54.00 36.00 18.09 
10/4 90.00 80.00 70.00 65.00 aa 
12/4 95.00 865.0 75.00 60.00 ; 
16/4 130.00 115.00 100.00 i ie 
6/8 58.00 39.00 26.00 20.00 3 
3/4 ... 60.00 42.00 30.00 21.00 : 
Thin 4/4 60.00 42.00 ag aane eities 
Price of No. 2 and ter, 1x4 inch ang 


wider, 4- and 6-foot Game $26. 
For select red, add $10. 


Rough birch, 6- to 16-foot, 1x4 inch, two 
face clear, $60: one and two face clear, $42; 
_— ny two face clear, $60, one and two face 
clear, b 


Sorr MaPpLe— 


4/4 ... 65.00 40.00 32.00 22.00 16.00 
5/4 .. 62.00 47.00 38.00 27.00 17.00 
6/4 . 65.00 50.00 40.00 28.00 17.0 
8/4 65.00 50.00 45.00 30.00 18.09 
Sorr Etm— 
‘AS No. 1&sel No.2 No.3 
4/4. 48.00 33.00 23.00 20.00 
5/4 . 55.00 40.00 26.00 22.00 
6/4. 60.00 40.00 26.00 23.00 
8/4 . 65.00 45.00 32.00 23.00 
Rock Etm— 
= 80.00 55.00 25.00 19.00 
BSE 2 85.00 60.00 30.00 20.00 
wn we 90.00 65.00 30.00 20.00 
' 95.00 75.00 38.00 26.00 
10/4 . 105.00 85.00 62.00 ies 
12/4 ... 115.00 95.00 657.00 30.00 
Basswoop— 
4/4 .. 55.00 45.00 35.00 21.00 16.00 
5/4 60.00 560.00 42.00 23.00 18.00 
6/4 65.00 65.00 45.00 25.00 18.00 
8/4 70.00 60.00 60.00 26.00 21.00 
10/4 75.00 65.00 55.00 365.00 oom 
12/4 80.00 70.00 60.00 40.00 eet 
nevetet Re. lepetier, ‘*. $65; or on 
es, FAS, $75; No. 55; 


grea l&better 4/4, 
70; or on BY FAs’ 80; No 1, $60. 

One and two face clear, 6- to 16-foot, 1x4- 
inch or 1x4-5-inch, $50; 1x5-inch, $55. 


RED OAK— 
4/4 ... 85.00 65.00 50.00 $2.00 14.00 
6/4 ... 90.00 70.00 60.00 38.00 18.00 
6/4 ... 105.00 85.00 70.00 40.00 18.00 
8/4 ... 110.00 90.00 75.00 45.00 18.00 
HarRD MAaPLE— 
4/4 ... 568.00 48.00 36.00 26.00 13.00 
5/4 ... 70.00 50.00 40.00 28.00 16.00 
6-4 75.00 55.00 40.00 30.00 16.00 
8/4 . 75.00 55.00 45.00 32.00 16.00 
10/4 90.00 70.00 60.00 40.00 pe 
12/4 110.00 90.0 80.00 42.00 
16/4 150.00 130.00 120.00 ove 
HarRD MAPLE ROUGH FLOORING STock— 
No.1 No.2 No.3A 
com. com. com. 
4/4 eked e ec acn ee ek .-$34.00 $24.00 $16.00 
| eee rea ae yt 18.00 
eee er “ee 8.00 18.00 
BEECH— ae 2and road 
a ee ee 38.0 
 u+6s0 Raeee ewes ecelresewensiihe 14:00 
FAS Sel. No. 1 No. 2 No. 3 
eee $66.00 $56.00 $46.00 $32.00 $22.00 


Additions for specizl widths of No. 1 and 
better in all hardwoods, standard lengths, are: 
8-inch and wider, $10; 10-inch and wider, $20; 
12-inch and wider, $30. 





OAK FLOORING 


Following are averages of actual carlot 
sales prices of oak flooring, Memphis (Tenn.) 
basis, as reported to the Oak Flooring Manu- 
facturers’ Association for business done dur- 


ing the week ended Aug, 29: 

Le %” 3§x144” %x2” acacia 
Clr. qtd. wht....$83.00 $74.50 $76.00 
Clr, qtd. red.... 61.00 mace 56.00 er 
Sel. qtd. wht.... 52.62 Peer ee an 
Sel. qtd, red.... 44.00 er ye ws 
Clr pin. wht.... 62.50 62.00 48.82 $37.33 
Clr. pin. red.... 49.19 47.00 44.11 36.63 
Sel. pln. wht.... 42.34 38.00 31.89 27.37 
Sel. pln. red.... 40.03 34.45 31.98 27.74 
No. 1 com., wht. 25.25 26.50 18.00 18.00 
No. 1 com., red. 24.95 22.40 16.29 16.33 
No. 2 common.. 13.03 ‘s = wee 

x2” 14x11” $,x2” $,x1%" 

Clr. qtd. wht.... .... $87.00 $103.00 Bo 
Clr. pln. wht... .$53.07 52.00 55.91 pee 
Clr. pln. red.... 53.50 are 50.45 aor 
Sel. pln. wht.... 42.19 40.00 45.50 $31.50 
Sel. pln. red. 42.50 - 40.50 31.50 
No. 1 com., wht. 24.22 13.00 25.50 wie 
No. 1 com., red. .... sae 25.00 
No. 2 common.. 12.00 11.88 
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AMERICAN LUMBERMAN 


SALES PRICES OF SOUTHERN HARDWOODS 


Following were average sales prices received for southern hardwoods during the week ended Sept. 1, Chicago 








basis: 


‘ 4/4 5/4 6/4 8/4 a 4/4 5/4 6/4 8/4 
FIGURED RED GUM— T'UPELO— 
Qtd. I°AS.. .120.25 oe )0lti(«Cd‘( ”*;:é‘kK ewe wee we 111.25 Pe eae ee). 2k esi eeieine eas U Aaa tik das Op arsie ka ataieaa 
No. 1&sel. 47.29 LRREEMEN ARES OPRECEHORCCEES oS SU eI Ree eae me. Tieel. 6.760: BOBO ..cccvccaves ae 060—~—~<“—~*tsés‘“‘“<s*:S eG RL 
Pin. a Sa Maire ie eel Sk ee ee ee eo MIXED OAkK— 
ReD GUM— : eae ee ee Ie he ee, 6 erie Sleualanhoems Sa eeasase 
Qtd. FAS... 64.25@ 85.25 79.75@ 91.00 79.75 §2.50 PopLAaR— 
ee ee Pe ree ree 48.25 53.00 P] Row tede 
ie. Wa. See sae TRIG eiiteanerks, aiemmulnesinner i3 "7" 20, 95 
y Se 26.754 75 4 or onli A  @8=<=©—ltsC ge ereceeRie eee oe bel ee eee ea eee eee eae 
i De OY STE Kueh esestaee Rewseenerens eure FAS ah 8 8=—s« hehe Gama Racca poceaie 16.75 
Sap GUM— a CORR cae BO bebe estas seestenceviee kg nr mene 
Qtd, FAS... 47.00 16.75 8.25 wc e ce ewees Saps&sel.. 45.00 AE. TO GOO viva vecicass 49.75@ 51.00 
No. 1&sel. 31.25@ 34.25 32.25@ 34.50 35.00 31.25@ 35.00 roe, Rees. See BESO ci ascteerec Ree pesasnses thetabhnesau 
Pin. FAS... 33.79@ 38.75 40.00 cece eee eee ceeeeeeceves No. 1 com. 31.50 37.25@ 37.50 37.25@ 40.50 37.25@ 42.50 
—- 26e0). Sauew Shee SOR $$ Keeeadourrnde <teeemesnpes No, 2-A Bele SEBO. case ceaieavns ie. — ssenedeenewed 
i, Bens; De. Pe SeeateeGteas Bib eSGeeWenn mweceeanee cea No. 2-B lili EE, LEE ERG PEER PAP. | PELE TE BLA G 2S 
BLack GUM— AsH— 
Se ? | Seer eee 44.00 45.00 FAS ...... ee «= ew bala eRee eS owe is eheeais 69.75 
a CM A Ms TMs atts iE ee ee ee eee eee aa. # ° “Gesewceanmaws 
Se aa ae: i é.o S@nbbwahhalear sacierh bie erecine Hickory— 
ak De GaukG ceeds, “Gece waiaeke \ doch sade ark BE gradu wiseta: iene ~ihe ape Des wu hele meee eee 94.00 
WHITE OAK— Sort ELM— ‘ 
Qtd. FAS...114.00 No. Ll&sel.. is Sater e a RDLGECR,  mch len wrote lees 34.00 + eine Real eae 
No. 1&sel. 66.75 ’ Ras! aves binipeccwk: ve heatawsauiee ee ———iti«CN aac Nati 
Pin. FAS... 75.75@ 83.00 >@ 97.75 102.50 102.75 @124.25 CoTTon woop— : 
No. l&sel. 40.50@ 50.25 ......ccccee 63.25 62.50@ 75.00 ee SE sg OR GE “Sean sciences: eee ea eer “eee ain eee 
eh Biss ee PEO <6psdkeweeee eee Rkieeass a2 aneean Anes DK. Beetare sama wan enon 6.760 81.00 S675 #$ j= 8 weverscerese 
a MR te eo ee ee hE aaa eg Basswoop— 
ek, ce gt cia ei ene wiele isi wie’ wa woken awe 2) ea ae. §é | wiwlenbvigicreusinidcue jadrkdewleunverntalint. 0 cetbuaieGe aiaccnaeiel 
ee. | a aa cae ah. -. Graae Aa NOR. orient ee eeOaues es oe. 2a & é # # i smatewoRean  Pawka-chiee ede ki aie bene ee 
Step pik. Tor? Tees Tee ine 8 06=i“(W”0ClClSG RGCEGN Ske 6 wee eeanwee es WILLOw— 
RED OAK— | RES 99.50 nee e cere eee cee eer ee eens ceveeeeeeece 
Qtd. No. 1&sel a  —t—i‘é‘di in tle Seb Sige eeepc aa a a aes de ae 
Mo, Udemel, 82.00 «ewe ctcceees ecnwccreeren ssanvveeness MAGNOLIA— : ae Dee 
Pin. FAS... 61.00@ 67.50 83.25 ! ree ee re eee SS. rrr 19.25 19.50 16.504 47.25 errr eT 
No. 1&sel. 36.50@ 44.25 45.75@ 419.00 50.00@ 52.00 .........06-. SEE afaig oe bie gisele gam ee ee St Ske be ssenrvekons 
No. 2.... 29.50@ 32.00 i rac cnet ermaar eae eS eee i:  .«éé  .§@.adiareweieae> Oe @ eC RORE ae ae. cand Sanaa wie 





PHILADELPHIA PRICES 


Philadelphia, Pa., Sept. 8.—Following are 
prices prevailing today in this market: 
LONGLEAF YELLOW PINE FLOORING, 1x3-inch— 
B&better, $39.00; No. 1 common, $35.00; No. 

2 droppings, $27.00. 

LONGLEAF YELLOW PINE TIMBERS, 


Rough, merchantable grade, water delivery— 
6&8-inch 10-inch 12-inch 14-inch 16-inch 
$35.00 $43.00 $57.00 $65.00 $75.00 


GEORGIA AIR DRIED ROOFERS— 

Tongued and grooved, %-inch, 6-inch width, 
$18.50. 

KILN DRIED YELLOW PINE ROOFERS— 

Teese and grooved, standard, 6-inch width, 


NORTH CAROLINA PINE RouGH Box, No. 1— 


10-inch, $25.00. 12-inch, $26.50. 
NorTH CAROLINA PINE FINISH, 
Otte, SME-TNO c cckwwccinvacsiccses $40.00 
NORTH CAROLINA PINE STEPPING, 
B&better, 5/4xl2-inch ......ccccecess $59.00 
NORTH CAROLINA PINE DIMENSION, No. 2 & bet- 
ter— 
$48, %-inch scant, 2x3-inch, 9-foot, $18.50; 


2x3-inch, 16-foot, $20.00. 
10- to 16-foot, $21.50. 


APPALACHIAN WOODS 


Cincinnati, Ohio, Sept. 7.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods: 


Rough, 2x10-inch, 





PLAIN WHITE OAK— 
4/4 5&6/4 8/4 
EEE $85@100 $100@115 $105@120 
No. 1 com.&sel. 45@ 50 60 65 70@ 75 
No. 2 com..... 30 33 38 40 
No. 3 com..... 20@ 22 24 26 26@ 28 
Sd. wormy 38@ 40 55 57 60@ 62 
PLAIN RED OAK— 
| Snel ee 70@ 82 75@ 85 90@100 
No. 1 com.&sel. 38@ 50 52@ 55 58 62 
No. 2 com..... ++ 30 36@ 38 38 40 
No. 3 com..... 20 22 27@ 30 28@ 30 
CHESTNUT— 
FAS ; 70@ 75 85@ 90 95@100 
No. 1 com ‘ 32 46 54 59 60@ 65 
No. 3 com..... 20 21 20 21 20@ 21 
Sd. wormy & 

No. 2 com... 28@ 31 32@ 35 36@ 38 
No. 1 & btr. sd. 

WOPUEF .ccce 31 35 33@ 36 38@ 40 

PoPpLaR— 
Panel & No. 1, 

18” & wdr 190 @ 138 140@145 150@155 
ee --+- 85@100 105@115 120@130 
Saps & sel.... 60 75 80 90 95@105 
ep ere nae Oe 52 55 60 60 65 
No, 2-A cooe 88Q@ 36 40 43 45 48 
a eee 24@ 26 28 30 29 31 

MapLe— 
ee 12a 75 75 78 ng 80 
No. 1 com.&sel. 45 50 52 55 57 60 
No. 2 com. - 833@ 36 38 41 39@ 42 


Bt 


northern 
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about 


This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 25 


HEMLOCK 


MASS., 
hemlock 

urgent 
prices. 


ISTON, Sept. 
are decided 
sellers are 


Very few mills 


8.—Eastern 


quite 


and 
dull, and 
conciliatory 
New Eng- 


ly 


in 


land and the Maritime Provinces are now saw- 


ing 


Clipped boards can be had at 
at $25 


boards except for their 


or less. Western heml 


$26 


was 


local trade. 
and random 
although 
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Following are 


a % 


Edge 
Flat 


Bost 


ARKANSAS SOFT PINE 


average sales 


prices, these 


b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 


during the week ended Aug, 22: 
Plooring 

1x3” 1x4” 
» grain—B&better......... $55.00 $54.00 
grain—B&better......... 29.00 29.00 
Ba eee 26.00 25.00 
ee rere 18.09 17.50 

Partition and Siding 
on partition, B&better, 1x4”....... $28.90 
Drop siding, B&better, 1x67........ccec0- 8.00 


Finish and Moldings 





Finish, B&better, 125410" .........s000- $13.00 
Finish, B&better, 6/4x5010" ......ccccee 58.00 
Ce Se BONG. BR 6 occ weesscorvcce 47.00 
Discount on moldings, 154” and under... 52% 
134” and over.... 45% 
Boards and Shiplap 
Boards and shiplap, No. 1, 1x8”........ $25.00 
Boards, No. 2, 1213", 10, 1SBB0...2cves 20.00 
Pn, Sete ee SR has we aw Maelo ek rene 14.50 
Dimension 
Me... TS OT: Whe Ga Win nko ike esp ees’ $16.00 
oS oe a 6 Freer 19.00 
wee, Bee GO BE aise sc ceceecwe ee 29.00 
ee: DB, BE Sy SEe OU BG ove cv ecnccess 16.00 
BES «= BE OE SE 6d ncce we eewe dances 18.00 
Lath 

Ds TO ah kk eck xe cee iaeGeseueyn $2.35 
Prices on end dried white maple, f. o. b. 

mills, lower Michigan: 
FAS No.1 &sel. 
TT eee ese $110.00 $ 85.00 
DME. é6secdadewennswaeae ne 115.00 90.00 
Se saceckhheen eta whaae 120.00 95.00 
|, era Coccece wiki eae - 125.00 100.00 
10/4 ed6'seeneceecese sees 150.00 125.00 
SEID ciscereccsese cocsce BOO 136.00 


still quiet, has been moving a little better and 
prices are somewhat stronger, but still are 
below the reduced quotations for native hem- 


EASTERN SPRUCE 


BOSTON, MASS., Sept. 8.—Limited residen- 
tial building and competition of West Coast 
softwoods are restricting the eastern spruce 
trade. Frame orders are scarce and prices 
show some weakness. fandom lengths and 
boards are quiet, and concessions of $1 have 
not stimulated buying. Quotations: Dimen- 
sion, rail shipment, 8- to 20-foot, 8-inch and 
under, $35@36; 9-inch, $36@37; 10-inch, $37@ 


38; 12-inch, $39@40; random lengths, 2x3- and 
4-inch, $24@25; 2x6- and 7-inch, $25@26; 2x8- 
inch, $29@30; 2x10-inch, $35@36; boards, cov- 
ering, DIS 5-inch and up, 8-foot and up, $25@ 
26; matched, random lengths, 1x6- and 7-inch, 
$28@29; furring, 2-inch, plump, $24@25; lath, 
1%-inch, $3.50@4; 15-inch, $4.75@5. 


REDWOOD 


CHICAGO, Sept. 9.—The special agricultural 
campaign of the redwood manufacturers 
seems to be bearing some fruit, for local dis- 
tributers report that there an increase in 
volume among retailers in the farm 
districts of Illinois and the Northwest. 


NORTHERN PINE 


BUFFALO, N. Y., 8.—The northern 
pine market is quiet. In the smaller towns 
the situation is said to be somewhat better 
than in the cities, as repairs are being made 
to numerous structures, in addition to new 
construction. Prices are easy, and much com- 
petition is felt from other woods. 


CYPRESS 


is 
sales 


trade 


Sept. 


NEW 


YORK, Sept. 8.—Secarcity has ap- 
peared in several items of cypress, causing 
better prices in these. There has been a 


general stabilizing of bids all along the line, 
as handlers see the end of the sellers’ market 
approaching. Actual sales volume has not 
increased much, but there is a little more 
buying for stock. Inquiry is not brisk. Tide- 
water red cypress is asked for mostly. 


BALTIMORB, MD., Sept. 7.—Some produc- 
ers of cypress report that a measure of ex- 
pansion in the movement has taken place, 
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with high grade Gulf stocks showing firm- 
ness, though the ordinary grades, of course, 
are obliged to share in the prevailing com- 
petition, which has not lessened in inten- 
sity. The yards manifest pronounced con- 
servatism in buying. 


CINCINNATI, OHIO, Sept. 7.—While de- 
mand for cypress is still slow, and prices 
soft, there is a little better inquiry for finish 
and for factory lumber. Some tank orders 
are being placed. Some eastern wholesalers 
are taking small lots for interior trim fac- 


WESTERN PINES 


NEW YORK, Price fluctuation in 
western pines has become wide, and a few of 
the more substantial sellers are keeping out 
of the market. Some of the mill representa- 
tives are meeting soon to establish some sort 
of information-exchange. Buyers are de- 
manding rapid deliveries at boat rates, and 
in some are getting them. Inland 
Empire and Cailfornia pine coming here are 
moving by water, rail and the combination 
route. They are mostly being sold for what 


they will bring, 


Sept. 8. 


cases 


regardless of shipping costs. 


KANSAS CITY, MO. Sept. 8.—Sales of 
western pines were again light, probably as 
a result of the firm price policy maintained 
by some mills. Kiln dried stock is a little 
firmer, and other prices are fairly steady. 
Railroads have been out of the market en- 
tirely, and industrial consumers show little 
interest. 

BUFFALO, N. Y., Sept. 8.--Demand for the 
western pines is still small. Stocks held by 
retailers and other buyers are all down to a 
minimum. Prices in most 
though not much changed. 


DOUGLAS FIR 


CHICAGO, Demand for Douglas 
fir continues on the same level it has main- 
tained for several weeks—uncomfortably low 
but some, just the same—and is occasioned 
principally by industrial orders. The buyers 
are inclined to do a lot of shopping around, 
however. Retail trade is very quiet. 


items are easy 


’ 


Sept. 9.- 


NEW YORK, Sept. 8.—Volume of Douglas 
fir sold here last week was smaller than 
previously. A price rise of about 50 cents 
on dimension was reported in some quarters, 
but was not generally felt. Considerable re- 
sistance to increased intercoastal freight rates 
has developed, and there is little chance of 
another rise in November, with some possi- 
bility of a break in the $11 rate for October. 
No distress selling has been reported, and 
shipments Keep slightly under orders. 

KANSAS CITY, MO., Sept. 8.—Representa- 
tives of Douglas fir mills are pushing hard 
for sales, but are meeting with sharp com- 
petition. Inquiry is light, despite ridicu- 
lously low prices. Small lots are being 
moved now and then in mixed cars, but buy- 
ing lacks vigor and is on a strictly hand to 
mouth basis. 


BALTIMORE, MD., Sept. 7.—Fir demand is 
decidedly limited, and sellers representing 
large producers are having a trying ime. 
The advances in the ocean freight rates, in 
so far as they rendered a revision upward 
in price necessary, rather tended to make the 
position of fir worse, by placing competi- 
tive eastern stocks in a better position. 


BOSTON, MASS., Sept. 8.—Diminution of 
transit offerings, and reduction of 
wholesale stocks of Douglas fir at New Eng- 
land port terminals, have given prices a little 
stronger tone. Demand is still unseasonably 
quiet, but competition is of a more rational 
sort. Quotations on the Boston dock: Scant- 
ling, $12 off page 12% Atlantic differentials: 
other 2-inch, $12.50 off; 3-inch and thicker, 
$13 off. No, 2 boards, $19@19.50; No. 3 boards, 


HARDWOODS 


CHICAGO, Sept. 9.—Several hardwood dis- 
tributers are reporting an increase in in- 
quiries, but the amounts concerned are small, 
and usually the even smaller. 
There is considerable speculation as to just 
what will happen to dealers and consumers 
when trade finally does pick up, for stocks 
everywhere are unprecedentedly low, and the 


some 


prices are 


AMERICAN 


spurt of orders which seems inevitable is 
certain to leave huhdreds of buyers holding 
the bag that is now being so tenderly cared 
for by mills and wholesalers. 


NEW YORK, Sept. 8.—Hardwood flooring 
is not selling as well as it was up to a week 
ago. Better grades of white oak are holding 
firm, and northern birch is in good demand. 
A good bargain in any hardwood line is 
quickly taken up, and there is not much 
lumber selling below production and ship- 
ping cost. Gum squares have come into more 
prominence. Up-State furniture factories are 
expected to buy gum, oak and some walnut 
within a week or so. The announcement that 
no more flooring may be exported to France 
for the rest of the year, made by the French 
Government to protect wholesalers there, has 
had little effect on exporters here. 





BALTIMORE, MD., Sept. 7.—Indications of 
a scarcity in hardwood offerings are want- 
ing. Some producers seem to be forced by 
their particular necessities to sell regardless 
of the returns Foreign business shows no 
decided signs of a quickening. 

CINCINNATI, OHIO, Sept. 7.—More inquiry 
for sap gum, poplar and oak was reported by 
wholesalers here. Prices are far from satis- 
factory, but wholesalers said there was less 
disposition to beat them down. Buying is still 
hand-to-mouth, and dealers of standing were 
refusing to sell round lots at prevailing levels. 
White and red oak FAS, 4/ to 6/4, were tight- 
ening, as dry stocks are getting scarcer and 
those who have them are asking premiums, 
The furniture trade is a little better. Export 
inquiry is much improved here, and dealers 
Say prices are better. 


BUFFALO, N. Y., Sept. 8.—The hardwood 
trade is not active, but a number of dealers 
say last month’s business exceeded that of 
the preceding month. September normally is 
better than any of the summer months. One 
of the chief sources of complaint in the trade 
is the instability of prices and a good deal of 
stock is being sold at a very narrow margin, 
perhaps at a loss. 


SOUTHERN PINE 


CHICAGO, Sept. 9.—Lumbermen here re- 
port no appreciable change for either better 
or worse in southern pine sales. There still 
are a few cases of distressed mills accepting 
orders lower than even the customary road 
to commercial suicide that most sellers are 
following, but the tendency is to consider the 
present levels the bottom, and any future 
movement bound to be an upward movement. 
There are orders, but no one seems to know 
where the next one will come from, 





NEW YORK, Sept. 8.—Prices on all grades 
of southern pine are softer each week. An 


LUMBERMAN 
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attempt by a few companies to _ increase 
prices of roofers has only resulted in a flood 
of bargain offers by competitors. Although 
yard stocks are low, they are not being re. 
plenished. Inquiries are scarce and there are 
few building orders in prospect. 


KANSAS CITY, MO., Sept. 8.—Box grades 
sold in fair volume last week, but sales to 
retail yards were mostly in mixed cars for 
early shipment. Difficulty was again ex. 
perienced in filling orders, because of broken 
stocks at mills. No. 2 boards, 8- and 10-inch, 
are in light supply. There are rumors of 
further curtailment. 





BALTIMORE, MD., Sept. 7.—Longleaf pine 
has become unfavorably affected. A slowing 
up in the inquiry, except for 12-inch, is to be 
reported, with the returns not at all satis- 
factory. Buyers manifest a disposition to 
place orders only to cover immediate wants 
at concessions. North Carolina pine demand 
is reduced to the narrowest proportions, with 
quotations showing no advance. Though 
many large mills are shut down with others 
faced by cessation of operations, and while 
stocks on the wharves are down to the very 
lowest levels in years, some exceedingly low 
figures are mentioned in transactions. The 
needs of the box makers are still very much 
restricted, and building volume is unsatis- 
factory. 

CINCINNATI, OHIO, Sept. 7.—Wholesalers 
say prices of southern pine are no worse, and 
in certain items are stiffening somewhat. 


Orders are mostly for assortments to fill in 


broken stocks. 


CLAPBOARDS 


BOSTON, MASS., Sept. 8.—Consumption of 
clapboards has been exceptionally light, and 
appreciably below the volume the reduced 
amount of residential construction would sug- 
gest. Retailers look for a little improvement 
in the demand during the next few weeks, but 
may have to make some replacements, as they 
are carrying very light stocks. Native white 
pine and eastern spruce clapboards are rather 
scarce, and quotations are well held. There 
are ample offerings from the West Coast at 
attractive prices. 


BOXBOARDS 


BOSTON, MASS., Sept. 8.—Offers of log run 
lots of round edge white pine inch boxboards 
for as little as $18 were reported. Some of 
the smaller Maine producers are offering spe- 
cial bargains. Consumption so far this year 
has been around 40 percent below normal. 
Many producers have large quantities that 
were sawn on late 1930 contracts, but custom- 
ers are picking up bargains instead of accept- 
ing contract deliveries. 








BUSINESS CHANGES, INCORPORATIONS, ETC. 








Casualties 


FLORIDA Tampa 
by fire, $10,000. 

GEORGIA. Rome Plant of Marshall Mfg. Co., 
lumber and sash and door manufacturer, destroyed 
by fire with loss between $125,000 and $150,000. 

OHIO. Piqua—Hartzell Walnut Mills, loss by 
fire, $2,500; storage shed destroyed. 

OKLAHOMA Valliant—A,. J. Whitfield Lumber 
Co., loss by fire, $1,000. 

OREGON, Heppner—The mill of the Heppner 
Log & Lumber Co., located on Caplinger Creek 
near here has been burned with loss estimated at 
$35,000 and insured for $25,000 

BRITISH NORTH AMERICA 


Alexander Lumber Co., loss 











NEW BRUNSWICK. Ripples—Coburn Lumber 
Co., loss by fire, $30,000. 
. >. 
New Mills and Equipment 
COLORADO. ted Cliff—F'leming Lumber Co. 


will rebuild mill recently burned, 

FLORIDA. Graceville—Rex Lumber Co, has 
plans for $100,000 improvements to planing mill 
and plant, it is reported. 

Madison—W. L. Sherrod is planning construction 
of a planing mill at Troy Road, 

ILLINOIS. Metropolis—E. A. Artman Lumber 
Co. rebuilding its sawmill, recently destroyed by 
fire with loss of $50,000. 

OREGON, Astoria—Youngs Bay 
has opened a sawmill here. 

WASHINGTON. La Conner 


Lumber Co 


Port Stanley Lum- 


ber Co. 
month, 

Tacoma—Cavanaugh Lumber Co. plans imme- 
diate rebuilding of its plant which was destroyed 
by fire with loss of $65,000, fully covered by in- 
surance. 


rebuilding plant and will reopen this 


BRITISH NORTH AMERICA 
QUEBEC. St. Lambert—J. J. Sequin Co, (Ltd.) 
proposes erection of creosoting plant to cost about 
$200,000; has 65-acre site along main line of 
Canadian National, 


New Ventures 


ARIZONA. Phoenix—T. B. 
a commission lumber business. 

CALIFORNIA, Los Angeles—W. . 2 Cooper 
Lumber Co. opened at $141 S. Alameda St. under 
management of Wilfred T. Cooper. 

Van Nuys—Valley Salvage Co., lumber and gen- 
eral building supply business, has opened at 6020 
Ethel Ave.; John F. White interested. 

MASSACHUSETTS. Fitchburg—Webber Lumber 
Corporation has begun business with Robert R. 
Cookman as treasurer, Edma M. Cookman presi- 
dent and Henry S. Albro as clerk. 

MISSOURI. Springfield — Willard 
started a planing mill. 

NEW YORK. Addison—wWill B. Leete & James 
Park have opened a lumber yard, 

NORTH CAROLINA. Greensboro — Beard & 
Morris have started a wholesale and commission 
lumber business. 

OHIO. Columbus—Adams Lumber Co. reestal- 


Howell has started 


Davis has 


lished at 837 N. Park St.; wholesale lumber. 
Gold Beach—C,. C. Ponting and Nick 


OREGON. 
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March are about to engage in the logging business 
on William Miller Creek. 
PENNSYLVANIA Philadelphia—McKinley Lum- 
per Co. opening at 1721 North American St. 
SOUTH DAKOTA. Hillsview—F, A. Wald 
started a retail lumber business. 
TEXAS. Kilgore and Turnertown — Eldorado 
Lumber Co., of Eldorado, Ark., opening yards. 
WASHINGTON. Shelton—Simpson Logging Co., 


has 


sawmill and logging, has opened Camp No. 2 near 
this place. 
. 
Business Changes 
ALABAMA. 3irmingham—Gulf States Lumber 


Co. liquidating. 

Birmingham—Stringfellow Lumber Co. moving 
headquarters to 622-28 Lincoln Life Building. 

Birmingham—H. G. Brabston & Co. moving 
headquarters to 7th floor of Educational Bldg., 
517 N. 22nd St. 

Birmingham—Watters-Tonge Lumber Co. 
remove on Oct. 1 to Farley Bldg., 
and 20th St. 

Birmingham—McCormick Lumber Co. 
headquarters to Educational Bldg., 517 N. 

CALIFORNIA, Watsonville—Wilkie 
sold to McElroy-Cheim Lumber Co. 

ILLINOIS. Verona—Gorham & Newport 
ceeded by M. E. Finch & Sons. 

IOWA. George—C. J. 
Chris & Henry Locker in 
business. 

MISSOURI. Jamesport—Stormfeltz Lumber Co. 
succeeded by Fred Wolff Lumber Co. 

St. Louis—Moon Bros. Mfg. Co. sold assets to 
Walker Mfg. Co. of Racine, Wis. 

MONTANA. Pompey’s Pillar—Midland Coal & 
Lumber Co. sold to Payne-Saunders Lumber Co., 
of Ballantine. 

Worden—Midland Coal & Lumber Co. 
Payne-Saunders Lumber Co., of Ballantine. 

NEBRASKA. Cozad—Carl Gustafson, formerly 
manager of Sheldon & Sheldon Lumber Yard, has 
purchased an interest in the business and the 
name has been changed to Gustafson Lumber Co, 
Building to be erected. 

NEW YORK. Hornell—F. F. 
ceeded by Maple City Lumber & Supply Co. 

OREGON. Klamath Falls—Drake Lumber Co. 
succeeded by Drake Lumber & Fuel Co. 

TENNESSEE. Memphis—J. P. Jordan 
Co. moving office to 2185 Lamar Ave. 

TEXAS. Austin—Olcott Kelley Lumber Co. 
bought plant of Austin Sash & Door Co. 

Big Spring—S. P. Jones has purchased the in- 
terest of J. L. Markham in the Markham-Jones 
Lumber Co. and name is changed to Jones Lum- 
ber Co. 

WASHINGTON. Husum—J. L. 
ported to have purchased holdings 
Logging Co. for $9,000. 

WISCONSIN. Milwaukee 


will 
corner 3rd Ave. 


moving 
22nd St. 
Lumber Co. 


suc- 


succeeded by 
grain and coal 


Locker 
lumber, 


sold to 


Hallam & Son suc- 


Lumber 


Hulbert is re- 
of Skookum 


General Lumber Co. 


moving to 509 Kesselman Bldg. at 757 N. Broad- 
way, 
. 
Incorporations 

CALIFORNIA. Long Beach—C. B. Smith Lum- 
ber Co., incorporated. 

Los Angeles—Morgan Plywood Co. (Ltd.), char- 
tered with capital of $5,000; D. Morgan, Santa 


Monica, Calif., interested. 
Los Angeles—Pacific Crate 
capital, $25,000; H. A. Sloan 
San Francisco—Kent 
capital to $20,000. 
FLORIDA. Fort Myers—Yellow 
Co., incorporated; A, R. DesRochers 


IDAHO. Moscow—Potlach Forests (Inc.) chang- 
ing capital to 300,000 shares no par value. 

ILLINOIS. Mt. Zion—Mt. Zion Lumber Co. de- 
creasing capital to $16,000. 

Moweaqua—Moweaqua Lumber Co. 
capital to $18,000. 

MASSACHUSETTS. Braintree—Andrew J. Al- 
den, incorporated; 200 shares no par. 

Fitchburg—Webber Lumber Corporation, incor- 
porated; capital, 100 shares no par; Henry S. Al- 
bro, clerk. 

MICHIGAN. Grand Marais—Grand Marais Lum- 
ber Co. incorporated; capital, $25,000. 5 

Lansing—Liebermann Trunk Co. of Lansing, in- 
corporated, 

Pontiac—M. A. 

MINNESOTA. 
corporated. 

Duluth—Pulpwood Service Co., incorporated. 

MISSOURI. St. Joseph—Dougherty & Moss 
Lumber Co. increasing capital from $60,000 to 
$80,000. Stockholders, J. H. Dougherty, William 
H. McCauley, A. Della Gardner and W. L. Mc- 
Laughlin. This is an old wholesale and _ retail 
concern, in business at St. Joseph since 1865. 

NEW YORK. Brooklyn—Morrell Lumber Cor- 
poration, incorporated; capital, $25,000; Jerome 
Sherman, 245 Putnam Ave., Brooklyn. 

OHIO, Cleveland—Forest City Barrel Co., incor- 
Porated; capital, 100 shares no par; to manufac- 
ture and sell barrels, etc. 

_ Columbus—Cannon Lumber, Tie & Timber Co., 
incorporated; 250 shares, no par. A reorganiza- 
tion of the Cannon Lumber & Tie Co. 

OREGON. Klamath Falls—Kent Lumber Co. 
decreasing capital to $20,000. 

PENNSYLVANIA. Wilkes Barre — Eschenbach 
Lumber Corporation, incorporated. 

WASHINGTON. Spokane—Spokane-Dunn Prod- 


Co., incorporated; 
interested. 
Lumber Co, decreasing 
Pine Lumber 
interested. 


decreasing 





Benson Co., incorporated. 
Duluth—Martin Timber Co., in- 


ucts Co., incorporated; capital, $50,000; building 
materials; J. S. Campbell interested. 

WEST VIRGINIA. Webster Springs—Howard- 
Herold Lumber Co., incorporated. 
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facturers Association began 
thus began Mr. Kaul’s long service in associa- 


its existence and 


ation work. For many years he 
president for Alabama and 
board of directors of that organization. He 
became president in 1906 and made a note- 
worthy record as an able and efficient execu- 
tive. 

A pioneer in advocating practical forestry 
and reforestation, Mr. Kaul was one of the 
committee raising a fund for a chair of ap- 
plied forestry and practical lumbering at Yale 
University, and in 1906 was elected president 
of the American Forest Congress, an honor 
conferred without solicitation and coming as 
an unexpected though appreciated tribute to 
his interest in such matters. After locating 
in Birmingham, Mr. Kaul became interested in 
a number of business enterprises aside from 
his lumber operations. He was a director and 
stockholder of the First National Bank of Bir- 
mingham, was connected prominently with coal 
mining operations in Alabama and other indus- 
tries of the State, and was a director of the 
Tutwiler Hotel, Elmwood Cemetery and Pro- 
tective Life Insurance Co. He took an active 
part in civic affairs and was a member of the 
Birmingham and Tuscaloosa country clubs and 
many other social or recreational organiza- 
tions. 

John L. Kaul was the natural selection for 
chairman of the mass meeting at New Or- 
leans at which the Southern Pine Association 
was organized and had an important part in 
the building up of that association from the 
first. He was equally active in the Alabama- 
West Florida Lumber Manufacturers’ Asso- 
ciation, and the Southern Cut-Over Land As- 


was vice 
a member of the 


sociation. He early became an active mem- 
ber of the National Lumber Manufacturers’ 
Association, served on many of its commit- 


tees, and was a frequent speaker at 
ventions. In 1927 he was 
of that organization and gave the best that 
was in him to its service despite the fact 
that his health was steadily failing. At the 
annual convention of 1928 he was unable to 
preside and since that time had not been able 
to participate actively in business or associ- 
ation work. 

Mr. Kaul gave valuable service during the 
World War as recruiting officer for the 20th 
Engineers, the forest regiment, and was 
chairman of the lumber group of the National 
Reconstruction Congress immediately follow- 
ing the war, and as member of the advisory 


its con- 
elected president 


board of the National Federation of Con- 
struction Industries, had much to do with 
starting up building activies in the South 


after the war. His most recent efforts with 
the Southern Pine Association were along the 
line of forset conservation and research work 
and grade-marking. He was chairman of the 
Red Cross in his region, also of the National 


Construction Committee, American Society 
for Testing Materials, State Forestry Com- 
mission and the Birmingham Chamber of 
Commerce. 


Mr. Kaul was married in 1901 to Miss Vir- 
gina Head, who survives him with two chil- 
dren: Mrs, Samuel Green and Hugh Kaul, both 
of Birmingham, Funeral services were ar- 
ranged for Friday morning from the home in 
Birmingham, with interment in Elmwood 
Cemetery, there. 


ALEX P. WITTY, 63 years of age, presi- 
dent of W. J. Hughes & Sons Co., Louisville, 
Ky., wholesaler of lumber and millwork, and 
producer of some millwork, died at his resi- 
dence in Cherokee Park, Thursday, Sept. 3. 
He had been in poor health for some time, 
and was seriously ill a couple of years ago. 
A native of Winona, Miss., Mr. Witty joined 
the Louisville company 35 years ago and rose 
through various positions to the presidency. 
He was a member of the River Valley Club, 
and spent part of his summers at Coburg, 
Can., where he had a summer home. He is 
survived by his widow, Mrs. Sadie Zanone 
Witty, a daughter, Mrs. Saunders P. Jones, 
Jr., wife of the head of the Jones Dabney 
Co., varnish and lacquer manufacturers, and 


a sister, Mrs. George N. Neff, of Kansas 
City. a) =. 
DAVID BURNEY FOX, 65 years old, a 


pioneer lumber manufacturer of southern Mis- 
sissippi, died at his home in Laurel, Miss., on 
Friday night, Sept. 4, after a brief illness of 
pneumonia. Born in Louisville, Miss., Nov. 11, 
1865, the son of a Presbyterian minister, Mr. 
Fox received his education in the public 
schools of his native state. He engaged in 
business in Enterprise in 1885 and for four 
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years was junior member of the firm of Gas- 
ton & Fox there. He subsequently spent six 
years at State Line with Cragin & Knowles 
and was later in the lumber business at 
Yellow Pine, Ala. In 1902 Mr. Fox returned 
to Mississippi and entered business with R. 
B. Gunn at Fox. Four years later he pur- 
chased Mr. Gunn’s interest and operated the 
business alone until 1918. From that year 
until his death he operated the D. B. Fox 
Lumber Co, at Alene, a sawmill town located 
between Laurel and Hattiesburg. In 1930 he 
established and operated a lumber manufac- 
turing business in Fountain, Ala. Mr. Fox 
was active in fraternal affairs and was iden- 
tified with the Odd Fellows, Woodmen of the 
World, Maccabees and Elks. He was recog- 
nized as a leader in lumber manufacturing 
of the south Mississippi region and was also 
operator of an extensive farm. He leaves a 
widow, who was Miss Helen Hand, of Enter- 
prise, Miss., and four daughters and four 
sons, also two sisters and three small grand- 
children. x 

CHARLES EB. QUINLAN, 58, formerly op- 
erator of the Quinlan-Monroe Lumber Co. 
at Quinlantown, N. C., and more recently 
secretary and general manager of the Una- 
gusta Manufacturing Co., of Waynesville, 
N. C., a furniture concern, died at sea on 
Aug. 30. He was enroute from Boston to 
New York. Funeral services were held at 
Waynesville. He was born in Towanda, Pa., 
going to North Carolina with his father in 
1900. 


ROBERT S. BAGSHAW, dealer in coal, 
lumber and building supplies at Waterloo, 
N. Y., for the past twenty-one years, died 
on Aug. 30 after a heart attack at his sum- 
mer home on Cayuga Lake. He was born 
in England, but had spent most of his life 
in Waterloo. He was president and treas- 
urer of R. S, Bagshaw (Inc.). Several years 
ago he served as a village trustee. Surviv- 
ing are his widow, Mrs. Mary Bagshaw, and 
a brother, John W. Bagshaw, of Geneva, N. Y. 





JOHN A. PAUW, 
Coast Lumbermen’s 
injured Saturday, 


engineer for the West 
Association, was fatally 
Aug. 29, when his auto 
crashed through a railing on the Columbia 
River highway, about 30 miles from Port- 
land, Ore., and plunged several hundred feet. 
It is thought Mr. Pauw was blinded by the 
glare of the sun and lost control of his car. 
According to Chester Hogue, chief of the as- 
sociation’s department of public service, Mr. 
Pauw was one of the most valuable men in 
that department. He was 43 years of age, 
born in Holland, and came to Canada five 
years ago. In January of 1931 he joined the 
West Coast association, going to Seattle from 
Vancouver, B. C His wife and three children 
moved to Seattle a week ago, intending to 
make their home there. 








Trouble and Litigation 


GREENSBORO, N. C., Sept. 8.—Kenneth M. 
Brim, referee in the case of the Guilford 
Lumber Co., bankrupt, announces that the 
Greensboro plant of that concern will be put 
up at public auction on Saturday, Oct. 10, 
at 11 a. m. The plant is located on South 
Ashe Street and has been unofficially ap- 
praised as being worth between $150,000 and 
$200,000. Mr. Brim also announced that Judge 
Johnson J. Hayes in federal court had ap- 
proved the sale of the company’s holdings 
in Eldorado township, Montgomery County, 
for a total of $10,000. 


WILLIAMSBURG, MASS., Sept. 8.—Frank 
L. Taylor and J. Robert Mellen, both of Wil- 
liamsburg, lumber dealers, operators of a 
saw and planing mill, and conductors of 
miniature golf courses, who have been part- 
ners under the firm name of Taylor & Mellen 
Co., Williamsburg, have filed a petition in 
bankruptcy. The firm liabilities are listed 
at $15,210 and assets at $768. 





BOSTON, MASS., Sept. 8.—The yard, build- 
ings and stock and the valuable equipment 
of the A. T. Stearns Lumber Co., 98 Taylor 
street, Neponset, will be offered at public 
auction by the receivers on Sept... 26. 





MAXIMUM CAPACITY of the Forest Service 
nursery at Rhinelander, Wis., will be 14,000,000 
seedlings each year, which will be used almost 
exclusively for replanting areas burned over 
before the land was included in the national 
forests. The Rhinelander development is one 
of several scattered through the nine forest 
regions of the United States. 











[ How to Figure Costs for Advertising 


In Classified Department | 
War Ge WOR. cc ccccccccccevcesess 30 cents a line | 
For two consecutive weeks...... 55 cents a line 
For three consecutive weeks..... 75 cents a line | 
For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 












For twenty-six consecutive weeks. .$5.40 a line 
For fifty-two consecutive weeks. ..$10.80 a line 


Seven words of ordinary length make 
c..e line. 

Count in the _ signature. 
counts as two lines. 

No display except the 
permitted, 


Heading 


heading is 


Extra white space figured at line 
rate. 
One inch space advertisement is 


equal to fourteen lines. 


teriittances to accompany the order 


No extra charge for copies of paper 
containing advertisement. Copy must 


be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











WANTED 


Salesmen 














ADD $60-$10 A WEEK TO YOUR PRESENT 
INCOME 


Our salesmen are NOW $60-$100 a 
GRIP-TITE Self-Adjust- 


manual 


earning 
week selling the new 


ing Bench Clamp to training schools 


and lumber dealers and hardware stores. A 


real opportunity for a wide-awake man ac- 


quainted with the lumber trade. Address: 
GRIP-TITE Co. 
Box 243, Waukegan, III 


P. O 





SALESMAN FAMILIAR WHITE PINE 


Yellow Pine, Hardwoods and West Coast products 
to work West Virginia and Eastern Ohio on split 
profit basis only, no salary or drawing account; 


references required 


Address “‘H, 39,"" care American Lumberman. 





COMMISSION SALES CONNECTIONS 
Desired by Douglas Fir mill group. 
ritory 
care An 


Exclusive ter- 
Address with account of experience “G. 5,” 
srican Lumberman. 











Employees 


eee 








WANTED—EXPERIENCED SHIPPING CLERK 
For very n 
Pondosa 


odern plant manufacturing 
é Capable handling and 
about 75 million feet per year Plant having all 
modern facilities, almost everything  kiln-dried. 
Must be thoroughly versed in grading and capable 
organizing plant to ship stock absolutely correct 
so far as grading and loading, so that lumber in 
every way will be carefully handled and preserved 
regarding quality and appearance during transit. 
State experience in grading. character organization 
past. connections, present occupation, age, salary. 
Address “K. 6," care American Lumberman. 


entirely 
shipping 











HAVE YOU A TRUCK YOU WOULD LIKE TO 
TRADE? ADVERTISE 
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Employment 





EXPERIENCED STENOGRAPHER 
8 yrs. Lbr. office exp. 
tory. Excellent ref. 
ican Lumberman. 


terri- 
care Amer- 


Desire pos. in Chgo. 
Address “H 56” 





MANAGEMENT OF LUMBER YARD 


By experienced man, have managed yards 15 years. 
Employed but available at once. Prefer western 
Ohio or Indiana location. Will prove worth. 
References. 


Address “H. 54," care American Lumberman. 


PRACTICAL AND EXPERIENCED DETAILER 


Biller of special millwork. Best references. Rea- 
sonable salary to start. Address DRAFTSMAN, 
2329 West Oak St., Louisville, Kentucky. 








FACTORY MANAGER 

Would like position that requires the services of a 
practical up-to-date man who thoroughly under- 
stands the manufacture of fine cabinet, stair and 
millwork. Can supervise the estimating, sales, de- 
tailing and billing for a large organization or do 
this end of the work in a smaller plant. Know 
modern methods of production and cost finding 
and understand lumber and kiln-drying. 

Address “H. 49," care American Lumberman. 





EXPERIENCED LUMBERMAN 


Sales Mer., Mill and Yard Mer., Hardwood and 
Walnut inspector; experienced go anywhere. 
Address “H. 53,” care American Lumberman. 





CLASSIFIED ADS PRODUCE RESULTS 


By using the classified section of the 
American Lumberman. The classified ads 
are read every week by both the buyers 
and sellers. A quick way to dispo.e of 
anything you want to sell. 

Get what you want by advertising 11 the 
best medium. You can profit by using the 
classified sections. 

Send your advertisement to the 


AMERICAN LUMBERMAN 
431 S. Dearborn St., Chicago, III. 





DRY KILN MAN 

Long experience in 
Technical training. 
location. 
Address 


wood 
Now 


working 
employed. 


and drying. 
Wants new 
“Ts. 3" 


care American Lumberman. 





LUMBER SALESMAN 


Experienced in West Coast woods; selling in large 
eastern cities; desires connection with mill as 
sales representative. 9% years with former concern. 
Will consider connections any part of country. 
Address “‘H, 29,”" care American Lumberman. 





POSITION WANTED 

By first class band, 
years experience 

Address “‘K. 1,” 


gang and circular saw filer, 20 


care American Lumberman. 





EXPERIENCED BOOKKEEPER 
Anyone desiring services of bookkeeper of long- 
time lumber experience communicate with me. 
Address “H. 31,” care American Lumberman. 





SUPERINTENDENT OR DRAFTSMAN 


Also biller. 21 years’ experience. Highest refer- 

ences. Reliable, steady. Understands both special 

and stock millwork. Can show good production. 
Address “‘H. 21,” care American Lumberman. 





GERMAN RETAIL YARD MANAGER 
A live wire. 18 years’ experience. 
sota, Dakota or Wisconsin. 
Address HERMAN RIZZI, 
Robbinsdale, Minn. 


Prefer Minne- 
Best references. 
5414 42nd Ave. North, 





EXPERIENCED YARD MANAGER 
Capable in all duties in large or small yard. 
yrs.’ exp. Want to manage small yd. Refs. 

Address “‘H, 42," care American Lumberman. 


12% 





CAPABLE YOUNG RETAIL LUMBERMAN 


Wants position with good concern as assistant in 
handling sales. Single, 31, university graduate, 
sound training and experience in handling general 
sales, credit, collections. advertising; also in sales 
and sales promotion for modernization, new homes, 


contracting, finance, etc. Draw plans, oversee 
construction, handle details. Energetic, good per- 
sonality and habits. Can produce results. Refer- 


ences. 
Address “H, 45,” care American Lumberman. 








Employment 


BUSINESS-ANALYST-SECRETARY-MGR. 


Experienced Association man will handle group, 
fifteen to fifty dealers, lumber or builders’ supplies, 
Good organizer for Cartel or Honor Plans. Prefer 
east of Chicago. 
Address ‘H. 





44,"" care American Lumberman. 





SALESMAN, LUMBERMAN, EXPERIENCED 
Familiar Pacific Coast Products Western 
Southern Pine, Cypress, acquainted Virginia, 
trict Columbia, Maryland, wants position 
wholesaler references. 

Address “‘H. 46," care American Lumberman. 


Pines, 
Dis- 
with 





RETAIL LUMBERMAN 


Wants to manage small yard or position in city 
sales dept. Sales ability. Can estimate and list 
from plans any size job. Architectural draftsman 
with modernizing experience. Go anywhere. 
Address “H. 47,’’ care American Lumberman. 





EXPERIENCED RETAIL LUMBERMAN 
Wants management medium sized yard. 
preferred. References. 

Address “‘K. "” care 


Michigan 


American Lumberman 


Timber and Timber Lands 


WANTED TIMBER 


A responsible concern with complete railroad, log- 
ging equipment and mills cutting 250 M. per day 
and now cutting out, would consider proposition 
from owner of not less than 100 million of good, 
well located, Southern timber (hardwood pre- 
ferred), which he is tired of carrying, to form cor- 
poration to operate, wherein he would furnish 
timber and we install operating plant and supply 
funds to operate. Will not purchase timber and 
will only consider desirable proposition before 
equipment is sold. 

If interested, give description, acreage and estimate 
of timber, with exact location. 

S. M. BLOSS, 127 N. Dearborn St., Chicago. 


Second Hand 


WANTED—ONE MODERN SECOND-HAND 
Straight Line Rip Saw in A-1 condition, with AC 
3-phase, 60 cycle, 220 volt motor. Send cut and 
lowest prices. 


STANDARD LUMBER CO., 











Machinery 


Vs 














‘™ 


Pine Bluff, Ark. 





SECOND-HAND KRAETZER PREPARATOR 
Wanted for immediate delivery. 
Address “K. 5,’’ care American Lumberman. 


WILL BUY USED 


58 or 60-inch Simons or Hoe Inserted Tooth Saw 
in good condition. Describe fully. 
MARK PATCHEN, Mill Village, Pa. 


WANTED—SECOND HAND SEVEN FOOT RESAW 
Vertical or horizontal. 
Address ‘‘H. 26." care American Lumberman. 


FOR SALE 


Lumber and Dimension 
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HARD MAPLE DIMENSION STOCK 
Any size and quality; specializing in straight- 
grained stock for Bending purposes, also selected 


white wood for special work. 
enquiries. 
CANADIAN HARDWOODS LIMITED 
Casselman, Ont., Canada 


Solicit your lumber 





150,000 FEET OF APPLE WOOD LOGS OR LER. 


For sale. Cut to any dimension. 
Address “‘H. 20,” care American Lumberman. 





OAK AND POPLAR 
8, 10 and 12/4, Dry No. 1 Common and Better 
Grade. MARIETTA CHAIR CO., Retail Dept. 
Marietta, Ohio. 
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